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COLORADO ISSUE IS RAISED 


BLAND MAKES A STATEMENT 





Department Charges United States Fi- 
delity and Guaranty With Under- 
estimating Its Loss Reserve 





S. H. Wolfe, the New York actuary, 
made a special investigation of the 
United States Fidelity and Guaranty 
for the Colorado department to deter- 
mine whether the company had carried 
out the suggestions made by the Mary- 
land, Minnesota and Virginia depart- 
ments in their examination of last Sep- 
tember or whether its increase in sur- 
plus as shown Dec. 31 was due to its 
failure to carry sufficient liabilities for 
its needs. 

As a result the Colorado department 
has given the United States Fidelity 
and Guaranty until Oct. 5 to show 
cause why its license should not be re- 
voked on the ground that it has under- 
estimated its liabilities by over $380,000 
and moreover that it had thirty-four 
unlicensed agents in the state. 

Actuary Wolfe’s Report 

Actuary Wolfe says: 

At the present time the question of the 
proper loss reserve to be maintained by surety 
companies is a most vital one. Considerable 
attention was paid to this phase at the time 
of the previous examination, and as a_ result 
the liability for this item was considerably in- 
creased. : 

By reference to the annual statement showing 
the condition of the company at the close of 
1907, it will be seen that it provided for a 
liability of $479,940.32 to take care of its 
outstanding fidelity and surety losses. I was 
instructed by you to ascertain whether this 
figure was sufficient for that purpose, and the 
records of the company were examined with 
this idea particularly in view. As a result I 
am compelled to report to you that this figure 
was totally inadequate to provide for the proper 
payment of the losses of the company. 

Deficiency in Loss Reserve 

Actuary Wolfe takes up seriatim the 
loss cases, showing that the company 
carries $479,940 loss reserve, whereas 
he figures it should be $831,381, leav- 
ing a deficiency of $351,441. He takes 
up some particular cases in detail to 
support his contentions. 

Actuary Wolfe charges $11,972 as 
being omitted in the loss schedule, the 
amount having not been paid until 
1908. He also shows $30,181 unpaid 
bills on which no liability was carried. 

Burglary Reserve and Conclusions 

Mr. Wolfe says further: 

It will be recalled that the examination made 
last Se tember disclosed the fact that the com- 
pany had improperly cancelled its burglary 
losses, with the result that over $100,000 of 
Premiums had been marked off the books as 
cancelled while the policies were still in force. 
The auditor has stated to me that this was 
corrected in the 1907 statement by an actual 
tabulation of the outstanding premiums, and this 
result was used as the final figure, the adjust- 
ment being made by changing the figures show- 
ing the cancellation during 1907 until the cor- 
rect result was reached. 

Salvage having a face value of $821,198.46 
was sold to the secretary of the company as of 
June 30, 1908. The president has stated that 
- — eo _ the absolute property 
of the company, and there is no “string” 
kind attached to it. —— 
_ The company has maintained no reserve for 
its department of “Guaranteed Attorneys,” or 
for the losses paid during 1908 upon bonds which 
expired during 1907, and under which discovery 
of soeng Suing gy | a within six 
months, © attempt has en made b 
to ——- om liabilities. ews 

t must be apparent to you, from the above 
that the liabilities of the company were greatly 
underestimated on Dec. 31, 1907, and that if 
the liabilities had been stated on the basis 
outlined above, not only would there have been 
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The Western Branch Aétna Insurance Company 
is now located at 159 LaSalle Street, Chicage, 
ath floor, National Life Building, where we 
shall be pleased to see our agents and friends. 








Tuomas E. GaLLaGHER, General Agent 
Louis O. Koutz, Assistant General Agent 
Jas. S. Gapspgn, Gen. Agent, Marine Dept. 








As a Continental Agent you are 
selling the most secure Fire Insur- 
ance obtainable. Its net surplus 
($8,881,992.26) exclusively pro- 
tecting American policyholders 
is larger than that of any other 
company. 




















The Continental Fire Insurance Company 


Continental Building 


Western Department 
46 Cedar Street, New York 


280 La Salle St., Chicago, Ill. 











D, W. C. SKILTON, President 
J. H. MITCHELL, Vice-President a JOHN B,. KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C, TEMPLE, Secretary 


Surplus to Policy-holders, $3,421,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,065,453-74 





THE WESTERN DEPARTMENT] 
Northeast Corner Fourth and Elm Streets ‘“< ‘e €INCINNATI, OHIO 
LGVEJOY & SPEAR, Managers Agencies in all cities and towns 








NORTHWEST PROGRAM OUT 


SPLENDID ARRAY OF TALENT 





Annual Convention of the Association 
Will Be Held in Chicago, Oc- 
tober 7 and 8 





President Carroll L. De Witt of the 
Fire Underwriters Association of the 
Northwest presents this week the com- 
plete program of the annual meeting 
to be held in the Auditorium, Chicago, 
Oct. 7-8. 

It will appeal to all as a strong pro- 
gram. Very few administrations have 
given so varied and pleasing an array 
of talent. It is a program that will hold 
attention. 

United States Manager E. G. Rich- 
ards of the North British, who will de- 
liver the annual address, is a man of 
splendid ability and one of the fore- 
most fire underwriters of the country. 
He is a man of ideas. 

Congressman Tawney on the Canal 

Congressman James A. Tawney of 
Minnesota, chairman of the committee 
on appropriations, one of.the coterie of 
men allied with Speaker Cannon, who 
make legislation, will talk on “Panama 
Canal.” He will be a drawing card. 
Mr. Tawney is a forceful character and 
eloquent speaker. He is the first mem- 
ber of congress to appear before the 
association in a long time. 

E. W. Beardsley, of Hartford, Conn., 
president of the National Association 
of Local Agents, will present the 
agency viewpoint. He is a trip-ham- 
mer talker, rapid in his utterance, mak- 
ing every word count. His work in 
the agency movement has brought him 
many encomiums. 

To Explain Publicity Movement 

Assistant General Agent W. N. John- 
son of the North America in the west, 
chairman of the Western Union’s new 
publicity and education movement, will 
tell what lines of work will be follow- 
ed. It is an important labor the com- 
panies have taken up and the keynote 
will be sounded in this address. 

Assistant Manager George H. Batch- 
elder of the Delaware, Reliance and 
Rochester German in the west, will 
speak on “Evolution.” He was for- 
merly special agent of the Niagara in 
the mountain field and is one of the 
newer men in managerial circles. Mr. 
Batchelder has had enough experience 
in his present position to combine the 
field and office view of the develop- 
ments in the business in an interesting 
way. 

C. H. Patton, manager of the Cleve- 
land Inspection Bureau, is the only 
man of the so-called expert or tech- 
nical type on the program. His paper 
read a few weeks ago before the Na- 
tional Agency Association at St. Paul, 
on the rating bureaus, was an excellent 
one. As the rating bureau and sched- 
ule system are so prominently before 
insurance men today, Mr. Patton’s pa- 
per will receive earnest attention. 

Architect Dwight H. Perkins’ Paper 

President DeWitt presents for the 
first time on a Northwestern program 
an architect, Dwight Heald Perkins, 
president of the Illinois Chapter, Amer- 
ican Institute of Architects. Mr. Per- 
kins is architect for the Chicago board 
of education, is one of the small park 
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REPORT ON CHISHOLM GIVEN 


FEATURES OF CONFLAGRATION 
Frank A. Maunen, State Agent of Fire- 
mans Fund, Tells About the 
Forest Fire Loss 





Frank A. Mannen, state agent of the 
Firemans Fund, at the request of a 
number of adjusters present in the set- 
tlement of the forest fire conflagration 
losses at Chisholm, Minn., made a re- 
port on the features of the conflagra- 
tion which took place Sept. 5. Mr. Man- 
nen Says: 

“Chisholm was a village of 6,000 pop- 
ulation, depending for its existence 
upon a group of very extensive and rich 
iron mines in its immediate vicinity. 
The prevailing winds in this section 
were northwest. 

“The streets of Chisholm were 80 
feet wide and the avenues 66 feet wide 
and the town was on a gentle slope 
from the west, ending at Longyear 
lake. The main business street being 
about four blocks in length and prac- 
tically compact with frame buildings, 
there being only seven brick and one 
concrete building on its entire length. 

“The fire department was volunteer, 
consisting of twenty-seven men paid 
for attendance at fires; 4,800 feet of 
2%-inch hose, one chemical engine, one 
hook and ladder truck, three hose carts, 
fire alarm by pump house whistle. Wa- 
terworks owned by the village. Supply 
from a never-failing well. Waterworks 
equipped with one Fairbanks-Morse 
pump, 8x4x12, one No. 27 Cameron 
pump, 1 Prescott duplex pump, 414x7x- 
10, and one Worthington underwriters’ 
pump, 16x9x12. . All of these pumps 
could be used for direct pressure in the 
mains. For domestic use a tank 70 
feet above the highest point in the town 
held 1,000 gallons of water. There are 
1,200 feet of 4-inch, 3,400 feet of 6-inch 
and 3,500 feet of 8-inch water pipes and 
17 hydrants. 

Scope of the Fire 

“The platted portion of the towr con- 
sisted of thirty-five blocks, averaging 
thirty lots to the block, and of these 
blocks the buildings on No. 21 were 
entirely obliterated in the conflagration, 
the only buildings saved being a dozen 
dwellings in the extreme northwest cor- 
ner of the town, two churches and two 
schoolhouses, and a dozen dwellings in 
the extreme southwest of the town. 

“The conflagration pursued a gener- 
ally northwest to southeast direction 
and in its course jumped clear across 
Longyear lake, fully a quarter of a 
mile, destroying a number of dwellings 
on the east side of Longyear lake. Mi- 
chael Kealy, chief of the fire depart- 
ment, reports that two weeks before 
the conflagration there was a heavy 
rain, which was followed by hot, dry 
weather for a week. Then for a week 
before the conflagration good sized 
fires were burning in the timber some 
six to eight miles west of the town, and 
the day before the conflagration some 
fires seemingly started in the timber 
some four miles north of the town. An 
increasing wind drove these two fires 
together on the day of the conflagra- 
tion, starting a fire about two miles 
wide. 

Early Evidences of Danger 

“The chief states that between 3 and 
4 p. m. of the day of the conflagration 
he, with the mayor and some of the 
citizens, climbed to the top of the water 
tank and concluded that the fire might 
not reach Chisholm that night, but that 
if the wind held from the west as strong 
as it was then blowing, it would in all 
probability reach the town the next 
day. The wind was then blowing from 
due west and increasing in strength 
every moment, but no flames were visi- 
ble and only smoke could be seen. At 
about 4:30 the flames could be seen in 
the timber on the west side of the ball 
park, in the northwest corner of the 
village. The fire department was able 
to extinguish these flames with buckets. 





ILLINOIS LIFE IN CHICAGO 





James L. Ferguson Becomes General 
Agent for Cook County and the 
Chicago District 





James L. Ferguson of the George 
Pick general agency of the Mutual Ben- 
efit Life in Chicago, becomes general 
agent of the Illinois Life in Cook 
County and will thus assume charge of 
the company’s Chicago agency in the 
Majestic building. Mr. Ferguson was 
for some time manager of the Pruden- 
tial’s ordinary agency in Chicago and 
northern Illinois. He is a son of the 
late Charles H. Ferguson, for so long 
a time manager of the Mutual Life at 
Chicago. 

In securing the services of so high a 
grade a man as Mr. Ferguson for its 
important Chicago agency, the Illinois 
Life expects to make a gilt edged rec- 
ord in its home city. 





Great Western Life’s Condition 

The Great Western Life of Kansas 
City reports the payment of practically 
all outstanding claims including the 
$90,000 collected by the former man- 
agement for proposed increase in capi- 
tal stock. It states that it now has a 
surplus of $20,000. - 





Dawson’s Mission Abroad 
It is announced that the mission of 
Actuary Miles M. Dawson of New 
York in visiting Europe is to study the 
various systems of industrial and gov- 


ernmental insurance for the “Sage 
Foundation for the Relief of the 
Needy,” an organization formed 


through funds provided by Mrs. Rus- 
sell Sage. 





Manager Carlile’s Big Month 

Manager W. B. Carlile’s Chicago 
agency of the Mutual Life wrote more 
business during August in the contest 
in honor of Vice President Dexter 
than any other agency in the country. 
In fact it is said to have written one- 
tenth of the entire August business of 
the company. The Chicago agency is 
going at a progressive gait these days. 





Hendry Secures Second Russian 

John E. Hendry & Co., of Chicago, 
have been appointed United States cor- 
respondents of the Second Russian Fire 
of St. Petersburg for surplus lines. 





Get Sole Agency in Chicago 
John Naghten & Co. have secured 
the sole agency of the Washington Fire 
for Chicago. 





Hazard of Street Fairs 

Many of the smaller towns in In- 
diana are holding street fairs or carni- 
vals, usually lasting a week. The towns 
that this kind of amusement appeals to 
are usually unprotected and have frame 
buildings and narrow streets. The bet- 
ter class of local agents is opposed to 
these fairs and actively pointing out 
the dangers, especially when the wells 
are dry. 





MISCELLANEOUS NOTES 


The California Insurance Company were li- 
censed by the Wisconsin department Wednesday. 

Whilden & Hancock have been appointed gen- 
eral agents of the German Union of Baltimore 
for New York State, excepting the metropolitan 
territory. 

Chelsea, Mass., which was swept by a con- 
flagration last April, was again threatened this 
week. The loss was $400,000, and confined to 
the lumber and manufacturing district. 

At Richmond, Ky., it is reported that an or- 
dinance provides for an annual license fee of 
$50 from each local agency and that the agents 
are charging their companies a flat amount to 
cover this expense. Companies have been asked 
to scrutinize the accounts coming from this point 
and refuse to honor any charge of this character, 
if made. 

Two important conferences between_ members 
of the Underwriters Association of New York 
State and the executives of fire companies were 
held in New York Tuesday. By invitation 
Frank E. Jenness of the state association of local 
agents was in attendance. The question of com- 
petition in the field formed the principal topic 
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of discussion. 











The Western Reserve Gsm: 


OF CLEVELAND, OHIO 
MARS E. WAGAR, President ROBERT E. GOOCH, Secretary 





JANUARY, 1908 


CASH ASSETS. .........sccccccccsese see oseneees $470,530.35 
LIABILITIES. ........cccccccccccsscccceccssccers 157,275.36 
rerwt pape doer 313,254.99 


‘SURPLUS TO POLICYHOLDERS 











The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 


Capital $200,000.00 Surplus to Policyholders $260,192.74 


Gross Assets $751,012.56 
M. DonnELLY, Pres. F. D. Prentice, Sec’y and Treas. 


AGENTS WANTED IN ALL DESIRABLE LOCATIONS 





HASKELL, MILLER & CO. 


159 LaSalle Street, Chicage. Cook County Agents 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $1}35,408,617-31 


Western Department, Erie, Pa. Establishedin 1864 
J. F. Downinc, Gen’l Agt., W. N. Jonnson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 


BTEC EC SS, ang etree rents 

. . . t a 

Ohio, ladiaua, Kentucky, TennesseesArkansas, WILLIAM 8. WARREN, Resident Secy. 
West Virginia at Cincinnati. Geo. H. Moore, John V. Thomas, Asst. Secys. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 


BR «5 catotdstbnheneebOneees ¢40 


-»- $2,146,618.12 
Liabilities, except Capital .....-.-..+++++ee0s 1,440,931.94 
Policyholders’ Surplus ......- E25 enous 705,686.18 

F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 

















OHIO FARMERS INSURANCE COMPANY 
i LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 





Reserve for Reinsurance.... ...-.... +++ $1,482,742.58 
| ee ad Ee -4-4 
eserve for Contingenc £00: 
Net Cash Surplus......++++..++. .- 600,476.83 

Total Assets..........ce00ceee $2.188,510.36 


JAS. C, JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 
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OHIO GERMAN FIRE EXAMINED 





President Donnelly Puts More Money 
Into the Company—Arranging to 
Increase Capital 





The Ohio department has made its 
annual examination of the Ohio Ger- 
man Fire of Toledo as of Aug. 31. 
Owing to a large amount of agency bal- 
ances over three months due, which 
are not admitted as assets, and the fact 
that the company has been putting on 
business faster than usual, and, like 
others, had heavy losses early in the 
year, the surplus was more than wiped 
out. Before the examination was fin- 
ished, however, President Donnelly gave 
the company his check for $55,000, thus 
giving a small surplus on the final show- 
ing. 

Collections have been unusually slow 
this year in Ohio, where many of the 
industrial concerns have been wholly or 
partly idle, and as a large portion of 
the Ohio German’s business is in its 
home state it has suffered in the way of 
large outstanding agency balances. The 
company is now increasing both its cap- 
ital and surplus, however, and has 
every prospect of making a good state- 
ment Dec. 31. 

The company was examined as of 
Aug. 31, 1908. The income for 1908 
was $565,633.69, of which $544,920 was 
from premiums. The disbursements 
were $584,077, of which $336,531 was for 
losses and $159,045 for agents’ com- 
missions. The company was shown to 
have gross assets of $814,527 and ad- 
mitted assets of $744,980. The liabili- 
ties were: Losses resisted, $13,220.39; 
losses unpaid, adjusted and unadjusted, 
$29,434.51; unearned premiums one year 
or less, $400,533.63; unearned premiums 
running more than one year, $132,869.- 
01; commissions due on August busi- 
ness, $22,500; total, $598,577.54; capital 
stock, $200,000; deficit on stockholders’ 
account, $53,577.33. The surplus as re- 
gards policyholders was $146,422.67. 

The deficit was made good during the 
examination, as on Sept. 14, 1908, there 
was given the company the check of 
M. Donnelly, its president, for $55,000, 
which, being credited to the company, 
shows a surplus of $1,422.67, The check 
of the president was used in crediting 
agents’ balances for a like amount on 
the books of the company, which were 
over three months due on August 31. 

Commenting on the report, Secretary 
Prentice of the Ohio German says: 

The examination of our company by the 
Ohio department resulted in the finding of a 
small surplus. This, of course, was on ac- 
cecunt of large outstanding agency balances, un- 
collected on account of the hard times. 

e have a large reserve running off the 
latter part of the year that will assist us _ma- 
terially in maintaining a good surplus on Dec. 
$1, and with an ordinary loss ratio for the 
rest of the year, the Ohio German will make 
a good report. We have no fears of our 
annual statement. We, of course, will ask the 
Ohio department to again examine us at that 
time. The recent examination made, like all 
others in the middle of the year, is made up 
considerably of estimates, and has never been 
favorable to the company on account of so much 
being estimated in making the report; but at 
the end of the year the figures are always 
correct and are not based upon estimates, and 


for that reason we show a much better state- 
ment at the end of the year than during the 
summer months. 

We are doing the best business that we have 
ever done, both in volume and quality, and 
by our large reserve running off the latter 
Part of the year we will be able to take care of 
the business pad ne vd a fair surplus. 

é € are also taking steps at this time to 
increase our capital $100,000 and our surplus 
$100,000. We are ambitious to make the Ohio 
German, if possible, second to none in this part 
of the insurance field. If we succeed in in- 
creasing our capital and surplus and have it 
ali paid in by the end of the year, the Ohio 
German will have over a million dollars assets 
and a surplus of at least $150,000 to $175,000. 

e have no fears, under ordinary circum- 
stances, of making a good showing, and the 
company is in better condition today than it 
ever was, other than the reduction of our sur- 
plus, and this is accounted for by quite an 
ee in the onmnam = year over that of 
ast and quite a hea oss ratio i 
first months of the yea. me 





Western Empire to Expand 
The Western Empire Fire of Spo- 
kane, Wash., which reinsured the Em- 
pire Fire of that city, expects to enter 
Illinois, Idaho and a few other states. 





SUN INSURANCE OFFICE 
















POUNDED A. D. 1710 





UNITED STATES BRANCH 





J. J. Guile A. M. Thorburn 














H. N. KELSEY, Manager 





MANAGER SECRETARY 


WESTERN ,.DEPARTMENT 
171 LA SALLE 8T., CHICAGO 


©fF London 
198 YEARS OF ACTIVE BUSINESS EXISTENCE 


FOUNDED IN 1710 


The Oldest Insurance 
Company, 


54 Pine Street, New York Sansome é Sacramento Sts., San Francisco 





in the World 


PACIFIC COAST DEPARTMERT 


C. A. Henry 4 Co, General Agents 












P. T. KELSEY, Ase’t Mamager 





Beck Goes With Pennsylvania 

J. Oscar Beck, manager of the IIli- 
nois Bankers Fire of Mt. Vernon, IIL, 
has resigned as of Nov. 1, to become 
Indiana special agent of the Pennsyl- 
vania Fire to succeed Harry Gamble, 
who becomes superintendent of agents 
of the Meridian Life & Trust. Mr. Beck 
was formerly special agent of the Hart- 
ford in southern Illinois and then or- 
ganized the Illinois Bankers in 1906 
with $100,000 capital. 

A short time ago C. J. Jahnke, assist- 
ant secretary, resigned to go in the 
Illinois and Indiana field for the Vir- 
ginia State. 

Eastern papers say that the Illinois 
Bankers is about to close a deal to 
dispose of its business. On Dec. 31 it 
had assets $149,467, reserve $37,499, net 
surplus $8,579, premiums $63,465, losses 
$30,747. 





Crocker Gets Promoted 
Percy O. Crocker, daily report ex- 
aminer in the home office of the Cit- 
izens of Missouri, in St. Louis, has been 
appointed superintendent of agencies 
for the company. Mr. Crocker, who has 


been with the company for the past. 


seven years, was previously connected 
with several offices in Chicago. 





Ganders to Entertain 


The entertainment committee of the 
Blue Goose, which has in charge the fes- 
tivities of the big annual gathering in 
Chicago Oct. 9, is aranging for special 
“stunts” by gifted ganders in some of 
the states, whose ability as entertain- 
ers has often been called into play. This 
will be a pleasant feature of the even- 
ing as the ganders will be delighted to 
see the gayly feathered birds from va- 
rious feeding grounds in action. 





Secures Permanent Quarters 

The board of directors of the Fire 
Underwriters Association of the North- 
west met at Chicago on Monday and 
approved the recommendation of the 
library committee relative to permanent 
quarters for the association and its li- 
brary. This action of the directors is in 
accord with the resolution which was 
approved at the last annual meeting. 
The library committee selected a suite 
of two rooms in the LaSalle street front 
of the Rookery. It is the plan to employ 
a librarian who will get the library in 
practicable, workable shape. The rooms 
will be used by the members for read- 
ing and correspondence. 





The Sovereign Fire of Toronto is preparing to 
increase its United States deposit, now made 
with the Minnesota insurance department, from 
$200,000 to $500,000 in order that it may enter 
New York. 





LEAVES SURPLUS LINE FIELD 





Illinois National Will Hereafter Do 
Business Direct With Assured in 
Its Home State 





The Illinois National Fire of Spring- 
field and Decatur, Ill, announces that 
it is retiring from the surplus line field 
and will confine its attention to Illinois, 
doing business with the assured direct. 
It expects to write about $125,000 in 
premiums in Illinois this year. It has 
no agent in the state, not even in Chi- 
cago. 

As regards its surplus line experi- 
ence, one of the company officials says: 

As regards the surplus business, we found 
many objections. With the exception of per- 
haps five brokers, it was very difficult to collect 
the premiums due the company. In addition to 
that, the business that we received was either a 
bad class of business or good business sent us at 
an inadequate rate. e also found that many 
brokers ordered policies from the company and 
these policies would be outstanding from sixty to 
ninety days and then be returned cancelled flat 
with no earned premium. 

In addition to this, we found that many com- 
panies writing surplus line business are in the 
habit of settling losses at a great distance from 
home on the same basis that other companies 
settle. This being the case, each company per- 
haps relies on the other company to lead in the 
adjustment, and the result is that the repre- 
sentatives of the assured usually lead in the ad- 
justment and the companies are informed that 
everybody else is paying a certain sum or has 
paid and that a certain amount is expected as 
a contribution from your company. 

In looking up many of these losses, we found 
the property encumbered by chattel mortgages 
and that many companies had paid without this 
knowledge. As an illustration of how some of 
this business reaches the company, we had two 
risks sent us by a local agent in an eastern 
city who represents a number of leading compa- 
nies. This business was sent us as surplus 
business. Upon investigation, we found that 
the companies represented by this agent carried 
nothing on the property in either case, and that 
the assured in one case had had five fires, and 
been through bankruptcy twice within the past 
ten years. The assured in the other case had 
had only four fires during the past ten years 
and had been through bankruptcy twice, but had 
made up for the deficiency in fires by having the 
property in and out of the hands of a receiver 
during the three months previous to the fire. 

In addition to this, we received from the of- 
fice of another broker a risk in this same 
agent’s town, and three days after the policy left 
this office, the property burned. Upon investi- 
gation, we found that the agent who had sent 
us the two bad risks, being unable to get our 
policies direct, had applied through the medium 
of another broker. 

While last year the company happened to 
make money on surplus business, this year, while 
we have lost no money on account of the fact 
that we have made a vigorous investigation of 
every fire and secured a better settlement than 
most companies had, yet we felt that in the face 
of the hard times, these fires would continue to 
increase and we did not care to have the com- 
pany continually annoyed with bad claims. The 
company was organized originally to do busi- 
ness direct with the assured by means of 
salaried inspectors, and inasmuch as the busi- 
ness of the company in that line has now 
reached the volume mentioned, and which we 
deem is a sufficient volume, it is but natural that 
we should retire from the surplus line channels, 





especially in the face of the experiences that 
we have detailed. Not only has the company 
ceased writing surplus business, but we have 
ceased writing reinsurance even from the larger 
companies who had been good enough to give 
us some reinsurance. Our business direct with 
the assured has been so much more satisfactory 
than all the other business that it is our pur- 
pese to proceed along this line. 





Not Placed by Johnson & Higgins 

Johnson & Higgins, the New York 
brokers, state they did not arrange for 
the $1,000,000 London Lloyds floater 
for Fairbanks, Morse & Co., the rail- 
road supply people. It is now stated 
that the deal was engineered by Frank 
R. Thompson of Chicago. 





Western Reserve Examined 


The Ohio department has made an 
examination of the Western Reserve of 
Cleveland as of July 31. The income 
of the company for 1908 has been $166,- 
264 of which $154,919 was from pre- 
miums. The disbursements have been 
$190,078 of which $66,593 was for losses, 
$37,028 for commissions, $42,607 loss on 
sale of ledger assets and $8,000 dividend 
to stockholders. The company has ad- 
mitted assets of $474,061, liabilities of 
$184,459, capital stock $200,000 and sur- 
plus $89,602. The company’s assets 
were carefully inspected and found to 
be first class investments. 





Schupp to Return West 

The discontinuance of the general 
agency of the Washington Fire in the 
home office of the Union of Buffalo 
will crowd out Dill C. Schupp, the ex- 
aminer in charge. Mr. Schupp took the 
position after resigning the special 
agency of the Continental in southern 
Illinois. Mr. Schupp has had both of- 
fice and field experience and will return 
to the west soon, where no doubt he 
will be able to connect in good shape. 





Report on Imperial Fire 

The Colorado and Wisconsin de- 
partments have just completed an ex- 
amination of the Imperial Fire of Den- 
ver. The examination covered the six 
months ending June 30, 1908. The com- 
pany is shown to have had an income 
of $74,306 of which $65,504 was from 
premiums. The disbursements were 
$65,488, of which $19,270 was for losses 
and $13,593 agents’ commissions. The 
company had admitted assets June 30, 
of $372,792, of which $78,046 was lia- 
bilities, $200,000 capital stock and $94,- 
745 net surplus over all liabilities. The 
company was found to be conservative- 
ly managed and its affairs in good 
shape. 





Be careful not to stumble over your 
own bluff. 
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AS VIEWED FROM CHICAGO 


YATES TO REPRESENT COMPANY 

The Pacific Coast Fire of Vancouver, 
B. C., has arranged to write surplus 
lines east of the Rockies through C. G. 
Yates of Chicago, vice-president of the 
Washington Fire, and manager of its 
Chicago department office. Mr. Yates 
has secured a surplus line license from 
the Illinois department. The company 
enjoys an excellent reputation. 

* + * 
DEAN SCHEDULE IN CHICAGO 

The Chicago board is being accused 
of delaying the application of the Dean 
schedule, although the officers deny any 
such charge. They say that every con- 
ceivable problem is found in the city 
calling for an adjustment of the sched- 
ule to fit the case. Numerous tests 
have been made to see what results are 
forthcoming. The Western Union ex- 
perts have been called on for assist- 
ance both in testing the schedule and 
instructing the local board raters. 

Manager Glidden has been giving 
much time personally to the work and 
as a result his health has been im- 
paired, 





+ * * 
TO HAVE CHICAGO AGENTS 
George W. Jalonick, president of the 
Austin Fire of Texas, was in Chicago 
this week looking over the ground with 
the idea of entering Illinois and ap- 
pointing a Chicago agency. If the Aus- 
tin enters, the Commonwealth of Texas 
will also seek admission. There are 
three or four agencies in Chicago that 
are being considered for representation. 
x ‘ * 
EFFECTS OF THE DEOUTH 
Local agents in the corn belt states, 
while appreciating the danger of drouth, 
feel the long dry spell has done much 
to season corn. They look for a fine 


harvest and increased premiums in 
consequence. 
The dry weather all through the 


west has reduced the water supply of 
small towns to the danger point, as 
well as making almost all property a 
tinder box. Fortunately there have 
been no high winds prevailing. 

* * * 
SHOULD RESERVE BROOMS EARLY 

Owing to the crowded condition of 
the Chicago hotels and the different 
conventions that will be held in the 
city at the time of the Fire Under- 
writers Association of the Northwest 
meeting, President De Witt has sug- 
gested to out of town members the 
advisability of making early hotel 
reservations. 

* * 

SHOULD REDUCE LOSS RATIO 

The numerous labor saving and safety 
devices now upon the market for the 
convenience of the housewife and her 
helpers can scarcely fail to have substan- 
tial bearing upon the fire loss record of 
the country. While no definite data are 
obtainable at the present time,and while 
a lowering of the dwelling loss record 
may be offset by an increase on other 
classes, it must be conceded that such 
innovations as the fireless cooker, prop- 
erly installed electric flat irons and 
cooking devices, electric washing ma- 
chines, etc., now coming into general 
use, will materially lessen the hazard 
of flue fires, imperfect gasoline and 
gas stoves and lighting machines. The 
more general the use of electricity, the 
less general is the use of coal and gas 
for light and fuel. 

The saving to companies on account 
of the reduced coal, wood and gas con- 
sumption can not, of course, be com- 
puted, as there are no means of ascer- 
taining what might have been had the 
modern appliances not been in evidence, 
but there is little doubt that these prod- 
ucts of inventive genius aid in lessening 
the number of fires. 

« * * 
SOME LOCAL EVENTS 


President Henry Carstens of the Washington 
ire ig visiting the department office in Chicago. 
Rogers & Rollo become Cook county managers 
of the Keystone Underwriters of Pittsburg. F. 
H. Collins, who has been the Chicago agent, re- 





ties an agency but goes to the Rogers & Rollo 
office. 

Perry Holmes, formerly an examiner in the 
western department of the Continental, who re- 
signed to become connected with a fireproof ma- 
terial concern, has now gone with the Western 
Adjustment Company. 

b. O'S ooney, formerly with the Federal 
Lloyds office, has opened quarters in the New 
York Life building to handle surplus lines. He 
has had a valuable experience in this class of 
business. 

_Eliel & Loeb secure the general agency of the 
Citizens Fire of Charlestown, W. Va., which 
has entered Illinois. It will appoint no other 
agents at present, but the firm will write some 
outside business for it. 

A. F. Shaw & Co. of Chicago have been ap- 
pointed the representatives of the National Gen- 
eral of London and the Hearts of Oak Life & 
General of London for writing surplus lines in 
Chicago and Cook county. This gives the firm 
four companies for surplus business, the two 
mentioned and the Nye Danske of Copenhagen 
and the Excess of London, which enables it to 
write as high as about $75,000 on sprinklered 
risks and $30,000 on an unsprinklered one. 





Report on American Druggist Fire 

The Ohio department has made an 
examination of the American Druggist 
Fire of Cincinnati. The examination 
shows the condition of the company on 
Aug, 13, 1908. The income for 1908 is 
$36,919 of which $23,631 was from pre- 
miums. The disbursements were $24,- 
305 of which $9,072 was for losses. The 
company has admitted assets of $177,- 
284, liabilities of $17,081, capital stock 
$150,000 and surplus of $10,203. Dur- 
ing the year the capital was increased 
$50,000. 





Restrains Nebraska Department 


The federal court has issued a tem- 
porary restraining order to prohibit the 
Nebraska department from interfering 
with the Pacific Mutual Life and Fire- 
mans Fund, both California companies. 
The California department refused to 
admit a Nebraska life company because 
it had not $200,000 capital. The Nebras- 
ka department then retaliated on the 
California companies. The federal 
court said it saw no reason for the 
California companies to be molested if 
they are complying with the law. 





Trust Company to Pay Assessment 

The Ice Manufacturers’ Exchange of 
Kansas City has entered into a con- 
tract with the Fidelity Trust Company 
of that city whereby the latter agrees 
to pay any assessments levied on the 
assured for excess liability and for this 
guarantee receives 5 percent of the 
premiums. 


WANTS D 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK é CO. 


159 La Salle Street, Chicago 


We want a Local 
Representative 


in every town in Ohio, Michigan, 
Indiana, Illinois, lowa and Wiscon- 
sin and other States in the middle- 
west. 








Would prefer a local agent 
or chief clerk in one of the leading 
agencies. Good money for spare 


time to those we appoint. 


In replying send us bank or em- 
ployer’s references. 


Che Western Underwriter 
Company 


145 La Salle Street, Chicago, Il 


1mm WOOILCKIN 





CAPITAL $1,000.000. 
ASSETS 
$2,529,465. 
LIABILITIES 


$727,763. 


SURPLUS TO POLICY HOLDERS 


$1,801,701. 


FIDELITY 


FIRE 


INSURANCE CO. 
46 CEDAR ST., N. Y. 

















Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CO, 
of San Francisco, C of Jersey City, N. J. 


MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO., Led 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 
Motor boat insurance. 


ORR & WALL, General Agents, 2 6 4 Sherman St., Chicago, Ill. 


Agents wanted in desirable localities 


FEDERAL INSURANCE CoO. 


OF NEW JERSEY 
CHUBB é SON, Managers, 5 and 7 So. William Street, N. Y. City 


ISSUES THE BEST CONTRACTS COVERING 


TOURIST FLOATER....-... ... 
AGENTS WANTED 


(Domestic and Foreign) 

SALESMEN’S SAMPLES.... .... 000. +ceceee 

CORRESPONDENCE SOLICITED WITH AGENTS EVERYWHERE. 
C. K. Hotitoway, Prest. 











MARINE (CARGO) .<0- .ccccccscceccee 
(Export and Import) 

















O. P. Conaway, Secy. O. G. Parker, Treas. 


Assets Walla Ubi Policyholders 
I 
June 30, 1908, Yala Walla, Surplus, 
$497,306.59 FIRE INSURANCE June 30, 1908, 


COMPANY $285,667.71 


FIRE AND TORNADO INSURANCE 
Applications for agency will receive prompt consideration 


MAIN OFFICE: 171 La Salle St., 


MICHICAN OHIO KENTUCKY WISCONSIN MINNESOTA 
ILLINOIS MISSOURI INDIANA 


BIE RCH & SAGE 


General Agts., Detroit, Mich. 


COMPANIES REPRESENTED - 
CONCORDIA FIRE INS. CO., Milwauk-e, Wis. SPECIAL AGEN 
F. M. SAGE and F. A. MARSHALL, Detrolt. 


NORTH RIVER FIRE INS. CO., New York City 
J. T. KIREWOOD, Garfield Building, Cleveland. 


GERMAN FIRE INSURANCE CO., Pittsburgh, Pa. 
JEFFERSON FIRE INS. CO., Philadelphia, Pa _ GEO. B. SEDGWICK, 61 Pabst Bldg., Milwaukee. 
F. C. SAMMIS, N. ¥. Life Bldg... Minneapolis. 


NASSAU FIRE INSURANCE CO., Brooklyn, N. Y. 
ORA C KINNISON, Ligonier, Indiana. 


Chicago, Ill. 





DIXIE FIRE INSURANCE CO., Greensboro, N. C- 
BEN FRANELIN INSURANCE CO., Allegheny, Pa. 
QUEEN CITY INSURANCE CO., Sioux Falls, S. D. 

We write a general class of business and desire representation in nn’ f Prong =r and or 


the above States. We have the it Non-Union A in the Unite , and 
resenting one or more of our companies is entitled to full capacity of our Office. 





UINULAWRLIEK, September 24, 1908. 
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OHIO AND WEST VIRGINIA 


FIELD MEN BUSY INSPECTING 











Ohio Special Agents Have Their Hands 
Full with Idle Factories and Nu- 
merous Losses 





Cleveland, Ohio, Sept. 21.—(Special 
Correspondence)—Several field men 
were in the city last week, looking over 
special hazards With idle factories 
here and there and others running only 
in part, the work of the field men is 
somewhat increased. Heavy losses are 
also adding to their troubles, as they 
have only about three months in which 
the present bad record may be im- 
proved. 


The two big fires in the lumber dis- 
trict during the past few weeks has 
demonstrated to insurance people that 
better protection is needed. Situated 
as they are, the lumber yards form a 
menace to much other valuable prop- 
erty, with the protection that is now 
afforded. Insurance people say that it 
is ridiculous for the city authorities to 
be thinking of purchasing property for 
a new reservoir that will only increase 
the pressure in the residence districts, 
when additional protection is so badly 
needed where there are great values, 
both in the lumber and the manufac- 
turing sections. It is intimated that un- 
less the desired protection is afforded 
that rates in the exposed sections of 
the city may have to be boosted. 

At one of the lumber fires mentioned 
75 percent of the available fire fighting 
force was in use.* This left a good part 
of the city at the mercy of fires, should 
they have started at the time. It would 
require something like five miles of 
good 10-inch mains in the lumber dis- 
trict to give it the protection needed. 
Then this should be tried across the 
river to the high-pressure system, so 
that so many engines would not be 
needed for a fire there. Charles H. 
Patten of the Cleveland Inspection Bu- 
reau is very emphatic in expressing the 
need for protection in this district, as 
well as additional protection in the 
manufacturing section of the city east. 
_ The land on which the new reservoir 
is to be built will cost about $90,000 
and the entire reservoir when completed 
will entail an expenditure of something 
like $600,000. It is estimated that the 
high-pressure system could be complet- 
ed according to original plans, giving 
both the manufacturing and lumber dis- 
tricts protection and providing an ade- 
quate pumping station, would cost about 
$250,000. This would give service where 
it is needed. The pressure in the resi- 
dence districts is not so bad and a little 
additional pumping machinery would 
furnish all the water that is needed. 

The city authorities made the excuse 
that they could not get money to finish 
the high-pressure system, but they seem 
to find some way to purchase this land 
that is hardly needed at this time. Pos- 
sibly the reservoir would not be built 
for ten years and the city would thus 
have an extra expense on its hands 
that there is little excuse for. 


The Cleveland Inspection Bureau 
has issued a complete and detailed re- 
port on the properties of the Munici- 
pal Traction Company, as lessee of the 
Cleveland Railway Company, for the 
benefit of the agents and companies in 
renewing the line. In the general sum- 
mary it is stated that the property as 
a whole is considered very good, due 
to the fact that most of the car houses 
and repair shops, where the greatest 
values are involved, are equipped 
throughout with approved automatic 
sprinkler systems. The power houses 
are of fire resistive construction, with 
the exception of the one at Division 
street and Canal road, which is used 
only in cases of breakdown at the 
others. The buildings are mostly of 
brick construction and in good repair. 
The fact that many of them are divided 
in several departments by fire walls im- 
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proves the risk materially. As to occu- 
pancy and care, the report states that 
the risk is very satisfactory. One man 
has been delegated to take care of the 
sprinkler equipment and he is constant- 
ly on the lookout for any defect or 
other contingency that might hinder 
operation. 

Each risk is taken up individually and 
analyzed, so that the underwriters may 
see just what it contains, the condition 
it is in and the protection afforded. 
Suggestions as to improvements are 
made for each and a detailed drawing 
is furnished, so that there may be no 
misunderstanding in any way. The 
property is written under one general 
form with 90 percent reduced rate 
clause, blanketed and written annually, 
with warranties coveriug maintenance 
of sprinkler equipment, auxiliary fire 
protection and appliances, watchman 
and clocks. The $500 exemption loss 
clause is used. 


William M. Butts has transferred 
his office from the Park building to the 
office of the James & Manchester Com- 
pany, 611-13 Garfield building,  ‘\ 





West Virginia Meeting 

The West Virginia Fire Underwrit- 
ers Association is holding its semian- 
nual meeting this week at Deer Park, 
Md. The main question up is that of 
commissions. As West Virginia is not 
under the control of any company or- 
ganization, there is no uniform commis- 
sion scale. Companies handling West 
Virginia from their western depart- 
ments are paying for the most part the 
Western Union graded commissions. 
Companies handling the state from the 
east and south are not adhering to any 
regular commission, although most 
want 15 percent. If more than 15 per- 
cent is officially declared, the southern 
specials fear it will embarrass them in 
the south, where 15 percent prevails. 





To Enter Field Work 
W. F. Steele, the local agent at Hig- 
ginsport, Ohio, who has managed the 
Parker & Steele agency for six years 
in a successful way, now has field am- 
bitions and will connect with some com- 
pany, he hopes, in the near future. 





Brings Suit in Subrogation 

In the common pleas court for Frank- 
lin county, Ohio, the Ohio German In- 
surance company has sued the C., C. 
Cc. & St. L. (Big Four) railroad com- 
pany for judgments for $408.15 and 
$103.13, said to represent insurance 
paid Dec. 13, 1907, for fire losses to L. 
F. Riebel, on property in Martin street, 
and to Laura J. Davis, on property at 
Jackson and High streets, Galloway, 
Ohio, resulting, it is alleged, from 
sparks from the company’s locomotives. 
Both fires occurred Nov. 26 last. The 
fire spread from the Riebel to the Davis 
property. 

The suit is of special interest because 
at the last session of the general as- 
sembly Senator P. W. Ward of Cleve- 
land tried to have enacted a law which 
would permit railroad companies to car- 
ry insurance for their own protection 
on property adjacent to their tracts, and 
thus avoid such suits as this. The bill 
failed to pass. 





Failed to Appear for Trial 

An interesting legal point has been 
raised before Judge Marcus G. Evans in 
the common pleas court for Franklin 
county, Ohio, as the result of the for- 
feiture, Monday, of the bond of Orrin 
and Arch Tuller, who were to have 
been tried at this term of court on an 
arson charge, involving setting fire to a 
store in North High street, Columbus, 
several months ago. Each had given 
bond for $500, with Lida Howey and 
James M. Chaney as sureties. The 
former, several weeks ago, was ad- 
judged mentally incompetent to man- 
age her affairs, and a guardian was ap- 
pointed. Her attorneys claim she was 
incompetent under the law when she 
signed the bond, and raised the point 
Monday when the Tullers failed to ap- 





THE SPRINGFIELD UNDERWRITERS 


MUTUAL Fire INSURANCE 


ComPANY 
SPRINGFIELD, OxI10 


ORGANIZED 1902 


N. H, FAIRBANKS, pacer. 
M,L. MILLIGAN, racas. 
E. C. PRICE, avoivon « Vv. Pacer. 


JOHN G. WETZEL, ezo'rtr. 





AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 








COOPER 


Fire Insurance Co. 
of Dayton, O. 








DAVID B. CORWIN 
President Vice-President 


SAM. L.LA ROSE 
Secretary 


CHAS. W. SCHENK | 


THE CINCINNATI 
UNDERWRITERS 


COMPOSED OF 


The Eureka F. & M. Insurance Co, 
The Security Insurance Company. 


OF CINCINNATI, OHIO 


STATEMENT JAN. 1, 1908 








| I >. sane eenscas cevnieveessesnstee 
' Reservetor ReimSurance.......sseseesees 222,284.22 
Other Liabilities............sceseeseeee++ 20,200.11 
Net Surplus .... e000. seeses 000000 20000200 212,074.52 
TOTAL ASSBTB soe ccccccccccces coves $705,158.92 

PF. A. ROTHIER, Prest. ADAM BENUS, Sec’y 





Fire Insurance at Cost 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


LOUIS H. SCHWEER, General Agent 


W. S. STERRETT, Secretary 


Agents Wanted in Ohio. 
HOME OFFICE: 503-504 Fourth National Bank Bidg., CINCINNATI, OHIO. 





ORGANIZED 1851 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 


G.W.POHLMAN - -— = President 
EDW.A. WINTER - - 
G. W. POHLMAN, Jr. 


Secretary 
- Agency Manager 





GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, - - $1,000,090 00 
Assets, - - = $5,185,649 51 
Net Surplus, - - § 949,260 99 


HEAD OFFICE: 
Cor. William and Cedar Streets. 








Eastern Fire Insurance Co. 


ATLANTIC 


CITY, NJ. 


Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 





ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 
Assets - . ° 
Cash Surplus - . 
J. R. VERNON, Pres. 


$917,041.48 
92,811.28 
J. AMBLER, Sec’y 


During its entire history the Company has continu- 
ously fulfilled every estimate of saving 
to the Policyholders 





Ohie Business Only Through Local Agencies 


E. J. Forney, Pres. 3.{M. Cook, Sec*y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





$4,644,155 
633.293 


AN AGENCY COMPANY 


Business Confined to Ohio 


Insurance : 
Premium Notes 








FIRE 
TORNADO 


PHENIX 


INSURANCE 
COMPANY 





OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Galle Street, CHICAGO 


J. H. LENEHAS, General Agent 


THE WESTERN UNDERWRITER. 


CHAS. R. STREET, Aes't General Agent 
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pear for assignment of their cases and | 
Judge Evans declared the forfeiture. | 
The case of Orrin Tuller was set for | 
trial Oct. 30. 





Ohio Agency Appointments 
N. W. Natl.—T. Wells, Cleveland. 
New England—J. x Boalt, Dayton. 
Northern, Eng.—Jones & Wilson, Marion. 
Orient—St. - n & Clifford, Barberton. 
7: i = Steubenville. 
Roch. E. Shipley, Cincinnati; J. F. 

Rank or a 

Milwaukee —M. F. Gross, Bellevue. 
Newark—W. A. ve, Norwood. 
American—C. R. Brown, Cleveland. 
Allegheny—J. H. 


wea. Greenville. 
Ben Franklin—J. W 


. Crane, Springfield; J. A. 


Lloyd, Wellsville. 

‘amden—S. S. Catch, a 
— N. Y.—T. V. Thompson, East 
iver 


1 

Delcere—Allen & Hartzell, Wadsworth; D. S. 
Koontz, Mansfield. 

Fire Ass’n—R. P. Sweet, Chagrin Falls. 

Germania—R. O. McDowell, Medina; W. F 
Martin, Toronto. 

Ger. Amer. a & Boden, Athens; C. W. 
se. Lockland; B. B Beck, Thornville; 

T. Swepston, ‘Adel hi; Ww. Campbell, Sar- 
Mai: A. ones, EA, 

Hawkeye— Gregg, Barnesville. 

Home—R. P. oun Chagrin Falls; 
Moran, Johnstown; W. H. Williams, 
E, oorhees, Woodville. 

Humboldt—Wm. A. Mizer, Coshocton; S. D. 
Cosner, Zanesville; T. S. addox, Washing- 
ton C. H. 

North America—R. P. Sweet, Chagrin Falls. 

er ogi A. Lloyd, Wellsville. 

il, Mech.—S, D. Mason, Andover; John W. 
Atwater, Jaterpon.. 

Nassau—J. ——, Barberton. 

Norwich ‘Gia ward Matt, Lancaster; C. 


R. W. 
Shawnee; 


. Kelly, Anna. 

Phenix—Chas. Weaver, Greenville; Scott 
Smith, Lyons; aes B. Shafer, Byesville; T. J. 
Sadler, Were: 

Prov. . Greenwood, Minerva. 

een yo . Gregg, Barnesville. 


un, Tee ll Matt, Lancaster. 


OHIO NOTES 


James W. Corwin, a former insurance man 
of Toledo, is dead. 


Col. John C. Bloomfield gets the Dutchess and 
the Rhode Island Fire at ron, io. 


St. John & Clifford succeed St. John & Huns- 
berger at Barberton, Ohio. Louis M. Clifford 
being the new partner, 

At eines Ohio., Brookhart & Neurlin succeed 
Wm. J. Phipps as agents of the Michigan Com- 
mercial, Milwaukee Mechanics and Walla Walla. 








A Successful Special 
A few notes from the diary of a 
field man touching on the qualifications 
necessary in the makeup of a successful 
1 hie, agent are as follows: 
° a Always happy, 
Appearance snappy, 


4 a Never sappy. 
You must Always smoke 
Adjust Take a joke, 
And dust. Never croak. 
Inspect, Play fair, 
Select, Do your share, 
Reject. Don’t split a hair. 


Travel nights, 
See the sights, 
Get your rights. 


Keep down expense, 
Avoid suspense, 
Use common sense. 


Handle horses, 
Please bosses, 
Settle losses. 


Write for a term, 
Blow for the firm, 
Don’t be a worm. 


Be polite, 
Never fight, 
Don’t get tight. 


Be sure and quiz, 
Get after biz, 

Cut out the fizz. 
Be sunny, This is the way 

Not too funny, From day to A 
Make some money. To earn your 
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MICHIGAN AND INDIANA 


WORKING FOR MORE MEMBERS 


Officers of Michigan Association Want 
a List of Four Hundred Before 
Next Annual Meeting 








Detroit, Mich., Sept. 21—(Special 
correspondence) — Application blanks 
for membership in the National and the 
Michigan associations are being sent 
out by the secretary. A request ac- 
companies each asking for an additional 
member. Special agents are taking an 
interest in the matter. The new officers 
of the Michigan association who have 
set their mark at a 400 membership are 
likely to have their desires satisfied. 
With 400 members in Michigan, much 
good work can be done. It has been 
suggested that clubs throughout the 
state should make a membership in 
these organizations essential to mem- 
bership in the local organization. De- 
troit has already anticipated this move 
by offering an amendment to the by- 
laws to this effect. 


The Underwriters Club held its fall 
meeting last week. This is the first 
meeting held since June. It was cer- 
tainly a great meeting. The members 
enjoyed coming together again to dis- 
cuss ways and means and other things 
pertaining to the business of fire under- 
writing. Of course, the action of the 
members present indicated the great 
need of the club. All kinds of talk was 
indulged in and many brilliant ideas in- 
troduced. On account of the great care 
exercised by companies in the selecting 
of their representatives, necesarily there 
must be many bright minds. The deep 
thought agents had evidently given to 
the needs of today in Detroit in their 
several talks indicated the earnestness 
of their desire to assist in improving 
conditions and in maintaining the in- 
tegrity and honor of the Underwriters 
Club. Of course, it is not possible at 
this time to say which of the many 
thoughts presented will be adopted; 
perhaps no single one, but the best 
from each moulded in one common 
whole. 

There has been an enormous growth 
in the new dwelling house district lo- 
cated in the North Woodward and in 
the east end of the city. I am informed 
by the Sanborn map men who are now 
engaged in correcting Detroit maps that 
it will be necessary to have an entirely 
new map. According to building per- 
mits now issued, there have been spent 
in the past two years on dwelling 
houses alone in these localities almost 
two million dollars, yet there has been 
no great increase in insurance pre- 
miums from this kind of property in 
what is known as the regular old line 
agents’ offices. A statement was made 
a few days ago by an agent who is 
well posted that there were over one 
hundred licensed agents not affiliated 





ORGANIZED 1881 


Michigan 


Fire and Marine Tiiaeitien Co. 





OF DETROIT, MICH. 





STATEMENT JULY Ist, 1908 


Assets 3 3 ry 
Capital : : 
Losses Paid 3 : 


$1,156,305.01 
8 x 00 
5,480,000.00 


JULY Ist 1908 


ASSETS 
Cashonhandandinbank $ 34,969.01 


City and County Bonds 421,533.60 
Mortgagesand RealEstate 503,063.00 
Real Estate 90,062.47 
Interest due and accrued 11,612.63 


Due from Agts. andothers 95,064.30 


$1, 156,305.01 


M. W. O'BRIEN, F. H. WHITNEYZ— 


Vice-President. 








LIABILITIES 


Capital Stock $ 400,000.00 
Amount required to Rein- 

sure allout-standingrisks 448,081.58 
Losses unadjusted and 

not due 37,729.51 

Net Surplus 270,493.92 

$1,156,305.01 

E. J. BOOTH, E. P. WEBB, 
Secretary. Ass’t Secretary. 


THE WESTERN 


FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 
Insurance Company 


Lansing, Mich. 


Total Assets ~ * ° 
Surplus to Policy Holders - 


$1,041,817.24 
410,392.88 


F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, Secretary 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass’t Secretary 
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Automobile Insurance 


AGAINST 





FIRE: Any cause; anywhere 


WRECKAGE: While in Transportation. 
THEFT: Including Robbery and Larceny. 


VALUED POLICY: No Co-insurance required. NO RESTRICTION on Storage or 
use of Gosoline. 


Insurance Company of North America 
J. S. CROSBY & CO., Michigan Managers, Grand Rapids, Mich. 


Agents Wanted in Every City and Town 


Jacob Guthard & Son Co. 


95 Fort Street West, Detroit, Mich. 








SURPLUS LINES 


Solicited on desirable Michigan business for the GLOBE & 
RUTGERS, SOUTH EASTERN ASSOCIATES and other reliable 
Companies. 














Indiana General Agency for Indiana Agents 


GEO. M. COBB & CO., 


OF THE 
Globe & Rutgers Fire Insurance Company of New York 
Cosmopolitan Fire Insurance Company of New York 
Pacific Fire Insurance Company of New York 
German Union Fire Insurance Company of Baltimore 
Insurance Underwriters Agency of the Spring Garden Insurance Company of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, England 





General Agents 
for Indiana. 


Agents wanted at all points in Indiana where not now represented 
All business reported direct to Indianapolis 
All agents are given the benefit of the entire capacity of our office 


Newton Claypool Bldg. INDIANAPOLIS, IND. 
Ohio Indiana Michigan Wisconsin 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 





Minnesota 





Union Trust Bldg. Detroit, Michigan 


. 
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with the Underwriters Club; in other 
words, there are more agents outside 
of the club than there are members 
in it. 

E. F. Chapman, manager of the De- 
troit Inspection Bureau, has sufficient- 
ly recovered from a serious operation 
to be at his office. His many friends 
are glad to see him at his desk again. 

Fires are becoming quite frequent. 
The fire loss in the past ten days 
amounts to almost $100,000. Crossed 
wires seem to have caused the Stoepel 
and the Michigan Upholstering fires. 
This loss was about total as to insur- 
ance. The Hitchcock box factory loss 
amounted to $15,000 which eats up all 
the insurance. Last week barns seemed 
to be the target for fires. It looks as 
though fire bugs are getting their work 
in. Otp DeErroIrTeEr. 





Indiana Agency Appointments 
American Natl.—D. L. Harmon, Indiana Har- 


r. 
Firemans Fund—S. M. Warner, Crothersville. 
Home—R. A. Mannan, Wheatfield. 
State of Pa.—Helen Haller, Greenfield. 
Mich Coml.—Daviess’ County Realty Company, 
——_ on. 
ew 


Scot. U. & N—D. C. Boggs, Williamsport. 
Walla Walla—H. H. Woodsmall & Co., In- 
dianapolis. 


Westchester—L. M. Roye, Lagrange; A. M. 
A. Miller, Angola; Wm. Schock, South Bend. 





Urge Precautions Against Fire 

The drouth has greatly increased the 
fire hazard in both Indiana urban and 
rural communities. In the latter hun- 
dreds and thousands of acres of grass 
are or have been on fire and threaten or 
have destroyed scores of farm build- 
ings. In the former there is similar 
danger from grass fires and manufac- 
turers have to employ extra watchmen 
to help preserve their properties. This 
is especially true of lumber yards, which 
are often situated on the outskirts. The 
water supply in cities and towns is low. 
Springs, wells and the smaller streams 
are dry, many of them for the first time 
in their history. The water in wells 
at pumping stations is low and threat- 
ens exhaustion, if drawn on long by a 
big fire. 

Residents are urged to use the least 
possible quantity of water for domes- 
tic purposes, in order to have more for 
fire emergencies. Fire Chief Grant of 
South Bend, for example, places the 
ban on bonfires, asks smokers to be un- 
usually careful where they throw 
matches and cigar stubs. He asks the 
boys of the town not to send up any 
more toy balloons, with torches. He 
urges every resident to acquaint him- 
self with the location of the nearest 
fire alarm box and the telephone num- 
ber of the nearest fire station. 





INDIANA NOTES 


The Binkley-Hartman company has been ap-. 


pointed agent of the Dutchess at Indianapolis. 


The city council of Newcastle, Ind., has con- 
tracted for a combination hose and chemical 
wagon, to cost $1,850. 


Frank W. Cole, special agent of the Scottish 
Union & National in Michigan and Indiana, has 
moved his headquarters from Detroit to In- 
dianapolis. 

The insurance agency which is to be con- 
nected with the Wabash Savings, Loan & Build- 
ing Company at Terre Haute, Ind., will be in 
the name of Howard Sandison. 


The Millers National has not transferred from 
A. J. Meyer & Co. to Cobb & Co. at In- 
dianapolis as stated last week. Cobb & Co. get 
a second agency of the company. 

The Hauck-Nall Realty Company i 
real estate and insurance 6 eney at’ Brazil Ind. 
Both gentlemen have a wtke acquaintance, Mr. 
Hauck having been connected with one of the 
agencies there for some years. 





_ The New York department has commenc 
investigation of the special agents eee o 
the department to procure insurance in noned- 
mitted companies under the provisions of sec- 
tion 137 of the insurance law. The scope of the 
examination will embrace, among other points, 
the placing of risks in unreliable institutions and 
the obtaining of policies before the assured has 
made affidavit that sufficient insurance cannot 
be secured from the companies regularly author- 
ized to do business in New York state. 


September. 24, 1908. 





IN ILLINOIS AND WISCONSIN 


STATE AGENT JOHNSON QUITS 








Illinois Field Man of Niagara Retires 
After Twenty-eight Years of 
Continuous Service 


James J. Johnson, IlIlinois state 
agent of the Niagara Fire, has resigned 
in order to take several months’ rest. 
He will go to Hot Springs for a while 
to be treated for rheumatism and then 
spend a few months in California. He 
hopes to return to fire insurance work 
in a year’s time. 

The Niagara has appointed as Mr. 
Johnson’s successor a field man of IIli- 
nois traveling for a union company, 
whose name will be announced in a 
few days. 

Mr. Johnson is the oldest employe of 
the Niagara in point of service in the 
west. He went with the western de- 
partment Aug. 1, 1880. For some time 
he was chief examiner and entered the 
Illinois field in 1894. 

Mr. Johnson has served the Illinois 
State Board with distinction, having 
been its president. He is one of the 
best men that has ever traveled in the 
state. He enjoys the utmost confidence 
of agents and his field associates, who 
regret to see him leave the company he 
has continuously served for twenty- 
eight years with so much credit. 








CONFER AS TO BLOOMINGTON 





New Rates and Protest of the Business 
Interests Taken Up by the Gov- 
erning Committee 





Some of the field men were in con- 
ference this week with the governing 
committee relative to the new rates at 
Bloomington, Ill, President Wise of 
the Illinois State Board having ap- 
pointed W. E. Van Deventer of the 
Aetna, F, B. Luce of the Phoenix of 
Hartford, and H. F. Espenchied of the 
National, who visited the city to in- 
vestigate conditions, to confer with the 
managers. 

The dispute grows out of the claim 
made by the business interests that 
they were promised a 13 percent reduc- 
tion in rates if larger mains were put 
in and another pump installed. It seems 
that the council passed an ordinance to 
provide for the mains, but not the 
pump. The raters say that all that was 
promised was that the city would be 
put in a higher grade class. The appli- 
cation of the schedule does not show a 
13 percent reduction. Some only get 
a few cents decrease because of changes 
in the schedule since its first applica- 
tion there and also due to the fact that 
the raters in the first instance were 
slipshod in their work. 

The rate reductions were promised as 
soon as the ordinance passed and thus 
before the improvements were in effect. 
The schedule was applied to this end 
and the new rates promulgated when 
provision was made for the better fire 
protection. 

An expert is now going over the sur- 
veys to see if the rates made are cor- 
rect. While the companies are not in 
favor of granting any lower rates than 
found by the schedule, there is some 
disposition to throw off the charges 
that are made under the revised sched- 
ule and not in the old, for a year or 
so, because of the misunderstanding. 


Springfield Men in Chicago 

Some of the Springfield, Ill., agents 
were in Chicago early in the week to 
visit the field men and department of- 
fices and confer as to the complications 
in that city. One of the complaints 
being aired is the writing of the Reisch 
Brewing Company line, which is said 
to have been covered in disregard of es- 
tablished practices. State Agent Wise 
of the Home, whose agent is particular- 
ly interested, declares, if it can be 
proved that there has been any devia- 





THE WESTERN 


MODERATE LINES ON STRICTLY 
SURPLUS INSURANCE AT TARIFF RATES 


UNITED AMERICAN FIRE INGURANCE COMPANY. 
MILWAUKEE ‘ 

Cc. W. GREENE, GEN’L AGENT, 159. LA SALLE ST. 
CHICAGO 











Manufacturers’ Appraisal Company 
WALTER W. POLLOCK, President and General Manager 
APPRAISEMENTS OF BUILDINGS, MECHANICAL EQUIPMENT 
PROPERTY OF EVERY DESCRIPTION 


CHICAGO—1682 Tribune Bidg. NEW YORK—50 Pine Street 
PHILADELPHIA—424 Walnut Street CLEVELAND—201 Caxton Bidg 


THe AMERICAN APPRAISAL Co. 





ATLANTA, Fourth National Bank Building. NEW ORLEANS, Hibernian Bank Building 
BOSTON, Weld Building. NEW YORK, Wall Street Exchange Bidg- 
CHICAGO, First National Bank Building. MILWAUKEE, pu LADELPHIA, Croser Building. 
CINCINNATI, First National Bank Building. U.S. A. ST. LOUIS, Frees Bullding 
CLEVELAND, Garfield Building. SAN FRANCISOO. 


The Standard Authority on Physical Values. Disinterested Appraisals. 


W HT sactcan PA PHR 


We will allow you more than any one else can 


Oo. ADAMS MFG. CO. PAPER MILL 
104 MICHIGAN ST. PHONE675 MAIN. OHICAGO 


MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 


(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 











Fire Protection Engineers, Contractors. Agents. 

Raters. Builders, Solicitors. 

Special Agents. Students. Architects. 

Examiners. Inspectors. Engineers, 

Company Officers. Local Board Officials. Technical Schools, 

Brokers. Adjusters. Property Owners, 

Insurance Clerks. General Agents. 

And all others interested in Fire Hazards, Inspections and the Safe-guarding of 
Property. 


THE INSURANCE FIELD, - P. 0. Box 617, Louisville, E~ 





Complete Expiration Index 


for LOCAL AGENTS 











2 Drawer Cabinet as per cut.........-66seseeeee $2.50 
1000 Expiration Cards.........csssccecscssscess 2.25 
Rand Bey Gallen covvcccocveccosscccceseess mY 
Ree BR GES cc cccccccnccseccscsccecceyues m 
ET cnchesseescidesssdeensesssesbns 10 

$5.27 


By using one of our Card Index Systems, 
listing each Policy on a card and filing to 
the date of expiration you do not have to 
waste time writing up an expiration register 
and searching for renewal dates. Impossible 
to miss a renewal by using our system. 





Peru, Indiana 


GASOLINE BOAT INSURANCE 


FIREMANS FUND INS. CO. OF SAN FRANCISCO 
UNION MARINE INS. CO. OF LIVERPOOL 
MANNHEIM INS. CO. OF GERMANY 
FEDERAL UNION INS. CO. OF ILLINOIS 
COLUMBIA INS. CO, OF JERSEY CITY 


== 1 ACTIVE AGENTS WANTED = 
Address, E. S. KELLEY “igs tioereo St. Joseph, Michigan 


SURPLUS LINES 


For Local i Agente, only after the r channels have been exhausted. We can furnish you a policy 
on appro risks covering up to ,000 ina dicate of London Lloyds Underwriters that accept 
American fire business only through our office. Immediate binders given. 10% commission i to 
agents and brokers except in the States of Illinois and New York. We also write AUTOMOBIL insur- 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND Prous CAREFUL ATTENTION TO 


Broome Mfg. Company 























YOUR INTE 
MARSH & McLENNAN 
Chicoge Office: New York Office: London Office: 
159 LA SALLE STREET 54 WILLIAM STREET 123 BISHOPSGATE STREET 
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tion the matter will be satisfactorily 
disposed of. 


MILWAUKEE FIRE FIGHTERS 





New Patrol House Is Formally Opened 
—Trouble in Fire Department 
Causes Several Dismissals 





After the board meeting last week 
the Milwaukee agents joined in an in- 
spection of the new fire insurance pa- 
trol house No. 1 at 341 Milwaukee 
street. Although the building has been 
completed for six months, no formal 
dedication or inspection of the build- 
ing had been held. The agents found 
a splendid building both as to construc- 
tion and arrangement for patrol pur- 
poses. 

Several short addresses were made, 
but the chief interest centered in Super- 
intendent M. J. Curtin’s account of 
the work and growth of the patrol dur- 
ing the twelve years that he has been 
in charge. Mr. Curtin was deeply af- 
fected by the presentation of a dia- 
mond ring purchased by the men of the 
three patrol houses. Capt. Kelly of No. 
1 made the presentation. 

Light refreshments were served and 
a pleasant feature was the inclusion 
of the lady members of the board and 
clerks in the invitation. Quite a num- 
ber took advantage of the chance to 
inspect the building, test the punch 
and slide down the pole. 


_ 


The fire department has been one of 
the chief topics of interest in Milwau- 
kee of late. Last week formal charges 
of petty graft were preferred against 
Thos. J. Clancy, chief of the depart- 
ment, accusing him of using city labor 
and materials for his private purposes, 
using the department’s automobile for a 
vacation trip and using trust funds. 
Chief Clancy replied by discharging As- 
sistant Chief Harden, several captains 
and other members of the force, about 
twelve in all. The charges were ad- 
dressed to the mayor and the board of 
fire and police commisisoners and re- 
quested a full investigation by the 
board, but the mayor made some in- 
vestigation on his own account, de- 
cided the charges were not well found- 
ed and did not order an investigation. 

There have been jealousies in the de- 
partment for years and it is probably 
a good move to get things straightened 
out, but it would likely be more satis- 
factory to most people to have a thor- 
ough investigation and find out, if pos- 
sible, just where the trouble lies. The 
insurance men, as a body, have not 
taken either side of the controversy, 
as they are divided in opinion among 
themselves. 

Fortunately the work of the depart- 
ment in handling fires has been good 


and the splendid fire protection has 
been one of the boasts of the ctiy. 
An ordinance was recently intro- 


duced in the council which is expected 
to pass and which will add forty-two 
men to the department. A 3-foot water 
main is also being laid from the pump- 
ing station to the business district, 
which will give additional water supplv 
equal to any emergency. 





Oconto in Bad Shape 

At Oconto, Wis., last winter, a fire 
of supposed electrical origin caused the 
state fire marshal to order an inspection 
of all wiring in the business district of 
the city and the school houses, churches 
and other public buildings not included 
within its boundaries. His instructions 
have been followed to a large extent, 
but the inexperience of the local wire- 
men and the absence of specifications 
for changes intelligible to them, coupled 
with the failure of the inspector to in- 
struct them as to proper installation 
methods, has caused many defects to be 
overlooked, and those which remain 
will be the subject of further and more 
specific orders in the very near future. 
The management of the principal light- 
ing company claims that its current has 
started no fires, but this claim seems 





difficult to credit when the wretched 
condition of much of the wiring is con- 
sidered. 





Special Agent Struck Resigns 

J. A. Struck of Pekin, Ill, special 
agent of the Georgia Home in Illinois, 
has resigned as of Oct. 1 and so far 
has not made another connection. He 
is a son of the well known local agent, 
Herman Struck, of Pekin and Peoria. 
Mr. Struck was with the Citizens before 
going with the Georgia Home. 





To Appoint a Field Man 
H. O. Sage of the Bierce & Sage gen- 
eral agency of Detroit was in Chicago 
this week looking over the field talent 
and will appoint an Illinois special. 





Cutting Rates at Moline 


Moline, Ill., agents are charged with 
ignoring the ‘published estimates. The 
building, machinery and stock of J. 
Peterson & Co., rated at $4.45, is re- 
ported written ‘at less; stock of the 
Moline Plow Company, in iron-clad 
warehouse, 1501-1523 Third avenue, 
said to be written below the rate of 
$1.40; the Wilson-Moline Buggy Com- 
pany, rated at $1.43, with blanket form 
and 90 percent clause, said to be writ- 
ten at less and without the clause, and 
the plant of the East Moline Sash & 
Door Company, at East Moline, rated 
at $6.20, covered at less. The agents 
are being called to account. 





Wisconsin Agency Appointments 
American—J. W. Warne, Hazel Green. 
sonar ne. N. Y.—A. W. Kirst Oshkosh. 
Cooper—M. H. Pratt, Montello. 
Pgnerer~<s Ww. Fraser, eneeange Falls; 
W. R. & J. T. Roach, Waterloo; G. J. Berger;- 
Chilton. 

State of Ill.—W. W. Sauerhering, Hartford. 

L. & L. & G., Eng.—E. O. Stiem, Johnson 
Creek. 


Milwaukee—G. E. Osborn, Milton; Joe Smith, 
Jefferson. 

N. W. Nat’l—T. S. Saby, Alma. 

Norwich Unien—-Jeaers, Roper, Superior. 


Pennsylvania—C, Fisk, Tomah. 
Union, Pa.—W. B. O’Hearn, Black River 
Falls. 





Illinois Agency Appointments 


Commonwealth—Frank Cox, Mattoon; A. W. 
Neuber, rs 

Citizen Oare, Herrick; W. A. Robb, 
Patoka; H. E. } Bloomington. 

Connecticut—H. Hanson, Chicago; H. O. 


Carlton, Akin; J. A. ors: Polo; W. T. 
Smyth, Shawneetown; ee ‘Thompson- 
ville; llen, WSitonsit W. S. and 


D. 0. Allen, Carriers Mills. 

Dixie W. K. oO Elgin. 

Fire Assn.—J. M. Miller Tetccavtile. 

Franklin—G. W. Holland, ‘Chicago 

Germania—J. 3 Sieferi, Belleville; Mrs. 
Grace R. Devenny, Prophetstown. 

Ger. Alliance—Albert and E. L. Snyder, Ar- 
cola; F. G. Oeltgen, Carlinville. 

German, Pa.—Robt. F. Schenck, Chicago. 


Hartford—W. E. Shiff, Watseka; O. A. Fyffe, 
Sumner; 3 —— Plainfield; O. ‘ 
Osmond, Newar eeks, Millington; 


A, 
State ‘of Ill. ara , KM. Rockford. 


ILLINOIS NOTES 


O. Spink succeeds to the agency of Hash 
& Spink at Chandlerville, Ill. 


F. A. Russell now becomes sole agent of the 
Connecticut at Elgin. It formerly had two 
agencies there. 


WISCONSIN NOTES 


The city of Fond du Lac, Wis., has changed 
the fire alarm system to increase the efficiency 
of the fire department. Instead of keeping keys 
to alarm stations in nearby residences, each 
box is provided with a glass receptacle for keys. 


California Insurance Company 


OF SAN FRANCISCO 
CHARTERED 1861 
W.E. Dean, Pres. Gro. W. Brooks, Secy. 
Capital Stock $400,000 


Assets $880,000 
Surplus to Policyholders $579,000 


Losses Paid im San Francisco Fire 
$2,550,000 without discount 


HENRY J. WOESSNER, Gen. Agent Western Dept. 
159 La Salle St., Chicago 


Agents wanted in Illinois, 
Michigan, Wisconsin, 
Missouri and Ohio 











Indiana, 
Minnesota, 





THE WEST AND NORTHWEST 


AGENTS CONFER AT LINCOLN 











Locals From Omaha and Other Points 
Meet at Capital and Hope to 
Improve Conditions 





Lincoln, Neb., Sept. 2i—(Special Cor- 
respondence)—President Colson, of the 
state Nebraska Association of Local 
Fire Insurance Agents, and a number of 
Omaha insurance men were tendered 
a dinner by Lincoln agents Friday, the 
meeting resulting in an increase in the 
membership of the state association 
and the furthering of plans to do away 
with ruinous rate wars in Lincoln and 
the state hereafter. 

Omaha underwriters have perfected a 
plan whereby the agents are well bound 
together. The Omaha organization has 
a number of rules and by-laws, which 
have been submitted to Attorney-Gen- 
eral Thompson, and which he has stated 
informally are not in contravention of 
the Junkin anticompact law. The 
Omaha organization is able to keep the 
peace in its territory very satisfactorily. 

Lincoln has been the breeding ground 
for intermittent reports of rate wars. 
Severe rate cutting was on in earnest 
a few years ago and a lesser war broke 
out last fall, but for practically a year 
the situation has been broken by 
rumors of trouble rather than by actual 
trouble. The association wishes to do 
away with even the possibility of war- 
fare among local agents, however, and 
it is believed that the speeches made at 
the dinner may tend in this direction. 





The local organization as planned will 
be open to all agents “union and non- 
union” and in addition to peaceful busi- 
ness conditions will have the benefit of 
bulletins on insurance topics, meetings 
for the discussion and study of fire in- 
surance. No hint of a rise in rates was 
given at the meeting. The Omaha 
agents contended, in fact, that the or; 
ganization of Lincoln underwriters 
would, in the long run, redound to the 
advantage of local merchants. 





Receivership Causes Problem 

The Duncan Ford Investment Com- 
panv of Kansas City, Mo., representing 
the Citizens, Firemans Fund and Lon- 
don Assurance, has gone into the hands 
of a receiver. The court has restrained 
the companies’ from transferring on the 
ground that the expirations are a valu- 
able asset. H. V. Jones of the Child & 
Jones insurance agency is receiver. The 
London Assurance has a second agency, 
and if it complies with the local agents’ 
agreement it must secure the consent 
of the local club to appoint another 
agent or else go on a sole agency basis. 
The Kansas City agents will meet Sept. 
28 to vote on a change in the rule as to 
representation. This provides for the 
sole agency basis hereafter for all com- 
panies except those which at the time 
of the adoption of the article have not 
to exceed two agents in Kansas City. 
Such companies may continue the dual 
representation, provided that both 
agents are members of the board. 





Files Subrogation Suit 
The Western Fire of Lincoln, Neb., 
has filed suit against the Burlington 
railroad for $500.50, the sum paid by the 
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company to the Cheyenne school dis- 
trict No. 52 for the loss by fire on Jan- 
uary 9 of the school house. The school 
building was destroyed by a prairie 
fire. The insurance company claims 
that this fire was started by sparks 
from a Burlington locomotive and that 
the company should therefore stand 
the los. 





MAKES CAPITAL OUT OF SUIT 





Attorney-General Hadley Tells How 
He Saved People of Missouri 
$800,000 a Year 





That Attorney-General Hadley of 
Missouri intends to use his suit against 
the fire insurance companies to the 
greatest political advantage in his cam- 
paign as Republican candidate for gov- 
ernor, is evidenced by the following 
excerpt from his “keynote” speech de- 
livered at Springfield, Mo., last Satur- 
day: 

I want to tell you the result of the proceed- 
ings that I conducted against another combin- 
ation of corporate interests doing business in 
this state. - 1899 my predecessor, E. C. 
Crow, began a suit against a number of insur- 
ance companies on the charge that they were 
violating the antitrust laws of this state. The 
supreme court sustained his action and assessed 
a fine of $1,000 against each of the corporations 
charged. But during the last two years, by rea- 
son of complaints as to the rates of insurance, I 
began an investigation, from which I became 
satisfied that the former suit conducted by Mr. 
Crow had not resulted in a correction of the 
abuses incident to the fire insurance business 
here; that fire insurance rates had not been re- 
duced and were arbitrarily fixed and main- 
tained with but slight, if any, reference to the 
hazard of the risk. And so I began proceedings 
opie some seventy-nine of these companies, 
charging them with the violation of our anti- 
trust laws. But before the testimony was com- 
pleted the representatives of the insurance com- 
panies opened negotiations looking to an adjust- 
ment of this litigation, and offered to reform 
their business so as to comply with the laws of 
the state and to treat the people fairly in the 
matter of rates if the prosecution against them 
was not continued. I informed them that if they 
would rerate all of the property of the state on 
a seientific basis, giving to each building the 
benefit of any bert gem from fire that it might 
enjoy, I woul hold in abeyance the suit that 
I had begun. This _Proposition was accepted, 
‘ and the work of readjustment of insurance rates 

in this state is now in progress, and will prob- 

ably be completed within the course of the next 
sixty days. 
_ In the city and county of St. Louis I am 
informed that there has been, since the begin- 
ning of this suit, a reduction in rates on busi- 
ness property from 20 to 40 percent, and from 
the reports received of the new rates estab- 
lished in some fifteen or twenty towns in dif- 
ferent parts of the state, it can be confidently 
stated that the average reduction in insurance 
rates thus secured will be between 10 and 15 
percent. 

As the annual amount paid in premiums b 
the people of Missouri to fire Ph re omen 
nies, other than mutuals, is approximately $8,- 
000,000 a year, this reduction will amount to a 
saving to the people direct of at least $800,000 
a year for an indefinite period. 


* * * 


The Republican platform of Missouri 
States that Attorney-General Hadley 
has saved the people of Missouri this 
year $800,000 in fire insurance rates, by 
his agreement with the insurance com- 
panies whereby the prosecution begun 
against these companies was discon- 
tinued. Superintendent Vandiver, who 
is attacking Mr. Hadleys’ record, dis- 





putes the fact that Mr. Hadley is re- 
sponsible for any reduction in premium 
rates and says the reports of his de- 
partment show that for the last five 
years there has been a constant de- 
crease in insurance rates, yet he as 
superintendent of insurance would not 
dream of taking credit for the de- 
crease. 





Question of Publishing Rates 

There has been some discussion 
among the companies in connection with 
the manner in which the estimates for 
South Dakota are published. At pres- 
ent flat rates are shown in tariff books 
and a separate sheet in front of the 
book states that, in consideration of 
favorable loss record, a reduction is 
permissable in some cases, of 20 per- 
cent, in other cases, 25 percent and 
sometimes 331-3 percent. It has been 
suggested that the general supplement 
showing these discounts be done away 
with, thus saving the time of figuring 
the net rate on each risk entitled to a 
reduction. As a substitute it is proposed 
that the rate book state, “On account 
of the favorable loss record the es- 
timates of the relative fire hazards have 
been reduced 25 percent on certain risks 
until such time as the loss ratio of the 
town or state changes, the figures 
shown in this book being net.” 

There is some objection to any 
change in the present system. It is 
pointed out that the system should be 
continued because the reductions are a 
sort of compromise and the discounts 
should be kept continually before the 
agents and the public, as an incentive 
to continued carefulness. 





Merger at Minneapolis 

The old Walton firm known as the 
Walton agency at Minneapolis, com- 
posed of Edmund G. Walton and Harry 
B. Williams, dissolved partnership two 
weeks ago, Mr. Williams associating 
himself with the Esterly-Hoppin agency 
and Mr. Walton retaining the business 
on the books. This week a deal was 
consummated whereby the Walton 
agency was merged with the Head- 
Schurch agency, the new firm now 
being Head, Schurch & Walton, rep- 
resenting ten large companies and be- 
ing one of the big agencies of the 
northwest. The companies represented 
are the London & Lancashire, Fire As- 
sociation, Alliance of Philadelphia, Cal- 
edanian, Calumet, Home of New York, 
New Hampshire, State of Liverpool, 
Westchester and Western Reserve. 
Head & Schurch move Oct. 1 to the 
Arcade building, Minneapolis, where 
Mr. Walton’s headquarters are at pres- 
ent. 





Belle Plaine Town Report 

The recently published tariff of Belle 
Plaine, Minn., shows there is direct and 
gravity pressure system; the direct pres- 
sure furnished by a Silsby fire engine at 
the fire department house, the water 
supply being obtained from a 1,200- 
barrel cistern. Gravity pressure is fur- 
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nished by a steel tank of 50,000 gallons 
capacity, elevated on a 110-foot steel 
tower, the supply for the elevated tank 
furnished by a well 213 feet deep, six 
inches in diameter and pumped to the 
tank by a pump geared to a 10-horse- 
power gasoline engine. There are nine 
blocks of 8-inch mains covering the 
business district; pressure averages from 
45 to 50 pounds. Fire department is 
volunteer, 40 members; 1,300 feet of 
2%4-inch cotton jacketed hose. A build- 
ing ordinance covers the main portion 
of the business blocks. 


GENERAL WESTERN NOTES 

A. T. Delaney gets the Washington Fire at 
Denver, Colo. 

Crawford, Gibbs & Co. is a new agency started 
at Lawton, Okla. 

Bowdle, S. D., gets a reduction of 25 percent 
from the published tariff for favorable loss 
record. 

Fire underwriters of St. Louis regard the 
ordinance providing for the two-platoon system 
in the fire department of that city as a joke. 





It passed the house of delegates, but it is not 
believed it will pass the council and, be ap- 
proved by the mayor. 


A new tariff has been issued for Mott, N. D. 
The town has no fire department and there are 
but two agents in the place. 


At South Omaha, Neb., the B. E. Wilcox 
agency has been reorganized under the style of 
the B. E. Wilcox-Rich Company. 


R. L. Phillips, actuary of the Minnesota de- 
partment, has made a favorable report on the 
Merchants Mutual Fire of Minneapolis. 


Agent Peter Rutten, of Pingree, N. D., has 
moved to Osakis, Minn., where he will re- 
engage in the business, in connection with real 
estate. 


Fire insurance premiums in St. Louis for the 
first six- months of 1908 fell off 14 percent as 
compared with the same period of 1907, accord- 
ing to official figures. 


Fullerton, Neb., has been rerated. There is a 
volunteer fire department, some apparatus and a 
small waterworks. In this new tariff an extra 
5 cents has been added to all rates published, 
except dwellings, private barns, churches, school 
house and other public buildings, on account of 
the fire department or occupation tax levied on 
each company doing business in the town. A 
repeal of this tax will result in this penalty be- 
ing removed. 
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PUBLICITY MOVEMENT 


Tue WeEsTeRN Union has begun a 
movement in fire insurance which should 
have been started years ago. Progressive 
minds, however, now see the desirability 
of clearing the business of mystery and 
letting in the light. There is nothing 
in fire insurance that need to be secret 
so far as the system of rate making is 
concerned. Where company operations 
touch the public, there should be an 
open field and the relationships between 
the two interests clearly understood. 

There is much in the business that does 
not concern the public. Its interests are 
not affected. It would be needless to at- 
tempt to explain phases of company ad- 
ministration or the conduct of the busi- 
ness where the policyholder has no con- 
cern, 

Publicity in all lines of activity is being 
demanded. Fire insurance in its nature 
is a semipublic enterprise. The Wesrt- 
ERN UNION is voluntarily doing what the 
railroads, for instance, have been com- 
pelled to do by law. 

The move is a wise one. It is right 
and politic as well. All should coop- 
erate now to educate the premium payer 
into correct ways of viewing fire insur- 
ance. 





COMMON PLATFORM 

From some quarters it would seem 
there is a broader spirit awakening in 
western fire insurance circles. Probably 
not all the barriers will be burned away 
nor will all the prejudices of old be erad- 
idicated. 

With the growth of anti-compact senti- 
ment and the divorcement of rate mak- 
ing from the Western Union, that or- 
ganization stands today largely on, a 
commission agreement. It exists, too, 
for the discussion of the issues of the 
business as they arise and other highly 
necessary functions. 

The rate making authority has been 
delegated to independent bureaus but 
these bureaus cannot be allowed to use 
any sort of schedule that they may see 
fit to adopt. There must be uniformity. 
While the nonunion companies do not 
adopt the same commission platform as 
the union brethren, nearly all are just as 
anxious that proper rates be secured. 
On this all agree regardless of other is- 
sues that divide them. 

This is a platform on which all can 
find a common footing. There need be 
no combine but there can be a consensus 
of opinion as to uniformity and the em- 
ployment of proper tools in rating. At 
least the companies have a right to ex- 
press their views as customers of rat- 
ing bureaus. 

The reduction of fire waste is certainly 
another plank that would be unanimously 
adopted in a common platform. Ways 
and means to do this is a subject that 
well might occupy the minds of the most 
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gifted men of all companies. Anyone 
who has read the recent article by A. F. 
Dean in MripLanp is vividly impressed 
with the most serious condition confront- 
ing not only companies but the public in 
this direction. 

Perhaps expense reduction might be a 
difficult issue to unite companies, yet 
the situation today in large cities is cer- 
tainly an indefensible one. The move- 
ment on part of insurance commissioners 
to investigate the increasing expenses of 
companies is one that is of vital import. 
Before the state takes a hand in strict 
regulation, as it was forced to do in life 
insurance, the fire underwriters them- 
selves, the men who are competent to 
do so, would much better do the reform- 
ing from the inside. 

On all these large factors, there must 
be the exercise of calm and deliberate 
judgment. They are before us. These 
are questions confronting all companies. 
They require broad, earnest treatment. 
There should be no backing and filling 
or standing aloof because underwriters 
can not agree on all subjects. 

There are conditions right now that 
should unite all companies of repute and 
standing. The proper solution of these 
problems means much for the future wel- 
fare of fire insurance. 





MORAL STANDARD 


CorPorATIONS have no souls, we are 
told, and yet there are many evidences 
that such institutions or some of them 
do display feeling. 

Up in the forest fire region, for ex- 
ample, with danger signals hoisted all 
along the line, most of the fire insur- 
ance companies are renewing their busi- 
ness. They would rather let it drop be- 
cause of the grave possibility of loss. Yet 
they consider themselves morally bound to 
keep the business as otherwise the prop- 
erty would be without insurance. 

The companies take the position that as 
these policyholders have paid their pre- 
miums in time when there was no un- 
usual danger, it would not be courageous 
or fair to leave them unprotected in 
periods of great peril which is not of the 
assured’s making. It is such manifesta- 
tions of fairness that the publicity com- 
mittee of the WersTerN Union should 
have brought to the attention of the 
public. 


WANT LIMITED EXPENSE 

THe CALiForNIA Fire and SovereIcn 
of Toronto which are just opening the 
western field have both joined the West- 
ERN Union. Aside from other consider- 
ations we imagine the expense factor 
entered to no small extent in the deci- 
sion. The union companies outside the 
“excepted cities” have a definite, limited 
agency commission expense. In this day 
of competitive commission warfare among 
a number of nonunion companies it has 
forced the commission percentage to an 
excessive point. Companies are out with 
a price. 

Were it not for the entire revolution 
of an agency plant, some outside compa- 
nies would join the WeEsTERN UNION at 
once. It is significant, however, that the 
two most important companies that have 
come into the field recently have become 
allied with the organization. 








Success is apt to come to those who 
count every cent and make every cent 
count. 
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Personal Side of the 
Insurance Business 


The death of Ed P. Wise, for eleven 
years with the Phenix in Illinois and 
later special agent of the Agricultural 
in Missouri and Kansas, makes fifteen 
members of the Fire Underwriters As- 
soication of the Northwest, who have 
passed away since the meeting last 
October. Mr. Wise suffered from a 
severe nervous breakdown while in the 
field for the Agricultural, and has been 
incapaciated for two years. He was a 
son of the late Dr. B. T. Wise, for many 
years Illinois state agent of the Phenix. 
Fred T. Wise, state agent of the Home 
in Illinois and Gus M. Wise, Indiana 
special of the Agricultural, are brothers 
of the deceased. The interment was at 
Ft. Madison, Iowa, on Monday. Mr. 
Wise leaves a widow and daughter. 


Col. C. P. Ellerbe, of St. Louis, ex- 
insurance commissioner of Missouri 
and formerly president of the Union 
Casualty & Surety of St. Louis, died 
suddenly Thursday night of last week. 
Mr. Ellerbe, who was about 63 years of 
age, had for several years past prac- 
ticed law in St. Louis and was general 
attorney of the American Credit Indem- 
nity and also acted as legal representa- 
tive for several insurance companies. 


J. W. Robb & Son, local agents at 
Clinton, Ind., also manage the Clinton 
waterworks. Hanging over the desk 
where the consumer pays his water 
bills is the following verse: 


Dew is always water, Bill; 

nd you will notice, too, 

Bill, 
jue. 


John W. Sage of Rockville, Ind., 
president of the Ohio Farmers Agents’ 
Association of Indiana, is strictly mod- 
ern in his methods notwithstanding his 
seventy-two years. Some time ago he 
had made to order an electric lighted 
closed cab in which to drive around the 
country in bad weather. He has been 
in the insurance business forty-three 
years, has represented the Ohio Farm- 
ers in Park county for thirty-six years, 


That every little while 
Your water bill is 


NEVER MOORE. 

By S. E. Care. 
Once upon a midnight dreary 
As he pondered sad and weary, 
A Special Agent had a dream— 
His pipe went out—his feet were sore— 
When to his mind there came a tapping, 
As if some one was gently rapping, 
Rapping at his chamber door. 
“Tis some night hawk Special Agent,” quoth he, 
“Who wants a hand or a loan—maybe— 
“Of twenty-five, or more.” 

Only this and nothing “Moore.” 


Open wide he flung the portal, 

hen without there stood no mortal— 
But a statel ven— 
Of the saintly days of yore— 
Straightway then, without a word, f 
Stalked into his room this grim old bird, 
Asked no leave, asked no permission, but 
Perched above his chamber door— 
Perched upon his book of Rates, 
A volume unused and out of date— 

Perched and sat and nothing “Moore.” 


“Prophet,” said he, “Bird or Devil,” 
“Show me—or tell me on the level— 
“How you figure out this dope; 
“Will f oree—-peeg do tell— 
“Be able to figure out this Rationale? 
“Dare I entertain a hope? 
“Oh! tell me of the things unseen 
“And are only in the mind of that man ‘Dean’— 
“The man—the book—we so adore.” 
Quoth the Raven—I might—but “Moore.” 


“Prophet,” said he, You Imp or Devil, 

“Once more I ask you on the level— 

“Can or can’t I make a guess 

“Of ‘how to do it,’ tho’ I make a mess? 

“Point the way, I do implore, 

“That I may join in this mad craze, 

“This book to learn, I’m in a maze 

“Of doubts galore— 

“Is it Dean’s—or is it Moore’s?” 
Quoth the Raven—‘‘Never Moore’s.” 


“Great Scott,” the Special said in waking, 

“For that bird I'll just be making; 

“Get off my door, you’re the bummest prophet 
ever— 

“And just to show you up, I’ll never 

“Rest ‘til one’s found that’s better, 

“Tho’ I dig it up from that man Fetter— 

“Perhaps it would be magic lore 

“To say one is good,—the other = 





Quoth the ven—“Go ask Moore.” 
With ap logies to William Tecumseh Benal- 
lack and F igar Allan Poe. 
UNDERWRITER. 





Considering Sixty Day 
Rule for Chicago 


Liability managers in Chicago were 
sounded last week to learn their senti- 
ments on the question of taking action 
similar to that recently taken in New 
York, by which it is proposed to re- 
quire brokers to pay their premiums 
within sixty days of the issue of the 
policy. Managers appear to be heart- 
ily in favor of such a move and a meet- 
ing will be called shortly to take the 
question up formally and get an agree- 
ment signed. 

It is said that the situation in this 
particular is not so bad in Chicago as 
in New York, but it is bad enough. 
Especially since money became tight 
last fall some brokers have grown 
slower in their settlements. There is 
no doubt that in certain cases their re- 
ports of inability to collect promptly 
from the assured was true, while some 
managers entertain just as little doubt 
that some of these hard luck stories 
were manufactured as excuses for 
holding money which belongs to the 
general agents or the companies. 

as * * 


There appears to be great variation 
in practices among offices. There are 
some which adhere pretty closely to a 
rule that brokers must settle within 
ninety days of the issue of the policy, 
although managers of some of these 
same offices can give no reason for 
making the limit so much as ninety 
days and express a strong wish that it 
were less. A few general agents are 
independent enough so that they prefer 
to let brokers who will not settle with 
reasonable promptness go elsewhere. 
Then there are a few which appear to 
be “buffaloed to a frazzle.” They are 
afraid to go after brokers and make 
them pay up for fear they will lose their 
business, and so they carry accounts 
occasionally as much as seven or eight 
months. 





* * 


The general agents, taken altogether, 
are disgusted with the present way of 
doing. One of them complains that sev- 
eral expensive summer vacations were 
taken on his money, while he himself 
cannot afford such luxuries. It seems 
generally to be admited that all that is 
required to bring about more satisfac- 
tory conditions is nerve enough on the 
part of the managers to tell the brokers 
how far they can go and, if they do 
not accept the ultimatum kindly, let 
them seek connection with some office 
which desires large numbers of over- 
due accounts. 

While sentiment seems to be univer- 
sal in favor of an improvement, it re- 
mains to be seen whether all the offices 
will cooperate or whether one or two 
will hold back in hope of reaping some 
advantage. It is recognized that it will 
be difficult to get most of the offices 
to tie themselves up in an agreement 
if there are to be a few outsiders. 

* * * 


This movement is not aimed at the 
brokers generally, but only at the com- 
paratively few delinquents. There are 
fire offices and brokers of standing who 
have a regular system for settling for 
their liability premiums and would not 
be affected in the least by a‘sixty-day 
rule. Some pay on a certain day of the 
month for all policies received during 
the preceding month. Others settle for 
all policies a certain number of days 
after they receive them. But there 
are others who make a practice of hold- 
ing the money back just as long as the 
offices will permit. 

One general agent blames part of the 
present situation to the practice of cer- 
tain fire companies and agencies. He 
savs that while under board rules brok- 
ers can be paid only a certain commis- 
sion, the broker with a large volume 
of preferred businessis favored by 
some in being granted a long time in 
which to settle. Being used to doing 
fire business in this way he has intro- 

(CONTINUED ON PAGE 13) 
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AMONG CASUALTY AGENTS 


SURETY NEWS FROM NEW YORK 











Speculation as to Movements of Two 
Well-Known Men—Question of 
Plumbers’ Bonds Up 





New York, Sept. 23—(Special)— 
There is considerable speculation here 
as to the future movements of several 
men more or less prominent in the 
surety world. A number of men on 
the street are of the opinion that John 
J. Caullet is acting merely as promoter 
of the New York Surety and that when 
he gets it started he will turn the man- 
agement over to others. Color is given 
to this opinion by the fact that Edwin 
Gott, who has just resigned from the 
vice-presidency of the Massachusetts 
Bonding, is said to be slated for an 
executive position in the New York 
Surety. Another story, however, is to 
the effect that Mr. Gott is to be con- 
nected with the Consolidated Casualty, 
which is now being organized. 


On complaint from Chicago, several 
of the surety companies have taken up 
the question of the rate on plumbers’ 
bonds. The new rate is 5 percent. 
There is little or no complaint about 
this where city ordinances require bonds 
of only one, two or three thousand dol- 
lars. In Chicago, however, the require- 
ment is $10,000, which means a $50 pre- 
mium. One manager presented the 
question to his company about like this: 
“It is up to the companies to decide 
whether they want about 700 bonds at 
$20 each or perhaps twenty at $50. The 
vast majority of the Chicago plumbers 
simply will not pay $50 for a bond.” 
His idea is that the rate should be 2 
percent, with a minimum premium of $5. 
_ The Aetna Indemnity hopes to get 
judgment for $60,000 in that Connecti- 
cut case this week. The company al- 
ready has been given judgment by the 
supreme court for $49,000, but is seek- 
ing $11,000 additional. The company 
somewhat recently has settled several 
losses at amounts much smaller than 
the reserve it had up for them. It ex- 
pects a considerable increase in sur- 
plus Jan. 1 from this source. It prob- 
ably will dispose of part of its copper 
bonds before that date. They are not 
included in its statement now and what- 
ever is realized from their sale will go 
to both assets and surplus. In fact, 
the officers have strong hopes of mak- 
ing a profit on those bonds. Altogether 
the company expects to show about 
$100,000 more net surplus than it did 
July 1. 





Captured Most of Them 

Harve G. Badgerow of Des Moines, 
resident manager of the Title Guaranty 
& Surety for Iowa, has captured nearly 
all the bonds for contracts let by the 
city this summer. His record is sixteen 
out of nineteen or twenty, and his in- 
clude all the larger ones. As Mr. 
Badgerow moved from Sioux City to 
Des Moines only a few months ago and 
is still a comparative stranger there this 
record is the more noteworthy. 





Progress of the Frankfort 

C. H. Franklin, United States man- 
ager of the Frankfort, has been spend- 
ing a short time at the home office of 
the company, and it will not be surpris- 
ing if interesting announcements are 
made in the near future. On the other 
side the Frankfort writes many lines 
which it does not write in this coun- 
try. The tendency among the big for- 
eign casualty companies of late has 
been to write various lines, and the 
Frankfort is understood to have had 
this subject under consideration. Ap- 
parently the time is now ripe for such 
a change. It has taken several years 
for Mr. Franklin to get the company’s 
American affairs in satisfactory shape, 
and this work was sufficient without 
undertaking the writing of new lines. 
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Now, the cleaning up process is prac- 
tically completed. This year the com- 
pany expects to show an increase in 
premiums together with a lower loss 
ratio. The excellent work done by Mr. 
Franklin can be seen in the fact that 
he has been able to show a reduced loss 
ratio, notwithstanding the fact that in 
the first year or two of his administra- 
tion he canceled or dropped at expira- 
tion a large amount of liability busi- 
ness on which losses have been accru- 
ing ever since and at the same time he 
has reduced the expense ratio several 
percent below that prevailng under his 
predecessors. 





NEW ACCIDENT FEATURES OUT 





Some of the Provisions That the Penn- 
sylvania Casualty Has Introduced 
Into Its Policies 





The revised “Keystone” accident 
policy of the Pennsylvania Casualty 
covers insanity and paralysis. The hos- 
pital expense clause has been added and 
also provision for weekly indemnity for 
total disability extending beyond 200 
weeks until the assured reaches the age 
of 70. The policy also provides for 
payment of weekly indemnity between 
date of accident and death or dismem- 
berment. It is issued in two forms. 
One provides for an accumulation of 20 
percent and includes the beneficiary 
clause. The other gives 50 percent ac- 
cumulations, but has not the beneficiary 
clause. 

The new “Premium Dividend” policy 
of the Pennsylvania Casualty provides 
for increasing weekly indemnity under 
which should the total disability con- 
tinue for more than ten weeks, begin- 
ning with the eleventh week the in- 
demnity increases each week 4 percent 
of the original weekly benefits until 
such increase equals the original week- 
ly indemnity. For example, under a $5,- 
000 policy a claimant would receive $25 
a week for 10 weeks, $26 the eleventh, 
$27 the twelfth, $28 the thirteenth, and 
so on. If the disability lasts thirty-five 
weeks or more the claimant gets $50 a 
week. 

In August, 1903, the Pennsylvania 
Casualty began issuing its “Premium 
Dividend” policy providing for the pay- 
ment of cash dividends for the reduc- 
tion of premium beginning the sixth 
year. The dividend this year amounts 
to $1.05 per $1,000 of insurance. In 
addition the accumulation clause is in 
effect. In case of a $25 annual pre- 
mium it is reduced to $19.75 and the 


‘face of the policy is increased to $6,000. 





Agency Contest Is On 

The North American Accident is 
out with a contest among agents for 
the last three months of the year. The 
agents are to be classified according to 
applications secured. Three prizes are 
to be awarded in the first three classes 
and six in the last class. The first prize 
in the top notcher class amounts to 
$112.50. All the prizes amount to 
$522.50. 





Revises Its Health Policy 


The Travelers has revised its general 
health policy so that the disability limit 
is fifty-two weeks and the limitation as 
to disability of less than seven days has 
been removed. 





To Hold Annual Meeting 


The fifth annual meeting of the Board 
of Casualty & Surety Underwriters will 
be held at the Hotel Astor, New York, 
Oct. 20. The committee on arrange- 
ments consists of D. W. Armstrong, 
Jr., of the National Surety, W. T. 
Woods of the Lloyds Plate Glass and 
E. S. Lott of the United States Cas- 
ualty. The committee says: 

It is hoped that papers will be read by mem- 
bers and that interesting discussions will fol- 
low, and that ways and means will be suggested 
which will cause the board to become still more 
useful to its members. The executive comfnit- 
tee and the committee appointed to attend the 
annual convention of insurance commissioners 
did effective work during the year now ending 
and their reports, several addresses by men 
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prominent in our profession, insurance commis- 
sioners and others, will be of interest to all 
concerned, The leading features of the meeting 
ing will be the reports and discussions on taxa- 
tion, standard forms and annual statement 
lanks. 

The annual banquet will be held at 7 o'clock 
on the evening of Oct. 20, at the Hotel Astor. 
These banquets ought to be made (and with 
proper cooperation can be made most interest- 
ing, enjoyable and beneficial. These are times 
when insurance men should know each other, 
and the banquet table is a good place to get 
acquainted rapidly. 


—————_—- 


Charged With Embezzlement 

Homer H. Otis, former clerk in the 
employ of the Central Union Telephone 
Company at Toledo, Ohio, is charged 
with embezzlement of $732, and a war- 
rant has been issued for his arrest. Otis 
has not yet been located by the officers. 
The American Surety was on the bond 
of Otis for $500 and promptly paid the 
amount to the telephone company and 
the warrant for the arrest of Otis fol- 
lowed at the instance of Inspector 
Sharman of the American Surety. 

It is charged that Otis falsified his 
accounts and gave out fictitious re- 
ceipts, destroying the receipts author- 
ized. 


ed 


CLEVELAND MEN ORGANIZE 





Surety Underwriters Form Association 
on Social Lines and as Clearing 
House for Large Bonds 





The Cleveland Board of Surety Un- 
derwriters has been organized by the 
representatives of the surety com- 
panies in Cleveland. According to pres- 
ent intentions, the only feature of busi- 
ness that will be incorporated in the 
work of the association will be to act 
as a kind of clearing house in placing 
large bonds. The members say that 
the principal idea is to establish social 
and friendly relations among the 
agents. They believe that such rela- 
tions will be conducive to good busi- 
ness methods and that a satisfactory 
condition in surety underwriting will 
follow naturally. It is stated that the 
organization will have nothing to do 
with rates and that the constitution 
adopted contains nothing relative to 
the matter. Dinners will be given oc- 
casionally and the members will be 
brought into closer association in other 
ways. The officers chosen are as fol- 


lows: 

President—E. Shriver Reese, Fidelity & De- 
osit. 
- Vice-Presidents—Thomas F . Huggins, United 
States Fidelity & Guaranty; M. Stanley Brown, 
American Surety; and Joseph W. Cook, National 
Surety. 

Secretary—Charles R. Lawrenson, American 


Bonding. 

Treasurer—E, W._ Briggs, Massachusetts 
Bonding. 

Executive Committee—H. W. Bell, United 
States Fidelity & Surety; B. A. Miller, United 
Surety, and E. J. Fishman, with the president as 


an ex-officio member. 





Omaha Surety Men Organize 

The Surety Underwriters’ Exchange 
of Omaha has been organized. The of- 
cers are: J. H, Mithen, president; W. 
A. Yenson, vice-president; H. O. Batty, 
secretary; J. R. Wells, treasurer; E. L. 
Culver, Harry S. Byrne, J. H. Mithen 
and H, O. Batty, executive committee. 





Aetna Indemnity’s Accident Policies 

The Aetna Indemnity’s accident pol- 
icies probably will be on the market 
in a couple of weeks The proofs have 
been received from the printers and are 
now undergoing revision. It is said 
the company has prepared one of the 
simplest as well as one of the most 
liberal contracts on the market. 


Give Trust Company Bonds 


Some of the St. Louis contractors 
who threaten to obtain personal or 
trust company bonds before they would 
pay the new rates, made good last week. 
Nichols Pelligren, who has a public 
school building contract requiring a 
$75,000 bond, filed the bond with the 
Mississippi Valley Trust Company as 
surety. He informed some of the 
agents that he paid a premium of $200, 
as against $1,500, which is the surety 
rate, but was required to put up col- 
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lateral. The agents were also informed 
that the Hill-O’Meara Construction 
Compnay had obtained bond for $300,- 
000 on its insane asylum contract. 





IN CHICAGO SURETY OFFICES 





Federal Union Adhering Strictly to 
New Rates—Wisconsin Territory 
Added to Chicago Offices 





The statement made several times 
that the Federal Union Surety has not 
promulgated the same rates as the other 
companies is erroneous. The company 
put the new rates into effect on Sept. 1 
and is adhering to them rigidly. By 
reason of the general belief among sure- 
ty men that it was still writing at the 
old rates, the Chicago office has been 
overrun with brokers offering contract 
business, all of which has been turned 
down unless the rate was right. 

For over a year the company has 
been doing little contract business in 
Chicago, as it was adhering to 25 cents 
as a minimum and the prevailing rates 
were such that it could not get busi- 
ness at that figure from brokers. It 
has practically no local organization of 
its own, as Manager Gould’s time has 
been spent almost entirely out in the 
field. A pretty fair agency plant has 
now been established, and as rates are 
satisfactory a stronger drive will be 
made for city business. 

The Title Guaranty & Surety a few 
weeks ago added southern Wisconsin to 
the territory under the jurisdiction of 
the Chicago branch office. This in- 
cludes the greater part of the state, 
Hood & Penny of Minneapolis having 
jurisdiction over only a comparatively 
small district in northern Wisconsin. 
A home office special agent has been 
at work in the Chicago territory for 
several weeks, planting agencies, espe- 
cially in northern Illinois. The Chi- 
cago branch office is now executing all 
bonds in this territory, except fidelity 
bonds, and ordinarily the bond reaches 
the agent within forty-eight hours of 
the time he mails the application. 

The A. R. Sexton Company, of Chi- 
cago, to whose territory the Aetna In- 
demnity added southern Wisconsin 
some months ago, now have the addi- 
tional field pretty well in shape. The 
agency plant was reasonably complete, 
and the main work was to get various 
estates on whose fiduciaries the com- 
pany had bonds outstanding, under 
joint control. This matter had been 
neglected in a number of cases. As the 
Sexton office’s local business is largely 
judicial and joint control is exercised 
with the greatest care, no slackness in 
this regard would be tolerated in the 
outside territory. 

All in all there is little complaint 
among Chicago surety men over the 
new rates. Some of the smaller com- 
panies’ representatives think the larger 
companies have gained an advantage 
through the new arrangement, but the 
complaint does not appear to be very 
serious. Offices which wrote at full 
rates under the old manual claim that 
they are having but little difficulty in 
securing the new rates. 

It is predicted that disappointment is 
in store for offices which entered into 
annual agreements with their customers 
shortly before the new rates went into 
effect. It is said that it was agreed a 
number of weeks before the new rates 
were promulgated that no more such 
agreements should be entered into. It 
is believed, therefore, that many of 
these recent agreements will be de- 
clared void. 

Surety managers of the city met at 
luncheon at the Union League Club 
again on Tuesday. The Federal Union, 
which was not represented at the first 
meeting, was represented at this one by 
C. B. Gould, the manager. It was de- 
cided to effect a permanent organiza- 
tion along social lines and for the gen- 
eral good of the business. George D. 
Webb of the Fidelity & Deposit was 
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HOME OFFICE tO CHESTNUT STREET 
PHILADELPHIA, PA. 
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Any man in Ohio, Illinois, Missouri or Michigan, having a line of Accident, 
Health or Disability Insurance to place, will do best by consulting with the 
first and only German Accident Company in the United States regarding terri- 
tory and commissions. 


**Definite’’ Policies are the only safe kind to sell. 
Address HORACE B. MEININGER, Sec’y and Gen’! Mgr. 











PHILADELPHIA CASUALTY Co. 


ROBERT B. ARMSTRONG, President, 
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UNITED SURETY COMPANY 
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JOHN MCGILLEN & CO., 
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Bank of COMMERCE BLDac., 10 MITCHELL Biva. 
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Massachusetts Bonding ana Insurance Company 


HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, Present J.T. BURNETT, Szc’y-Tazas. 


Capital, $500,000.00 Surplus, $250,000.00 
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Earn More! Write 
Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 
policies, fully protected by deposit of securities with Indiana In- 
surance Department. Unlimited opportunities. No real com- 
petition. This is the only recognized company of its kind, en- 
dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1907, $65,000.00 SURPLUS AS TO POLICYHOLDERS, $124,642.63 
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elected temporary chairman and Walter 
E. Hart of the Massachusetts Bonding 
temporary secretary. The following 
committee on permanent organization 
ws appointed: George D. Webb, George 
K. Thomas, Bankers Surety; R. R. Gil- 
key, American Surety. 

The following committee was also 
appointed to prepare a manual: W. Her- 
bert Stewart, American Bonding; W. 
W. Durham, Illinois Surety; E. A, St. 
John, National Surety. This commit- 
tee will prepare a manual for use in 
Chicago, following the rates sent out by 
the companies, but elaborating certain 
points which are not clear in the com- 
panies’ rates. There are also certain 
classes of bonds of a local character on 
which the rates are regarded as in- 
equitable when such bonds are consid- 
ered as in general classes, and these will 
be taken up with the companies. 

The surety men will meet at dinner 
on Tuesday evening, Oct. 6, at a place 
to be selected. 


Probably no other class of bonds has 
caused as much confusion about rates 
in Chicago in the past three weeks as 
administration bonds where the estate 
consists merely of a right of action. 
Under the laws of Illinois the maximum 
amount of damages an administrator of 
such an estate can recover for a death 
is $10,000. When suit is brought for 
that amount, that is regarded as the 
amount of the estate and the bond re- 
quired is $20,000. The customary rates 
for such bonds in the past have been 
$15 cash and 1 percent of the amount 
which may be recovered. As_ such 
bonds are not specifically mentioned in 
the new rate manuals, several offices 
took it that the old rate prevailed and 
shortly received word from their com- 
panies that on such bonds the rate was 
the same as on other administration 
bonds, viz.: 40 cents per $100. One of- 
fice pointed out to the company that 
this rate would be prohibitive, as the 
amount recovered sometimes amounted 
to only a few hundred dollars. Last 
week word was received that the rate 
on bonds of this kind would herafter 
be $1 per $1,000 of the amount of the 





District Managers 
Wanted 


Company writing only in Home 
State, South Dakota, now, but 
will enter other States if proper 
connections can be secured. 
The company has placed a good 
policy on the market. It is an 
easy seller in the hands of good 
agents. 


Northern Accident Insurance 
Company 


F. N. TRAVIS, President 
Aberdeen, South Dakota 





bond as a cash premium and 1 percent 
of the amount recovered. 





Now Pays Full Benefits 

The States Accident of Chicago has 
reached a point where it feels justified 
in paying the full amount of its schedule 
for death and dismemberment. Up to 
this time its death benefit was $1,500. 
Now it is $5,000. An initial payment of 
$500 is made and $100 monthly until 
the full amount is exhausted. 





Drapier in Charge 

The National Security company has 
canceled the agency of Lecky & Ruf- 
fin, Inc., of Richmond, for the state of 
Virginia. Wm. Drapier, Jr., the 
National’s superintendent of agencies, 
is Ds present in charge of the Richmond 
office. 





Company Nearly Organized 


The Seminole Securities Company of 

Columbia, S. C., has about completed 
the sale of stock of the Sterling Cas- 
valty, which will have its home office 
in Columbia. It will have $100,000 cap- 
ital. It will write accident and _liabil- 
ity insurance. The company will open 
agencies throughout the country. 
C. Wright, the Boston actuary, is get- 
ting up the rates, B. W. Lacy of Rich- 
mond, Va., being consulting actuary. 
The promoters are highly pleased with 
the outlook. 


CASUALTY NOTES 


The Atlantic Casualty of Philadelphia expects 
to enter Illinois soon. 

The Casualty Company of America has opened 
a branch office for northern New Jersey in the 
Union building, Newark, N. J. 

Foster & Messick, Lemcke building, Indian- 
apolis, who became Indiana branch managers of 
the Casualty Company of America, will retain 
the management of the United States Fidelity 
& Guaranty. 

The A. R. Sexton Company, general agents of 
the Aetna Indemnity at Chicago, executed the 
$100,000 bond given by the Chicago Bridge & 
Iron Works to the sanitary district on a $430,- 
000 bridge contract. 

The branch offices of the Travelers for acci- 
dent business from Jan. 1 to Sept. 1 rank as 
follows: New York City, San Francisco, Hart- 
ford, St. Louis, Chicago, Boston, Cleveland, St. 
Paul, Kansas City, Toronto. 

The German Commercial Accident is apply- 
ing for admission to Texas, Oklahoma, Delaware 
and the District of Columbia, its application be- 
ing made necessary through the number of in- 
quiries it has recently received concerning 
agency contracts. 

O. P. Foreman has been appointed manager 
of the branch office of the Aetna Indemnity at 
Cincinnati. Mr. Foreman is an experienced 
surety underwriter, having been general agent 
for the state of Indiana of the Fidelity & De- 
posit, and previously general agent of the Fed- 
eral Union Surety. 


CASUALTY APPOINTMENTS 
Wisconsin 


Badger Protective—A. J. Smith. Gillett. 

Fid. & Cas.—C. Parmetier, Platteville; H. 
Pott, Emerald; M. B. Wells, Wauwatosa. 

Fox River Health & Acc.—L. M. Mills, Ap- 
pleton. 

General Acc.—Myron Heard, Milwaukee. 

Maryland Cas.—A. B. Burdick, Oconto. 

Nat’l Cas.—A, H. Pearson, Milwaukee. 

Nat’l Surety—James Kelly, Tomahawk. 

U. S. Health & Acc.—A. E. Bailey, Superior. 
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IN THE CASUALTY BUSINESS 


Classes AA, A, and B are in every way from the 
agent's viewpoint, the BEST classes to deal with. 

The trouble is that so many insurable persons in these 
classes CANNOT AFFORD the large annual premiums 
required on the regular Commercial i 


Policies. 


We meet this demand with our Semi-Commercial 
Policies which sell at $15.00 and $18.00 a year or 
$1.25 and $1.50 a month if desired—Something en- 
tirely new in Accident and Health insurance. This line 
means big money for the agent. 


THE PENNSYLVANIA CASUALTY COMPANY, 
M. G. NICHOLS, THIRD Vice PRESIDENT 
694 LINDEN STREET, SCRANTON, PA. 
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Phoenix Preferred—Josepn Plivelich, Milwau- 


ee. 
Time Indemnity—Kenneth A. MacKenzie, Mil. 
waukee. 
Mic: 


Empire State Surety—Birchard & Ruttle, Bay 
City; Frank Joslyn, Ypsilanti. 
Hartford S. B.—First Nattional Bank, Munis- 


ing. 
Fatt. Surety—Carver & Culver, Albion. 
Phoenix Preferred Acc.—Thos. Ban, Detroit. 
. Cas.—Fred Alex, Wilson, Adrian. 
Citizens Protective—A, T. Cochrane, Jr., Man- 
n 


on. 
Seagics Health & Acc.—W. C, Dolan, Cadil- 
lac; E. J. Lynch and J. Wilson McKee, Grand 
Rapids; A. Corliss and Elmer Anderson, Manis- 


tee; Jas. cKenna, Sault Ste. Marie; Otis 
Hawkins, Traverse City. 
Union Cas.—F. H. Callop, Ashley; McArthur 
Cashin, Mt. Morris; J. E. and A, J. Monroe, 
Saginaw. 
s Ohio 

American Fidelity—R. L. Whitney, Dayton. 
American Bonding—Oiio Land gency, 
Blanchester; T. J. Shannon, Coshocton; F. P. 
Howeth, Scio. 


Empire State Surety—W. J. Jordan, Newark, 
- J.; J. Werner & Son, Leipsic. 
Frankfort—N. H. Williams, Shawnee. 
Federal Union Surety—C. R. Crass, Cleveland. 
Great Eastern Cas.—Sheppard & Milstead, 
Portsmouth; Roy E. Loomis, Bowling Green; 


- H. McDonald, Zanesville. 
General Acc.—E. G. Shearer, Canton. 
Maryland Cas.—The Fred P. Thames Co., 
Cleveland. 


North Amer, Acc.—Edna G. Bissell, Antwerp; 
.._W. Sayre, Middleport. 
Natl. Surety—Clyde J. Botherton, Lima. 
Seran--Joka V. Richardson, Zanesville. 
P sw 
. A. 


Phila, Cas.—W. I. Sealeury, Columbus. 
. Lloyds Pl. Gl.—Knirihm & Bruns, New Al- 
an 


G 


Woodman Cas—R. D. Hiatt, Lima; 
Hicks, Xenia; C. E. Baker, Steubenville; 
Beelman, Shelly; J. P. Potter, Akron, 

Indiana 


y. 
Metropolitan Cas.—Wm. Blumenthal, Indiana 
Harbor. 
Natl. Surety—C, S. Parkhurst, Anderson. 
North Amer. Acc.—W. B. Head and E. O'Day, 
Indianapolis; C. F. Banks, Wabash; J. Bentz 


South Bend; E. A. Clark, Elkhart: C. W. 
Hewitt, Steubenville. 
Norwich & London Acc.—Aldrick & Simon- 


ton, Elkhart. 


Travelers—Kessler & Miller, Rochester; Lem- 
uel Buis & Son, Greencastle. 
U. S. Health & Acc.—R. R.Stewart, Lebanon. 


CONSIDER SIXTY-DAY RULE 


(CONTINUED FROM PAGE 10) 
} duced it into the liability business and 
| most of the offices have been easy 
enough to permit it, until it has become 
a serious abuse. 
* + oe 


About the only question raised as to 
possible undesirability of the proposed 
sixty-day rule is whether it will give 
the broker who has capital an undue 
advantage over the one who has not. 
Managers who have small brokers who 
are honest and make their collections 
as rapidly as possible and pay promptly 
after collecting do not want to work 
a hardship upon them by entering an 
agreement which may prove too strict. 
What they want is to force those brok- 
ers who are slack in collecting and 
more especially those who collect 
promptly but hold the money for nine- 
ty days or more instead of paying it 
over. It is pointed out, however, that, 
no difference what the limit is, the 
broker with capital enough to carry his 
customers for a period has the ad- 
vantage over him who must get his 
money shortly after the delivery of the 
policy so this objection does not seem 
to amount to much. 

+ * * 

Representatives of the liability com- 
panies which recently signed the sixty- 
day agreement in New York met in 
that city last Friday, together with rep- 
resentatives of a number of other cas- 
ualty companies and agreed to extend 
the operation of the rule to other lines 
of casualty insurance and also to bonds. 
The article covering bonds has not been 
drawn up yet, but company managers 
“ New York generally are in favor 
of it. 

It is recognized that it will be impos- 
sible to place the surety business on 
the same basis as the casualty from the 
fact that a company can not cancel 
most forms of surety bonds for non- 
payment of premium. 

Several Chicago managers have ex- 
pressed themselves as in favor of an 
extension of the agreement which is 
being gotten up in this city so as to 
cover surety business also. The ques- 
tion probably will be taken up as soon 








ren nme. 





as the surety underwriters’ association 
is fully organized. 
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IN LIFE INSURANCE CIRCLES 


EDWARDS TO BE IN CHICAGO 











President of the National Life Under- 
writers Association Will Give an 
Address Next Week 





The Life Underwriters Association of 
Chicago will hold its first meeting of 
the year next Monday evening at the 
Union League Club. President C. J. 
Edwards will stop in the city on his 
way from the Minnesota association 
meeting and give an address. T. L. 
Fansler of the Northwestern Mutual 
will give his impressions of the Los 
Angeles convention and L. B. Bisho 
of the Massachusetts Mutual will tell 
some of his experiences on his trip 
abroad during the summer. 

W. H. Herrick, manager of the Mas- 
sachusetts Mutual at St. Louis, will be 
present and give a talk. 

Applications for membership have 
been received by George Hoffman of 
the Security Mutual, R. H. Pickering 
of the Provident Life & Trust and L. 
W. Sammis of the Washington. 

It was expected to have a meeting of 
the newly created “executive council,” 
but the members decided to meet Presi- 
dent Edwards at the Pittsburg rally 
Oct. 10, when the opening volley of the 
year will be fired. Other national offi- 
cers will be present at the Pittsburg 
conference. The matter of arranging 
for the editorial work of the Life As- 
sociation News will then be taken up. 

The Detroit Life Underwriters asso- 
ciation will open its season Oct. 5. D. 
F. Appel, vice-president of the New 
England Mutual, Congressman Edward 
Denby will speak, 





Texas License is Suspended 

The Texas department has suspended 
the license of the Northern Life of Chi- 
cago for sixty days for a rather un- 
usual reason. The company started 
with $150,000 capital and no net sur- 
plus, the capital being policyholders’ 
surplus. So far as its capital is con- 
cerned it has been impaired ever since 
it started. This was the case when it 
was licensed in Texas, but as it had 
about $90,000 policyholders’ surplus on 
Dec. 31 it felt it was amply protected. 
The Texas department takes the 
ground that capital must be counted a 
liability and has ordered the company 
to make it good. President Flick called 
attention to the department that were 
it a mutual it would have $90,000 sur- 
plus. A syndicate is back of the North- 
ern and President Flick says the cap- 
ital can be made good at any time, but 
he saw no reason for doing so as it 
has more policyholders surplus now 
than many companies. 





Will Test Union Central’s Action 

The return to duty of Attorney-Gen- 
eral Wade H. Ellis, of Ohio, has been 
signalized by renewed activity of the 
state legal department in the case in- 
volving the proposed increase of cap- 
ital by the Union Central Life from 
$100,000 to $500,000 by setting aside 
$400,000 of its surplus to capital ac- 
count. Next week the attorney-general 
will bring action, probably in quo war- 
ranto, to make the company show cause 
why it should be permited to make the 
increase, which has been made, but ap- 
proval of which was withheld by the 
department. The increase is said to 
have been made from the surplus of 
nonparticipating business, but the de- 
partment holds the origin of the fund 
must be proved, together with the 
rights of the stockholders in the fund, 
before the transfer can be approved. 





Less Written, Less Lapsed 

The Indiana department has just is- 
sued its annual report for the year 
1907. It shows a falling off in the 
amount of new life insurance business, 
but the lapses were less than in 1906. 
The Indiana companies wrote $11,000,- 
000 less than in 1906, but had $4,000,000 
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more in force at the end of 1907 than 
at the close of 1906. The decrease in 
business written in the state by other 
companies in 1907 was $2,725,000, but 
they gained $2,250,000 in amount in 
force. 


SHUTS OFF RENEWABLE TERM 


Penn Mutual Will Confine Itself to 
Convertible Term Policies and 
Advises Agents 








The Penn Mutual has shut down en- 
tirely on renewable term business. It 
has advised its agents that it will ac- 
cept no more. The Penn Mutual has 
written a large amount of renewable 
term. It is said its southern agents 
were particularly prolific in this direc- 
tion. Since the life insurance investi- 
gation and the general demand for 
cheaper forms of insurance, there has 
been a heavy run for renewable term. 

The Penn now confines itself to con- 
vertible term policies on the five, ten, 
fifteen and twenty-year plans. In the 
five-year policy it can be converted into 
a higher priced form during its life. In 
the ten-year term policy the limit is 
seven years, and in case of the others 
ten years. 





Rhodus Brothers Get Out 

The Rhodus brothers agreed to re- 
tire as officers and directors of the Re- 
public Life of Chicago this week after 
the court announced a receiver would 
be appointed unless they got out. The 
receiver of the Mercantile Finance 
Company, a Rhodus concern, was or- 
dered to select new officers and di- 
rectors for the — and reorgan- 
ize the company. he court consulted 
Superintendent Potter and Deputy 
Brinkerhoff of the Illinois department. 
Mr, Potter said it was his opinion that 
the Rhoduses never intended to write 
any life insurance. 





Company Takes an Appeal 

The Life Association of America, 
now the Union Life of New York, has 
appealed to the Illinois appellate court 
the case brought against it in the Chi- 
cago municipal court by A. E. Samuels. 
Samuels took out a policy in the com- 
pany, the annual premium being $1,- 
047.40. He claims to have received a 
30 percent rebate from the agent, N. H. 
Ernst. He asserts that Ernst told him 
that by taking insurance he would get 
stock in the company and that all stock- 
holders were entitled to 30 percent off 
each year. When the second premium 
notice for the full amount, $1,047.40; 
was received he declared the policy had 
been misrepresented. He sued to re- 





cover premium and interest, the lower 
court giving judgment against the com- 
pany. Ernst declares he sold him a 
$20,000 ordinary life, ten-year settlement 
policy. The assured took a stock op- 
tion. He told the assured a 30 percent 
loan could be made, which would be 
absorbed by the mortuary dividends. 
Samuel A. Harper of Chicago is at- 
torney for the Life Association of 
America. 





Million Dollar Life Deal 
The New York Commercial says as 


to an important life insurance deal: 

Frank T. Heffelfinger, president and Fred- 
erick B. Wells, vice-president, of F..H. Peavey 

Co., Inc., of Minneapolis, Minn., owners of 
the largest grain elevator system in the world, 
have been in New York for several days com- 
pleting the details incident to the taking out 
of $1,000,000 in life insurance, $500,000 on each 
of their lives, which is payable to the corpora- 
tion. -They were accompanied to New York 
and Philadelphia by Warren M. Horner, general 
agent for Minnesota for the Provident Life & 
Trust, which had charge of placing the busi- 
ness. The Provident Life & Trust wrote its 
limit of $75,000 on each life, and the remainder 
of the insurance, amounting to $850,000, was 
placed by Mr. Horner in the Equitable Life, 
through W. mC Keating, the Equitable repre- 
sentative at Minneapolis. tends 

This is the third $1,000,000 transiction in 
the history of American life insurance. Frank 
H. Peavey, founder of the firm which is named 
as the beneficiary of the insurance just placed, 
left nearly $1,500,000 in life insurance, of 
which $1,000,000 was in one policy payable to 
the firm. George W. Vanderbilt is the only 
other man who has ever taken out $1,000,000 in 
life insurance at one time, though John _and 
Rodman Wanamaker and others carry licies 
which aggregate considerably more than $1,000,- 
00. 


soeaanaee and Wells are both young men, 
but control and manage very large interests. 
It is now recognized that it is equally as im- 
pertant to insure the lives of leading men 
managing large interests as to insure against 


the examination, it remains to be seen 
if his demands have been complied 
with. 





Now on an Old Line Basis 

The Peoples Life of Chicago has 
completed its organization as an old 
line company with $100,000 stock and 
will take over the stipulated premium 
company of the same name. The latter 
company has about $1,000,000 of busi- 
ness on its books. It will write both 
participating and nonparticipating 
business and will enter a half dozen 
western states at once. R, R. Longe- 
necker is agency manager. E. A. Nel- 
son, the president, is the main factor in 
the company. He was formerly agency 
superintendent for the Germania Life 
in the west. 





Report on United States Life 

The report of the examination of the 
United States Life as of June 30 by the 
New York department shows premium 
income for six months $530,173, total in- 
come $771,578, death claims $290,736, 
endowments $76,825, surrenders $250,- 
664, new commissions $4,767, renewals 
$38,815, total disbursements $891,935, 
assets $8,531,651, capital stock $264,000, 
net surplus $17,679. The salaries of 
officers are: J. P. Munn, president, 
$6,000; W. H. Porter, first vice-presi- 
dent, none; C. P. Fraleigh, second vice- 
president, $5,000; R. E. Cochrane, third 
vice-president, $5,000; A. Wheelright, 
secretary, $4,000; J. L. Kenway, as- 
sistant secretary, $4,000; G. W. Hub- 
bell, actuary, $3,000. With the excep- 





Common Sense Protection 
Includes Insurance Against 
1. DISEASE 2. ACCIDENT 
3. DEATH 


The Columbian National Life 


Insurance Co. 

OF BOSTON, MASSACHUSETTS 
provides all three, as no other company 
dves incorporated under the stringent 
laws of Massachusetts. Attractive, Non- 
Participating Life Policies. Liberal and 
Definite Accident and Health Policies. 

Surplus to Policyholders, over $1,500,000 
Men with clear records wanted as Dis- 
trict Managers. Save time by sending 
record and references with first letter to 
Home Office 
176-180 Federal St., -Boston, Mass. 





THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 
Etablished 1867. 


Has the following unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders. Its new 1908 
—- are simple in verbiage and most 
iberal in provisions. THs UNION CEN- 
—_ has no investments in stocks or 

nds. 


JESSE BR. CLARE, 
President. 


E. P. MARSHALL, 
Vice-President, 





fire the property which these interests control. 
In fact, to not insure the head or heads of a 
large corporation, is to leave unprotected the 
most valuable asset. 





Palmer With Columbia Life 

R. B. Palmer, formerly with the 
Midland Mutual Life, who has been 
actively in the field for some time, has 
been appointed superintendent of agents 
of the Columbia Life of Cincinnati. He 
will begin at once to stimulate the 
company’s agency department. 





Wants to Be Examined 

The Great Western Life of Kansas 
City will soon ask the Missouri de- 
partment to make an examination with 
a view to allowing the company to re- 
sume business. The reorganizers claim 
to have made good the impairment of 
the capital stock of the company, and 
to have paid all the debts ordered paid 
bv the federal court. As Superintend- 
ent Vandiver has expresed his views 
as to what will have to be done to re- 
store solvency, if the department grants 





HOW TO SELL ONE POLICY EACH DAY 


This is for Life Insurance Agents 


If you will drop us a 


stal we will give you free of charge, in- 
formation that will lead to your being able to write 365 


licies each 


year. It is a sure way to close every prospect you have immediately. 


ADDRESS BUSINESS MANACER 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHIGACO, ILL. 
In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 





A POLICY 


YOU CAN SELL 


To all people, on the Reserve Fund Plan, offeri: 

a Permanent Guarantee of cost. Only one kind df 

Pelicy is issued to both men and wemen on 

from 18 to 55, in amounts from one to five thousand. 
District Managers are wanted in Mich 

ana, lewa, Missouri, Oklahoma, Kansas, ke- 

Celorado, Wyoming, Wiscensia, North 


akota, Texas, Tennessee, ia and t 

i piala, Gian, Pennsylvania, New Jersey and 
ware. 

If you are interested in sell Mutual Life 


Insurance under the Most Liberal Renewal Interest 
Contract ever offered, write the Home Office at 
ence for full particulars. 


National Life Associaties 
DES MOINES, 10s 


~~” 


We Are Different 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members éring him a hundred 
more. Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 





Murtland Bldg., Pittsburgh, Pa. 





Central Life of the United States 


DES MOINES, IOWA 


MAKES GOOD RECORD 


Passes the Million Dollar Mark of Admitted Assets 
September 1. 


The official examination of the Central Life by the Insurance Department 


of the State of Iowa was completed Jul 


f 


15th. Full statement of examination 


was published in the August number of the Central Life Messenger and for- 


warded to all policyholders. 


Every department of the company was found to 


be in good condition and all death claims from the date of organization had 


been promptly paid and all 
and satisfactory settlement. 


ersons maturing their policies have received good 
he examination is a strong, official endorsement. 


There are but few companies in the United States that have made a record 
equal to the Central Life, as will be seen by turning to the Insurance Year Book. 
The Central Life passes the million dollar mark of admitted assets when 


twelve years old, while: 
Aetna Life 


Berkshire Life 

Des Moines Life 
Equitable of Iowa 
Fidelity Mutual 
Franklin Life 
Hartford Life 
Life Insurance Co. of Virginia 
Massachusetts Mutual 


Penn Mutual 
Phoenix Mutual 
Royal Union Mutual 
Security Mutual, N. Y 
State Mutual, Massachusetts 
Union Mutual, Portland, Maine 
United States Life, N. Y 


ey eae ee = reached a million 

PA is Geka eanemekusee reached a 
Ahi a ate ee den acta aiale Cu ia reached a 
Viduw dems reached a million 


ee 


ree reached a million at 
at 
at 
at 
at 
at 
at 
at 
at 
at 


15 years 
17 years 
17 years 
17 years 
26 years 
17 years 
15 years 
25 years 
20 years 
14 years 
at 14 years 
at 14 years 
at 14 years 
at 15 years 
at 17 years 
at 17 years 
at 26 years 
at 15 years 
at 14 years 


Saco reached a million 
aces reached a million 
million 
million 
million 
million 
million 
million 
million 
million 
million 
million 
million 
million 
million 


inane reached a 
gaan reached a 


rer reached a 
eienitoeea reached a 
nein reached a 
eo reached a 


sea ial reached a million 


Only a few companies in the United States have reached the first million 
dollars of assets as early in their history as the Central Life and none have made 


a better record for policyholders. 


The success of the Central Life this year has been most excellent and the 
prospects for the future are all that could be desired. 


The new business written during the first eight months equals the total busi- 


ness written during 1907. 


The New Standard Policies 


Have no equal and are praised by both agents and policyholders. : 
Agents who desire the greatest success can now secure good contracts with 


the Central Life by addressing 


GEORGE B. PEAK, President. 
H. G. EVERETT, Secretary and Agency Manager. 
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tion of the actuary, all the officers 
named above are directors of the com- 
pany and “~~ Ee in addition to the 
salary, a fee of $10 a meeting, when 
present, for each directors’ and com- 
mittee meeting. 


MERGER MAY NOT GO THROUGH 








Ohio Department Will Investigate Be- 
fore It Approves Agreement of 
Fraternals—Protest Is Filed 





The contract by which the Ameri- 
can Insurance Union of Columbus, 
Ohio, and the Pathfinder of Cleveland 
are consolidated probably will fail of 
the approval of the Ohio insurance de- 
partment, though Superintendent Lem- 
ert refuses to discuss any phase of it. 
The American Insurance Union is tak- 
ing over about $49,000 in death claims, 
$3,000 cash and the September assess- 
ment, which amounts to about $10,000. 
It is proposed to scale such death 
claims as mature within the next twelve 
months one-third, and pay the two- 
thirds out of Pathfinder business, after 
deducting a reasonable amount for ex- 
penses and 10 percent to the reserve 
fund. Out of the $13,000 cash and as- 
sessment taken over it is proposed to 
pay all liabilities of the Pathfinder, 
except death claims in full. If there is 
anything left it is to be applied to the 
payment of the $49,000 of death claims 
already matured. It is understood that 
both President Lentz, of the American 
Insurance Union, and President Bays, 
of the Pathfinder, have been informed 
the contract will not be approved by 
the department without a thorough in- 
vestigation. That investigation will be 
started this week. 

Protest has been filed with Super- 
intendent Lemert against the merger by 
G. E. Stone of Cleveland, attorney for 
a claimant against the Earnest Ameri- 
cans, a fraternal taken over by the 
American Insurance Union two years 
ago. He avers the Columbus concern 
agreed to pay the claims against the 
Earnest Americans, but has not done 
so. For this reason he thinks it should 
not be allowed to assume the claims 
against the Pathfinder. John J. Lentz, 
national president of the American In- 
surance Union, declares all that society 
agreed to do was to pay as much as 





Organized in 1885. 


THE DES MOINES LIFE INSURANCE CO. 


of Iowa. 
Capital Stock $100,000.00. 
C. E. RAWSON, President. 

“WRITES NON-PARTICIPATING POLICIES 
ONLY. The best fer policy holder and agent. 
We have acomplete line. 

premium rates and high 7 values, 
based on a3%% reserve. “ ’Tistrue. It’s sueren- 
e - 
ty €- - over 


ag 
fe reliable agents. Not eperating in New York. 
Address 


C. H. PHILPOTT, 2d V. P. 
or 
WILL T. SMITH, Supt. of Agencies, 


possible from the earnings of Earnest 
Americans policies, and that already 
more than 40 percent has been paid in 
this way. 


Will Make Changes in Charter 

Notices have been sent out for the 
annual meeting of the stockholders of 
the Ohio State Life Insurance com- 
pany, Tuesday, Jan. 19, in the com- 
pany’s offices in the New First National 
Bank building, Columbus. Under the 
Ohio insurance laws insurance com- 
panies must give much longer notices 
of their annual meetings than other cor- 
porations. Directors will be elected 
and some changes made in the charter. 


Charged With Confidence Game 

J. F. Koelling, general manager of 
the Home & Fireside Protective League 
of Chicago, whose scheme was exposed 
in a recent issue of this paper, has been 
arrested, charged with operating a fake 
insurance and confidence game. Its 
plan provided a payment in case of 
marriage of policyholders, birth of chil- 
dren, and death. Benefits were paid on 
tenth anniversaries of membership and 
an old folks’ home was a provision of 
the utopian scheme. 











Banquet for Manager Spencer 

A number of friends of Frank A. 
Spencer, manager of the Mutual Life 
at Peoria,, Ill, gave him a compli- 
mentary banquet on the eve of his per- 
manent location in Cincinnati, where he 
becomes manager of the Mutual. He 
was, presented with a loving cup at the 
banquet. 





May Increase Capital 
The Cleveland Life wrote $3,000,000 
during the first year of its operation. 
This is considered very fair for a new 
company. Arrangements are being 
made to push harder than ever the 


WANTED 


Few good men with clean records, 
capable of handling towns, counties 
and states for the best young Life 
Insurance Company on earth. Un- 
usual features to aid development, 
Exclusive territory and splendid 
renewal contract. Fossils need not 
apply, but if you want the right 
start on an up-to-date plan, that 
will bring quick results, address with 
information about yourself G-21, 
Western Underwriter. 








AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 

















ADDRESS—— 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS TD Raton 
COMBINATION OFFER Men Who 
TO ACENTS ee sa Can - 
National Life Annuity Company oop TERRITORY | fui"Ti' “ike 
Mutual Health and Accident Association PLAIN POLICIES Ty 
OF AMERICA olicies recently 











to com- 
ply with revised laws. Everything up to the times. 


Union Mutual Life Insurance Zo. 
Portland, Maine 
FRED E. RICHARDS, Pacsipent 
ADORESS EITHER 
Thornton Chase, Supt., 84 Adams St., Chicago. Ill. 
Edson D. Scofield, Supt., 180 Broadw'y, N.Y. City 


FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Insurance 


Ona Plan Everyone can Afford. Ceatracts Up-To 
Date. One Agent cam represent beth Companies 
giving him a complete equipment. 


Opportunity is at Your Door 


if you are a “‘business getter,” to connect with an up-to-the-hour life 
cempany, having had forty years of success. Special indueements 
to the men that can make good. Address, or call upon 


BL. C. ROSE, General Agent, 706 First National Bank Building; 
Cincinnati, 0. 


Pittsburgh Life & Trust 
Company 
W. C. Baldwin, Pres. Pittsburgh, Pa. 


Issues the best Life, Accident and Health 

Policies on the market 

Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 

a broad field of action 
Contracts made Direct with the Company 
Endorsed at Home 


























The Fidelity Mutual Life 


INSURANCE COMPANY 
—O6F PHILADELPHIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McKNIGHT, Vice-President 





Assets over $4,500,000.00 ——L. G. Fousz, President— 
‘Same Office ' 
Pittsburgh Life Bldg., Pittsburgh, Pa. 











The Most Popular Up - to - Date Policies 


CONTAINING MANY TALKING POINTS, 
Managers and General Agents Wanted in Illineis, Ohio, Pennsylvania and Georgia. 


Sp endid opportunity for men of capacity to make a permanent connection with a well-known Company 
organized under the laws A Ohio and subject to rigid annual cxaminations. 


Do not delay investigation but begin at once to profit by selling the matchless contracts of this 
progressive Company. Address 


THE COLUMBIA LIFE INSURANCE COMPANY 
FELIX G. CROSS, President 











Des Moines Life Bldg. Des Moines, Iowa. 


The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-Presideat and Actuary 








THE WoORLD'S RECORD. 





Admitted Assets other Lab ‘ourptes. 
$1 

sai77ei $266,246 went, 
$1,015,072 Al $315,654 
$1,527,036 $1,176,249 $850,786 
$2,205,636 $1,815,059 $390,577 
gr a $2,615,498 $544,585 
$3,521,731 $605,317 


1906 “$81,047,860 $5,353, 144 Sa6TAAIs $679,626 


of business exceeds that ef any ether ONY Eiouy ZONDEED en 
sum of FOUR MILLIO. 8 et BURDEED pad 
r with the 8 re er governments 
Dulsory Legal Reserve Law 

















Home Office: Rawson Building, . CINCINNATI, OHIO 
REPRESENT A WESTERN COMPANY The Indianap oli s Lif e 
The Reserve Loan Life darananeo Congeny 
Insurance Co. arr 
agpcencincead Never Issued Special ts. 
Operates under the tL Never Issued *Dat ae Paki 
ompbulsory De @W| Never Had an Agency Stock Scheme. 
Cage Aon pee — Arava Div- 
Reliabie Agents wanted. Address Policyholders Well Satished. 
Agents Making Meney. 
FRANK P. MANLY? View-Pres, & Gea. Mg 
Indianapelis 








IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 


PRANK D. JACKSON, President. 


SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating ont ope icipating poli 
ful fie s dene of Iowa. 


il value in approved —_, with 
ty AF LE with ev 


d them a of their 
oS" So Ge. “Ko ee ten he 


® Rate of interest Ln Fw 6.13%. Most absolute safety. Biggest cash settlements. Reliable 
representativ: 


es wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 
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coming year and the results are ex- 
pected to be even greater than in 1908. 
The capital stock will probably be in- 
creased from $125,000 to $500,000, in 
order to give the company the ad- 
vantages to be gained from the greater 
working capital. Senator P. W. Ward 
is now giving the company his entire 
time as president and will continue to 
do so. 


BURIAL ASSOCIATION FIGHT 








Indiana Attorney-General Files Brief 
in Case Aimed to Put Concerns 
Out of Business 





The attorney-general of Indiana has 
filed his brief in the appellate court in 
the burial association case that is up 
on appeal from a lower court. The 
case will test the legality of mutual 
burial associations. Two or three years 
ago many of these associations flourish- 
ed in the state. Members were assured 
a $75 burial on death for the payment 
of 10 cents initiation fee and assess- 
ments, on the death of any of them. As 
they were not subject to state super- 
vision, former State Auditor Bigler 
frightened many of them out of busi- 
ness, The state law provides that the 
beneficiary shall have an insurable in- 
terest in the life of the person insured. 
The official undertaker is the benefici 
ary in the case of these burial associa- 
tions. The members of these associa- 
tions are also said to violate the law, as 
no medical examination is made before 
the burial certificates are granted. The 
state contends that the burial associa- 
tion is essentially an insurance organi- 
zation. The associations maintain that 
they are more in the nature of charity 
.or benevolent organizations, or frater- 
nal orders. The state points out that 
fraternal orders are organized and car- 
ried on for the benefit of the members 
and their beneficiaries and not for profit 
as in the case of the undertaker in the 
burial associations. The state’s brief 
says in part: 

This association would not exist for one 
moment unless there were money in it for 
some one. The court may take judicial notice 
of the fact that these associations sprang up 
like mushrooms throughout the state of Indiana 
until their existence was checked by an_ order 
issued by the Hon. Warren Bigler, auditor of 
— > © They were so _ enormously 
profitable that they became a prolific source of 
danger to the ignorant and credulous members 
who were fascinated with the idea that they 
could procure a $75 funeral by an insignificant 
investment. 





Great American Statement 
" The Missouri insurance department 
is examining the Great American Life 
of St. Louis preparatory to issuing 
a license, which the company expects 


EVERY POLICY 





Michigan State Life 


Insurance Company 
Home office, 633-37 Majestic Bldg. 


DETROIT, MICH. 


to get this week. It has $2,090,000 in 
insurance applications on hand which 
can be written the first day. The com- 
pany intends to enter seven or eight 
middle west states at once. 

The organization statement of Sep- 
tember 12 shows a total income of $1,- 
175,021.89, in which the principal items 
are: Cash from sale of stock, $704,470; 
notes from sale of stock, $467,113.73. 
The total disbursements are $149,975.67, 
of which $131,933.41 was paid to agents 
for commissions on the sale of stock 
and the balance for salaries and office 
expenses, leaving a balance of $1,025,- 
046.22. 

The cash resources consist of a de- 
posit of $400,000 with the National Bank 
of Commerce and $101,843.87 in bonds, 
a small amount of real estate mortgages 
and accrued interest, which, with the 
notes of stockholders bring the total as- 
! sets up to $1,026,774.09. Of the liabil- 
ities $500,000 is capital stock, $513,- 
383.14 surplus and the balance contin- 
= commissions and other contingent 

ebt. . 

President Quinn has gotten up a new 
form of agents’ contract. His policy is 
opposed to extravagant first commis- 
sions, but the contract will contain 
liberal provisions on renewal commis- 
sions. 





LIFE NOTES 

Louis R. Dales of Fort Dodge, Ia., becomes 
general agent of the Reliance Life there. 

The Reliance Life will discontinue publishing 
its monthly paper “Caritas” and substitute a 
weekly bulletin. 

H. D. Holland, agent of the Mutual Benefit 
at Kokomo, Ind., has fled. He is charged with 
embezzlement by the general agent. 

J. E. Killen, formerly with the New York 
Life, has located at Aberdeen, S. D., as state 
manager of the Minnesota Mutual. 

M. D. Fenno, former superintendent of agents 
of the United States Annuity & Life, is now 
attached to George Pick’s general agency of the 
Mutual Benefit at Chicago. 

Options on stock in connection with insurance 
in the Lincoln National Life have been selling 
at $15 ge share, par being $10. On Oct. 1 the 
price of stock goes to $16 a share. 

W. L. Sherrill, formerly with the Rhodus 
brothers’ concerns at Chicago, has become one 
of the general fiscal agents of the International 
Life of St. Louis for the sale of its stock. 

Wm. Moss, of Evansville, Ind., whose name 
recently appeared as having been licensed as an 
agent of the Home Life, has not gone with that 
company. He still represents the Massachu- 
setts Mutual. ; 

The Michigan State Life has been admitted to 
Nebraska and has appointed as general agent for 
the state George C. Meieryurgen, who has been 
a successful producer for other companies for 
that territory. 

John T. McGiveran, formerly general agent 
of the Northwestern Mutual at Dayton, Ohio, 
is now a member of the firm of Knox, Swirles 
& McGiveran of Chicago, managers of the 
North American Life of New Jersey. 

Everett Wagner resigns as vice-president and 
manager of the Meridian Life & Trust of In- 
dianapolis to enter another line of business. 
Harry Gamble, Indiana special of the Pennsyl- 
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A SQUARE DEAL 








J. W. McCAUSEY, President 
F. H. WATSON, Vice-President and Counsel 
FRANKLIN B, MEAD, Actuary and Secretary 


FREDERIC APPS, Director of Agencies 
JAMES B, BRADLEY, M. D., Medical Director 
A. M. HUME, M. D., Associate Medical Director 








of Michigan. 


this hustling home company. 





The First company to organize under the new and stringent laws 


; The Company for the agent because its policies are exceedingly 
liberal, readily understood and easily sold. 

If you have a clean record and are contemplating a change, we 
can SHOW YOU where it will be to your interest to be connected with 
Address the Home Office. 

















THAT NEW POLICY 


ANDETHOSE NEW RATES AND VALUES 


WANTED 
dhe 


turn prospectives into policyholders. High- 
ly liberal policy and values, extremely low 
premium rates, notable annual dividend 
record 








INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany.” Address 


W.B. LANE, Vice-President 
66 Broadway, New York 


WANTED 


Three Life Insurance 
Stock Salesmen 
by a Company fully organized 
and writing insurance. 

A money maker. Address, 


G. A., care Western Underwriter 
Commercial Life Insurance Company C#!caco 


LOUIS M. WISE, President 
Incorporated under the Laws of the State of Illinois 


Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. Inc. 1851 
Chicago Agency: L. Brackett Bisnor, Manager, 
316 Merchants Loan & Trust Building. 
Columbus Agency: 1003 Outlook Building. 








“That the cost has been reduced, appeals 
directly to the intelligence and common 
sense of the people.” 


That’s the PRU- 

DENTIAL FIELD 

— are talking 
wu 

The NEW Low- 


Cest Life Insur- 
ance “ee: 
oO! 


The 
Prudential 














THE PRUDENTIAL INSURANCE COMPANT 
OF AMERICA 


mpany by the State 
ersey 
Home Office, 
NEWARK, WN. J. 


Incorporated as a k 
. of New 
JOHN FP. DRYDEN, 
President. 




















The Old Line Bankers Life Insurance Company is constantly entering 
new territory east and west, and want at once hustling men who can handle 
general agencies. 


Write us for terms and territory. Your DELAY will be your LOSS. 
Bankers Life Insurance Company 


Liamocoin, Nebraska 





Provident Life and Trust Company 


OP PHI 
Insurance in Force, $191,986,786.00 enue canieenane 


Assets, $61,0237,581.59 
The Lf FOLSGIES of LH. | Provident on an- The peomtam rates of the Provident are exc 
or conciseness tngly rther 

eadter adaptability and liberality in - phed~ 4 ad ED — —- 
Y: &E General Ag Wi Ohio -_ T 

BERGER LLIs, ents, Western + « 82 Union Trust , Cincinnati, O) 
S. S. SaFFo.p, General Agent, Eastern Ohio - « « %€710Ga “ap Cteveland, ons 
J. W. Crook, General ‘Agent . nk- a Se Se 720 Beltres » Toledo, O 
Jaunzy & Picxeain 





Cy 


ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 
Capital Stock, Full Paid, $150,000.00 

A regular legal reserve, old line Life Insurance Company 
with all Policies secured by a deposit of the full legal 
reserve with the State of Missouri. Something new in agency 
contracts. Aa excellent opportunity for a few good men. 

ADDRESS THE HOME OFFICE 
ST. LOUIS 


The German =i uel THE PENN 
MUTUAL LIFE 


Insurance Company 
OF PHILADELPHIA 








An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts td first class men. 


Has furnished perfect pro- 
tection at proper rates for 
=D years— 


Our agents are representative citizens of 
their respective communities. 


Contracts direct with company. 
good territory open. 
direct. 


1019 Ashland Block., Chicago, Ill. 


Some 
Address company 
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vania Fire, now takes charge of the agency de- 
partment of the Meridian. 


President ?; L. Babler of the International | 
uu 


Life of St. is states that he expects to com- 
plete the sale of stock by Noy. 1, or_a month 
sooner than was first counted on. The stock 
has been advanced from $100 to $125 a share. 
The company has secured about $500,000 in ad- 
vance applications for insurance. 


LIFE APPOINTMENTS 
Tilinois 


Mutual Benefit—C. C. Childs, Morrison; 
Stefan Komorowski, Chicago; Roy Smith, Pon- 
toosuc. 

N. W. Mutual—J. J. Hawley, East St. Louis; 
N. J. Claudon, Fairbury. 

State, Ind.—W. A. Dunegan, E, B. Reynolds 
and Galen B. Wright, Robinson. 

Travelers—Wallace Clough, Williamsfield. 

Aetna—H. H. Husted, Gibson; O. M. Goddard, 
Buncombe; S. urst, Greenview. 

Hartford—J. P. Higgins, Odell; J. J. Levin- 
son, Peoria. 

Inter-State—N. H. Walker, Chas. F. Thorn- 
ten, Chicago. 

Mass. Mut.—C. A. Stotler, Cooks Mills. 

Mutual Benefit—Richard Stockton, Jr., Chi- 


cago. 

New York—W. P. Comford, Quincy. 

Travelers—R. E. Claypool, Marshall; James 
D. Flood and Brainard Honsinger, Chicago. 

Wisconsin 
Aetna—Paul Bechtner, Milwaukee. 
Bankers, Ia.—A. M. Rositer, Orfordville. 
Michigan 

Amer. Cent.—Willard Ohlinger, Detroit; J. E. 
Splon, Marquette. 

Bankers, Ia.—Chas. D. Beard, Port Huron. 

Berkshire—W. A. Bourziel, Detroit. 

Equitable, la.—J. W. Atton, Grand Rapids; 
H. C. Renwick, Rochester. 

Equitable, N. Y.—F. A. Beers, Bronson; W. 
L. Martin, Cheboygan; Wm. Bennett and C, E. 
Bassett, Detroit; Howard E. Pound, Flushing; 
: Reynick, Saginaw, Chester Allshouse, Sut- 
ton’s Bay. 

Federal—T. B. Wettstein, Calumet. 

Mass. Mut.—J. L. Fletcher, Chelsea; M. S. 
Clum, Milford. 

Mich. State—R. M. Freeman, Detroit. 

Mutual Benefit—F. W. Wheaton, Rochester; 
W. Baughman, Snover. 

New York— F. Walz, Bay City; Hans 
Gunderson, Ishpeming. 

North Amer., N. J.—C. A. Ferris, Owosso. 

Northern Assur.—August Hellwig, Berrien 
Springs; J. R. Falconer, Calumet; J. B. Askew, 
Oklahoma City, Okla. 

Phoenix Mut.—D. C. Brown, Detroit. 

Provident L. & T.—M. R. Marr, Detroit; A. 
E. Stever, Flint. 





Ohio 

Amer. Cent.—R. F. Coppess, Kenton. 

Bankers, Ia.—F. H. Gordon, Cincinnati. 

Conn. Mut.—F. M. Fullerton, Washington; 
C. V. Hammersmith, Massillon. 

Hartford—J. H. Davidson and C. W. John- 
son, Cleveland. 

Home—M. Pe Roche, Youngstown; J. W. 
Smallwood and Homer Witten, Cambridge; R. 
W. Selly, Utica. 

John Hancock—W. L. Johnson, Coshocton; 
J. H. Smith, Saline. 

Mutual, N. Y.—E. W. Wing, Yellow Springs; 
> eae Canton; J. M. Schell, New Phila- 
elphia. 

North American—John Northrup, Columbus. 
, el York Life—Samuel Markowitz, Cleve- 
and. 

Provident L. & T.—Thos. Coulter, Canton. 

Pittsburg L. & T.—G. M. Wilson, Delphos; 
C. V. Burris, Mt. Vernon; H. L. Hight, Celina; 
C. A. Holmes, Bridgeport; G. A. Reposs, Bowl- 
ing Green; M. L. Brown, Baltic; E. F. Weiser, 
Ottawa; Milen Long, Gibsonburg. 

Indiana 

Home L.—D, J. Broyn, Indianapolis. 

Mutual Benefit—Charles McLouth, Fremont. 

_ Mutual, N. Y.—Jos. Keehner, New Albany. 
N. W. Mutual—H: O. Sigler, Lagrange. 





T. L. Monagan & Co. Assume Charge . 

The Dallas, Tex., general agency firm 
of Miller & Hand will retire from busi- 
ness Oct. 1 and will be succeeded by 
T. L. Monagan & Co., who “will have 
representation for the Hawkeye of Des 
Moines and Commonwealth of Ottum- 
wa for Oklahoma and the Common- 
wealth of Ottumwa and the Security 
Fire of Davenport for Texas. Mr. 
Monagan has represented the Phoenix 
of London in Texas as state agent for 
about seventeen years and he will re- 
tain his connection with the Phoenix 
as heretofore. As previously publish- 
ed, W. A. Hand of the old firm has re- 
turned to his old position with the 
Aetna in the Iowa field and W. C. Mil- 
ler, who has been conducting the gen- 
eral agency in Dallas, will enter the 
field as an independent adjuster, which 
he will make his sole business. I. S 
Stratton, Jr., who has been examiner 
with Miller & Head, will be special 
agent for T. L. Monagan & Co. 





The state auditor of Nebraska in his last report 
estimated the receipts for the biennium at $192,- 
219.97. To date more than $218,000 has been 
collected and about $3,000 is yet due from for- 
eign companies under the provisions of the re- 
ciprocal tax. The receipts for the second year 
of the biennium, which closes Oct. 381, are 
$109,166.43, against $106,721.07 for 1907. 





NORTHWEST PROGRAM OUT 
(CONTINUED FROM PAGE 1) 
commissioners of Chicago and is at 
the head of the pedestrian excursions 
taken at odd times to the beauty points 
adjacent to the city. He has appeared 
before the public often and is one of 
Chicago’s most prominent architects. 

There are but three field men on the 
list this year, L. F. Daniel of Minne- 
apolis, special agent of the Queen, O. 
E. Lane of Denver, special agent of 
the Scottish, and Raynolds Barnum of 
Kansas City, special agent of the Agri- 
cultural, all representative of the 
progressive field element. Mr. Daniel 
is president of the Minnesota and North 
Dakota Fire Underwriters and a popu- 
lar man in the northwest. 

Mr. Barnum is an old Glens Falls 
man, who has always traveled in the 
far western field and is sound to the 
core. He is a protege and namesake 
of Robert L. Raynolds, Ohio state 
agent of the Connecticut, who is prom- 
inent in Northwestern association af- 
fairs. 

O. E. Lane, state agent of the Scot- 
tish Union & National in the Rocky 
Mountains territory, is one of the 
brightest young men of the west. He 
is a graduate of the old Insurance Sur- 
vey Bureau and then went with the 
Traders in Wisconsin. Later he be- 
came Wisconsin special for the Provi- 
dence Washington. Like many nota- 
bles, Mr. Lane is a Buckeye by birth 
and training, his old home being Frank- 
lin, Ohio. 

Program in Detail 


The program in detail is as follows: 

Thirty-ninth annual meeting Fire Underwrit- 
ers’ Association of the Northwest, Auditorium 
hotel, Chicago, Ill., October 7-8 

FIRST DAY—OPENING SESSION, 9.30 A. M. 

Reports of officers. : ad 

Reports of standing committees. 

Election of new members. 

President’s address. 

Annual address, E. G. Richards, New York 
City, United States manager North British & 
Mercantile Insurance Company. 

AFTERNOON SESSION, 2.30 P. M. 

Paper—‘Harmony—A Message to Field Men,” 
Lewis F. Daniel, Minneapolis, Minn., special 
agent Queen Insurance Company. 

Paper—“Community of Interest Between 
Company and Local Agent,” E. W. Beardsley, 
Hartford, Conn., local underwriter and president 
of the National Association of Local Fire In- 
surance Agents. 

Paper—‘“Educational Responsibility in Under- 
writing,” O. E. ane, Denver, Colo., state 
agent Scottish Union and National Insurance 
Company. 

Paper—“‘Schedule Rating and Field Condi- 
tions,’ C. H. Patton, Cleveland, Ohio, publisher 
of fire insurance estimates and surveys. 

SECOND DAY—MORNING SESSION, 9.30 A. M. 

Paper—“Individualism in Fire Insurance,” 
Raynolds Barnum, Kansas City, Mo., state agent 
Agricultural Insurance Company. 

Paper—“‘The Panama Canal,” Hon. James A. 
Tawney, Winona, Minnesota, chairman commit- 
tee on appropriations, National House of Repre- 
sentatives. 

Paper—‘‘The New Gospel of Publicity,” W. N. 
Johnson, Erie, Pa., assistant general agent In- 
surance Company of North America and Phila- 
delphia Underwriters. 

AFTERNOON SESSION, 2.30 P. M. 

Paper—“The Relation of Insurance Companies 
to Architects,” Dwight H. Perkins, Chicago, IIl., 
president Illinois Chapter, American Institute of 
Architects. 

Paper—“Evolution,” George H. Batchelder, 
Chicago, Ill., assistant manager Delaware, Re- 
liance and Rochester German Insurance Compa- 
nies. 

Reports of special committees, 

ane po yr 

ection of officers for the ensuing year. 
Carroll L, Dewitt president. nial 
N. E. Briggs secretary. 





Michigan Agency Appointments 

Amer. Nat’l—C. M. Hopkins, Battl ‘reek; 
Briscoe & McKee, Frank, Theo. a 
——. _ 

uffalo German—W. J. Graham, Manistee. 

Calumet—H., I. Wrigk,; Three a > 

Camden F.—F. J. Loree, Fenwick; A. P. 
Steffensen, Orleans. 

PO a tis M. Scofield & Son, Traverse 
ity. 

aga R ¥ oot, <o 

er, Amer., N. Y.—F. H. Bohn & Co., New- 
berry; L. L. Hill, Reading. me re 

German Alliance—W. R, Burns, Munising; H. 
I. Wright, Three Rivers. 

German , W. Va.—W. A. Martindale & Co., 
Grand Rapids. 
we ieee g eg ym F. A. 

ertz, Nashville; Downin look, P, rs 
G._W. Phillips, Romeo. . o alias 

Harover—C. M. Faude, Augusta; E. E. 
Rogers, Armada; A. L. Kinney, Clifford; F. F. 


French, East Gordan; Gaylord Freeman, Onoway; 
. L. Kinney, -Silverwood; H. J. La Montaine, 
Utica; E. J. Hartsig, Warren. 
State of Pa.—Price Brothers, Detroit. 
_L. & L. & G., Eng.—Dix & Wilkinson, Ber- 
rien Springs; A. W. Baker, Cotoma. 





AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Surplus Security to Policy Holders - 
Insurance in force = 7 ~ - ° 


$ 1,856,364 
317,617 
21,167,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 
today direct to the Company. 


THE’ MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear invstigation, do not waste time or postage. 


T.R. PALMER, President 

DOUGLAS PUTNAM, Secretary 

H. W. COGHNOWER, Actuary and 
Assistant Secretary 


FRANK E. HITCHOOX, Field Manager 
WM. D. MITOHELL, 2nd V. Pres. and Gen’! Counse 
DR. CHARLES D. PIPER, Med. Director 


As Helps to Selling our New Policies (1908), an Agent 
has: 

Our Moderate Premiums; Low Net Cost; High Interest 
Earnings; Low Mortality Experience; Deposit of Assets to 
secure policies; and our History of Conservative and Econom- 
ical Management for over Forty Years. 

These are effective helps with intelligent people. 


We have some open territory. 


EQUITABLE LIFE OF IOWA 


Des Moines, Iowa 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
ROBERT D. LAY, Secretary 














Insurance in Force December 3ist, $50,066,932,77 
RECORD Inerease in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, - . - 1,037,668.19 
Excess of Income over Disbursements, 1,093,023.43 








CHICAGO’S OLDEST AND STRONGEST COMPANY 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Lute 


Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best inthe country. The business getter 
will appreciate the advantages. 

The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent connection, address 


THE COMPANY, Columbus, O. 
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Millers Nat’l—L. F. Knowles, Boyne City; J. 
E. Converse, Boyne City. 

Milwaukee—J. L. Wright, Grand Ledge. 

Monongahela—Christe Bros., Detroit. 

Queen City—Beaver & Blake, Bellaire; H. D. 
Firth, Gran — WE M. H. Foard, Marquette. 
Royal Exch.—A, L. Kinney, Reading. j 
Union, N. Y.—John Winter & Co., Dertoit. 

Walla Walla—Wm. Rogers, Evart; E. V. 
White, Gladstone; C. G. Perry, Lowell; F. R. 
Young, Muskegon; Cyrus Spellman, Ontonagon; 
G. A. Allen, Bay City. ’ 

Western Reserve—B. F. Huestis, Harbor 
Beach; M. E. Pearman, South Haven. 


REPORT ON CHISHOLM GIVEN 


(CONTINUED FROM PAGE 2) 
This fire fed on slashings and brush 
within 100 yards of the ball park. 

“Sweeping further to the east and 
from the north, the fires caught from 
the brush into about 100 cords of white 
birch wood which was situated about 
two blocks north of the building line. 
The fire department endeavored to ex- 
tinguish this fire, but while fighting 
same the wind veered and blew more 
from the north and carried burning 
brands and pieces of birch bark and 
large embers all over the town, start- 
ing a fire on the west and east sides of 
the north line at about the same time, 
the first building catching being on the 
— side of block 8, as shown on the 
plat. 





Rapidity of the Fire 

“The wind by this time had increased 
to a gale of probably fifty miles an 
hour, and the heat and blinding smoke 
drove all the occupants of the village 
from its limits, and came with such in- 
tensity that the merchants were unable 
in many cases to put their money into 
their vaults, or to save even small and 
valuable articles of merchandise; the 
jewelry stores not being able to even 
save their watches and jewelry. In 
fact, the inhabitants were forced to flee 
to save their lives, and within fifteen 
minutes after the first building caught 
on fire the entire town was in flames. 
Twenty-one blocks were completely de- 
stroyed. 

“The chief reports that he had fifty 
men fighting fire, but states that after 
the fire got into the birch wood that no 
amount of fire protection would have 
been of any avail. The remarkable 
feature of this fire was in the fact that 
none of the churches or schools were 
destroyed. There were seven brick 
buildings which were utterly destroyed. 
The only business structure passing 
through the fire with practically no 
damage to its walls being a one-story 
concrete building, which stood the fire 
test well. The chief reports that if 
there had been no high wind the fires 
would not have burned Chisholm. He 
states that the flames and brands blew 
fully a mile into the town, and that 
there was absolutely no timber except- 
ing blackened stumps within three-quar- 
ters of a mile of the town. 

Recommendation of the Chief 


“The chief recommends that all the 
villages on the Iron Range should take 

recautions in the spring of the year, 
immediately after it gets dry enough, to 
clean up and burn all the brush and un- 
dergrowth to a distance of half a mile 
or more from the towns. 

“Unquestionably the principal feature 
in the burning of Chisholm was the 
one which accompanies every great for- 
est fire, viz., the heavy gases which are 
generated and fly in the face of strong 
wind in advance of the fire itself, burst- 
ing into flame at great distances, which 
has been the case in all of the forest 
fires that have come to the writer’s no- 
ice. 
= Fire Limits Are Made 

“The common council of the village 
met on Sept. 7 and established fire lim- 
its on Central avenue from Lake to 
Maple street and on Lake street from 
Central to Fourth avenue, in which dis- 
trict all buildings must be of solid 
brick, stone or cement with fireproof 
roofs. This law, however, is suspended 
until May 1, 1909, when the temporary 
shacks which are now being erected 
must all be removed. The pumping 
station will be rebuilt at once. 

“As nearly as can be ascertained at 
the present time the following is a cor- 
rect list of the insurance involved in 
the conflagration at Chisholm, which 





aggregates $452,850, although there are 
probably a number of companies that 
have not yet reported. The losses in 
practically every case are total to in- 
surance, as, owing to the high rates, 
but a small proportion of value was 
carried: 
List of Insurance 


BMD cccccce $33,450 L. & L. & G. 44,850 
Alliance ..... 2,300 Mer. Natl. M. 50 
Amer. Cent. 4,260 National, Ct.. 1,000 
Amer., N. 1,500 Natl. Union.. 11,300 
Brit. Amer 2,000 New Hamp. 7,500 
Calumet ..... 2,000 Niagara ..... 1,500 
Citizens, Mo.. 4,100 Northern .. 3,150 
Com. Union.. 1,500 N. Y. Und. 28,700 
Consolidated . 1,000 Nor. Union.. 13,000 
Continental .. 23,200 Phila. Und. .. 3,000 
Connecticut .. 9,000 Phenix ...... 23,000 
Concordia 1,800 Phoenix, Ct.. 16,250 
a eee 5,400 Phoenix, Eng. 9,500 
Dubuque ‘ 4,625 Prov. Wash 4,000 
Equitable ... 2,200 Queen ....... 16,000 
Fidelity ..... 8,000 Roch. Ger 3,500 
Fire Asso.... 14,800 Royal ....... 300 
Firemans F’d. 14,645 Ret. Mer. 

Ger. Amer.... 8,950 Se seccen 2,000 
German Alli.. 1,700 Scot. U. & N. 12,000 
Germania . 4,650 Springfield ... 26,050 
German, Pa 750 Spg. Garden.. 1,850 
Ham.-Brem 2,700 Security Mut. 1,000 
Hanover ..... 18,100 Westchester .. 12,550 
Hartford 4,260 West. Assur.. 2,600 
BIOMEE ccsccce 8,300 ed 
Ins. Co. of Total ...0. $452,850 

N. Am. ... 24,160 





COLORADO ISSUE IS RAISED 


(CONTINUED FROM PAGE 1) 
no surplus, but the capital would have been 
impaired. Since that time considerable salvage 
has been realized upon, but it was stated to us 
that the Maryland insurance department, which 
made an examination of the company as of June 
30, 1908, would charge a reserve of $750,000 
for unpaid losses. It will be seen that this 
estimate approaches the figure which has been 
arrived at in detail in the foregoing tabulation. 
It would appear therefore that a _ statement 
prepared as the foregoing was, but showing the 
condition of the company as of June 30, 190° 
would display but little evidence of improvement. 


President Bland’s Statement 

Responding to a request from THE 
WESTERN UNDERWRITER for a statement 
from him, President John R. Bland of the 
United States Fidelity & Guaranty tele- 
graphed last night as follows: 

Baltimore, Md., Sept. 23—Commis- 
sioner Rittenhouse of Colorado noti- 
fied us Sept. 17 that by reason of 
our alleged violation of the laws of 
Colorado in the matter of disputed sub- 
agent licence fees, and because of an 
alleged inadequate claim reserve, he 
would give us until Oct. 5, 1908, to show 
cause why our authority to do busi- 
ness in Colorado should not be sus- 
pended or revoked. His letter contains 
some erroneous conclusions based upon 
a grossly unfair, misleading and inac- 
curate report made to him by Actuary 
S. H. Wolfe, on Aug. 7, 1908, but of 
which no copy was delivered to us un- 
til yesterday. The commissioner has 
appointed Wednesday, Sept. 30, to hear 
our defense, after, and not before, 
which time he will doubtless reach a de- 
cision. 

Says Wolfe’s Report is Unfair 

From a desire to treat the commis- 
sioner with the courtesy due to his 
position, we cannot consent to try our 
case in the public press prior to the 
date he has set for the hearing, but as 
you will publish Mr. Wolfe’s report we 
will merely state at this time that Mr. 
Wolfe has either overlooked or ignored 
cash assets of at least $200,000, which 
have been allowed by all other com- 
missioners by whom we have been ex- 
amined, and that he has grossly over- 
stated our reserve requirements. 

We will submit to the Colorado com- 
missioner a complete and satisfactory 
answer to every statement contained in 
the Wolfe report. After the hearing 
before Commissioner Rittenhouse has 
taken place, we will gladly accept the 
opportunity you offer us to answer Mr. 
Wolfe. It is extraordinary that Mr. 
Wolfe’s report should have been given 
to the press in advance of the time set 
for the hearing. 

Maryland Department’s Examination 

A thorough examination of our com- 
pany was made by Hon. B. F. Crouse, 
the Maryland insurance commissioner 
and president of the National Insur- 
ance Commissioners Association, at the 
same time we were under examination 
by Mr. Wolfe. The Maryland com- 
missioner’s examination, however, ex- 
tended during a period of about six 


Can You Write Life Insurance ? 


and did you know that the OLD COLONY LIFE is paying as 
much commission (and in some cases more), for writing the 
popular NONPARTICIPATING plans, as most of the participat- 


ing companies are paying for the HIGH-PRICED kind now so 
hard to place. 


We make PERMANENT (Life) contracts, the NON-BREAK- 
ABLE KIND; RENEWALS PERMANENT whether you stay 
with the Company or not. 


Write for terms and plans, stating how much you can place annually. 


OLD COLONY LIFE INSURANCE COMPANY 
Old Colony Building, CHICAGO. 


5 tol 


Advantage to High Class Salesmen 
Selling Our 





Guaranteed Income Policy 


The Cleveland Life InsuranceCo, 
Home Cilice: Rockefeller Bldg. CLEVELAND, OHIO 
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THE LINCOLN NATIONAL LIFE 


Vow three years old with as 
policy holders of $185,0 


lus t~ 


Is Writing a Large Business with 
The Stock Option Plan 


Lincoln Life Policies contain more benefits and privileges and fewer 
restrictions than the policies of most other companies combined with 
the stock option. They are 


Easy Sellers at 100 Cents on the Dollar 


Good Commission Contracts *for Indiana, Ohio, Pennsylvania and 


Kansas, 
No Advances—No Rebaters 


Address Home Office, Ft. Wayne, Indiana 


A Good Man Wants a Posi- 
tion With a Good Company 


A Cempany that can meet the requirements of the various Insur- 
ance Departments, prespective insurants aad policyholders alike, and 
at the same time se arrange a schedule ef commissions that a position 
in the field will be profitable; ene whese general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Ceatracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, IAB. 
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Roane 
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weeks, while that of Mr. Wolfe was 
completed in a few days. The report 
of the Maryland commissioner not only 
shows that our company is in a strong 
financial condition, but that it also has 
a very satisfactory surplus, after allow- 
ing for all legal reserves. In justice to 
our company we request that, if it is 
your intention to publish Mr. Wolfe’s 
report, you also publish the report of 
the Maryland commissioner, which will 
be found below: 
Hon. Benjamin F. Crouse: alas 

I herewith submit report of examination of 
the United States Fidelity & Guaranty Com- 
pany of Maryland in accordance with your in- 
structions. The United States Fidelity & Guar- 
anty Company was incorporated by an act of the 
General Assembly of Maryland, passed at its 
January session of 1896, approved March 19, 
1896, to transact a fidelity and surety and bank- 
ing and trust business with a capital stock of 
2,500 shares of the ong value of $100 each, mak- 
ing $250,000, with the privilege of increasing the 
same to $1,000,000. ion 2 of the act pro- 
vides that should the capital stock be at any 
time increased the stockholders should be 
entitled to a pro rata share of the increase upon 
the payment of the par value of the same. 

STATEMENT AS OF JUNE 30, 1908 


Lepcer ASSETS 
Book value of real es- 
$bsenbeccesensas $516,509.37 
GMBEE ccccccccesoess 11,750.00 
Loans secured by pledge 
of bonds, stocks or 
other collateral ..... 106,285.00 
Book value of bonds, 
excluding interest, $2,- 
266,708.30, and stocks 
$246,343.15 ...seees 2,513,051.45 
Cash in company’s of- 
22,115.15 


eee eee eee ween enee 


Mmterest ..ccccccccccs 232,639.50 
Deposited in trust com- 

panies and banks not 

OM MbOTEE ccccscces 274,808.44 
Due by U. S. Govern- 

ment under construc- 


tion contracts ...... 98,479.56 
Due for subscription de- 
partment guaranteed 
attormeyS .....+eeeee 35,156.23 
Total ledger assets..........+. $3,810,794.90 


NonLEDGER ASSETS 
Interest due and ac- 


crued on mortgages.. $ 390.36 
Interest due and ac- 

crued on bonds...... 30,919.73 
Interest due on col- 

lateral loans ........ 1,304.31 
Rents due and accrued 

on company’s property 

OF TIME setisctasace 1,011.10 


Total interest and rents due 


ments, valued at $17,500, situated in Prince 
George county, Md.; the second mo e for 
$4,500, secured by 17% acres of uni roved 
land valued at $8,000, situated in Baltimore 
county, Md. 


Loans Securep sy COLLATERAL 
The collateral was verified by count and valued 
by Baker, Watts & Co., bankers and brokers, 
and found to be sufficient to cover the loans. 


Bonps anp Stocks 

The bonds and stocks were verified by actual 
count except those deposited with various insur- 
ance departments, and receipts were shown for 
them; the securities were valued by Baker, 
Watts & Co., showing market values June 30, 
1908. 

DEPARTMENT GUARANTEED ATTORNEYS 

This item consists of the bonds of the com- 
pany guaranteeing the fidelity of the guaranteed 
attorneys, entered in a book containing the 
names of the attorneys and a coupon entitling 
merchants who purchase the book to obtain a 
bond free of cost in actions connected with the 
collection of their accounts. The company 
charges $5 of the subscription to premiums on 
its bonds. This business has been very profita- 
ble, and the losses have been nominal, having 
averaged not more than $1,000 in any one year. 

Lawyers Surety Company 

Included in the assets of the company is the 
item of $150,000, represented by 1,000 shares 
(the entire issue) of the capital stock of the 
Lawyers Surety of New York, purchased at its 
par value by the United States Fidelity & 
Guaranty Company July 31, 1902. The Lawyers 
Surety Company is now in process of liquida- 
tion, its outstanding bonds, amounting to $120,- 
000 having been reinsured in the United States 
Fidelity & Guaranty Company, and the officers 
of the latter company are doing the necessary 
clerical work incident to the liquidation. As 
soon as the legal requirements of the case are 
satisfied, the United States Fidelity & Guar- 
anty Company will be put in possession of $150,- 
000 of corporate stock of the City of New 
York, now held in trust by the superintendent 
of insurance of the state of New York, with 
whom it was deposited, part in 1892 and part in 
1897, for the security F the policyholders of the 
Lawyers Surety Company. 

SALVAGE 

The company on June 30, 1908, sold to one of 
the officers of the company $821,198.46 of salvage 
assets. This officer borrowed $200,000 from 
four banks and ten directors (in their individual 
capacity) by a separate instrument agreed to pro- 
tect the banks against loss. The company is not 
responsible in any way for this transaction. The 
officers and employes rendered every assistance 
cheerfully and promptly during the progress of 
the examination. 

(Signed) Ira E. Crouse, 
Examiner. 


This is to certify that I participated in the 
above stated examination of the United States 
Fidelity & Guaranty Company and that I adopt 
the above report as my own. 

Benjy. F. Crouse, 
Insurance Commissioner of Maryland. 


POINTERS - 


FOR LOCAL AGENTS. 











nificance of this and you will find that any 
difficulties which you experienced here- 
tofore in attempting to maintain clear 
space will be removed. Although you 
may frequently employ new men unac- 
customed to your plant and methods, 
yet they cannot easily overlook this 
warning which stands out so conspicu- 
ously.” 


It is intelligence rather than expense 
in building that secures the lowest in- 
surance rate. One about to build 
should gather information as to the in- 
fluence of material and detail of archi- 
tecture on the fire danger and the in- 
surance premium. The threatened ex- 
haustion of our timber supply is an ill 
wind to be sure, but it blows in one 
good by making lumber so expensive 
that it is economy, all things consid- 
ered, to use fire resistive material for 
nearly all buildings. 

Ordinary joist construction costs 
about 11% cents for each cubic foot. 
Slow burning or “mill” buildings, in 
which floors are thick enough to resist 
fire until the fire department has ample 
time to get to work, costs 14 cents. 
Reinforced concrete with external walls 
of brick costs 18 cents. Fire resistive 
construction with steel skeleton and 
brick curtain walls costs abopt 20 cents 
a cubic foot. Since the San Francisco 
conflagration the term “fire proof” has 
given way to “fire resistive construc- 
tion” in the vocabulary of the architect. 
—Ohio Fire Marshal. 


Question:—Please publish in your pa- 
per the names of companies writing in- 
surance against loss of profits in time 
of strike or other labor trouble. 

Answer:—We do not know of any 
company writing such insurance, al- 
though London Lloyds might tackle it. 
We submitted your question to the Em- 
ployers Association of Chicago, the sec- 
retary advising you to communicate 
with F. C. Nunnemacker, Louisville, Ky. 








Want Column 








Two dollars per insertion of five lines. 
Additional lines, 40 cents 
each per insertion. 
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_and accrued ......sseeeeees 33,615.50 
Premiums in course of collection.. 546,278.99 
GHG SNE oc icocccccisee - + -$4,390,689.39 


Depuct Assets Not ADMITTED 
Gross premiums in 
course of collection 
written prior to April 
By SE noxntacdacce $ 44,362.20 
Depreciation in assets 


(bonds and stocks).. 186,235.87 
Due for subscriptions 
department guaran- 
teed attorneys prior 
to April 1, 1908..... 3,889.25 
234,487.32 
Total admitted assets......... $4,156,202.07 
: LIABILITIES 
Total unpaid claims and 
expenses of settle ~ 
GREE octescvandcsnes $778,254.41 
Total unearned  pre- 
MIUMS ..ceeeecceees 1,416,773.09 
Commissions due 105,402.53 
Salaries, rents, expenses, 
taxes, bills, accounts, 
fees, etc., due or ac- 
Crued ..seseeeeeeees 14,386.21 
Return premiums ..... 5,024.01 
Reinsurance .......... 2,713.26 
Due Munich Reinsur- 
ance Company ...... 7,900.15 
Total gree Wg all liabilities 
, SER SERIE osnccecctcce ° v 
Capital actually paid up en ieamenae 
in cash ....... + +++$1,700,000.00 
Surplus over all liabil- 
SEED cccecess eeeees 125,718.41 
1,825,718.41 
cncunemessienanieims 
Se CI iincdcdckaceies $4,156,202.07 
Rear Estate 


The real estate, consisting of the h 
building, situated on the emer "eS — 
German and Mercer streets, Baltimore, $400,- 
000; 390 acres of land with improvements at 
Mineral, Louisa county, Va., $62,500; improved 

nd in Milwaukee, $813,76; ground rent in 
Baltimore, $1,000; unimproved Property in Buf- 
falo, $15,000; an —7 in two pieces of land 
Situated at Lockport, N. Y., $32,395.61, and an 
unimproved property in Wakefield, Mass., $4,- 
800; the aforegoing prices were allowed as a 
fair Valuation of the company’s property. 

-_ . + gga 

¢ company holds two mortga 

one for $7,250, secured by eS = | h... = 





Question—Will you kindly tell me 
your opinion as to a reasonable value 
of an insurance agency writing $20,000 
annually in premiums and earning $3,- 
200 net commission; also the value of 
one-half interest in the same, providing 
the partner selling the half interest re- 
mains actively in the business and there 
is no reason for any decrease in the 
business? Do you know of any custom 
or rule for ascertaining the value of any 
agency? 

Answer—Regarding sale of the local 
agency ina small place or medium 
sized city, will say that the. proper basis 
for calculation is to put the purchase 
price at the net earnings for the year 
previous to date of sale. This will give 
you at least a basis. If there has been 
an abnormal amount of term  busi- 
ness written the year before; if the busi- 
ness has not been placed on the books 
carefully, if the companies are not what 
are known as good agency companies, 
these are factors that would reduce the 
purchase price. There might be other 
factors that would increase the price. 
That would have to be determined by 
a personal knowledge of the business, 
the way it has been written, the pos- 
sibility of its being renewed, the char- 
acter of the companies and other ele- 
ments that would have to be considered. 

Lumber Insurance advises where 
there is a space clause in a policy cov- 
ering lumber, in order that it may be 
strictly complied with and that no ob- 
struction may arise through neglect, 
the required number of feet should be 
measured off and red painted posts with 
white letters on them, “Fire Limit,” 
should be set at the boundary. The ar- 
ticle says: 

“Every employe will know the sig- 








WANTED—Local agency of a first-class 
fire insurance company and also of a 
surety company at Minneapolis and St. 
Paul. Have a good business in both lines 
to offer. L-29. 





SPECIAL OPPORTUNITY — INDUS- 
TRIAL HEALTH AND ACCIDENT 
AGENTS. Large Eastern Company desires 
experienced hustler to take General 
Agency of Chicago and vicinity for Indus- 
trial Department. One having business 
in force preferred. Exceptional opportu- 
nity for right man. Every possible assist- 
ance given by Home Office to open terri- 
tory. Stock Company with $150,000 de- 
posited Capital and Surplus. Absolutely 
very latest and best policies in market. 
Pay you to investigate. Sub-agents con- 
trolling debits or business in this line 
can secure good terms direct. Dealings 
STRICTLY CONFIDENTIAL. P-17. 





INSURANCE AGENTS can materially 
add both to their influence and income, 
without interfering with their regular 
work, by representing us in the sale of se- 
curities. Only those, however, with high 
grade references and successful experience 
will be considered. Splendid income and 
permanent arrangements possible for the 
right parties. The Geiger-Jones Company 
Bonds and Industrial Securities, 207 N 
Market street, Canton, Ohio. 





SITUATION WANTED—<As chief ac- 
countant in home or department office of 
a fire insurance company, A aman of 
long experience. Al credentials, temper- 
ate and a worker. Thoroughly capable of 
handling any system and compiling an- 
nual statements. E-19. 





Experienced special agent and examiner 
wants inside berth with live, progressive 
company or general agency, with occa- 
sional field work if needed. Trained by 
two of the best companies in the business 
and familiar with all sections of the 
country. Competent to take charge of 
small office. Salary reasonable. S-29. 





WANTED—<A district manager for 
southern Wisconsin district. First-class 
contract with renewals for the right man. 
Address W. F. McCaughey, Gen. Agt. 
Northwestern Mutual Life Insurance Com- 
pany, Racine, Wis. 





Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 
171 La Galle Street, Chicago 


T Nadoent “of Hartera, Briteb Americas Gere 
ee Ay 
or Li fact in 
‘ee eran 
RITCHELL, MILLER 
WHITNEY & BARBOUR 








serve; Commercial 


CHAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 


Leading Ugents and Brokers. 
ARRY M. COUDREY AGENCY CO 
GENERAL INSURANCE AGENTS 














AND BROKERS 
1326-1346 Pierce Bidg.. St. Louis 
Correspondence solicited. Com pald non-resident 


agents and brokers. Long distance tele: . Represent- 
ing Norwich Union, Ham’ -Bremen, lade! Under- 
writers, we Orient, Delaware, Austin, ort, N. Y, 
Plate Glass, Columbia, and U. S. Fidelity and Guaranty of Md. 


CHURCHILL WHITTEMORE CO. 
=a Successors to Wall & Whittemore 


118-120 North Feurth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L. PETTIBONE & CO., Managers. 














Actuarial. 


J H. NITCHIE, 
. 








ACTUARY, 
153 La Salle Sireet, 
919 Association Building 
Central 739. 


CHICAGO 


TELEPHONES: Automatic 8992 








Mnsurance | Attorneys. 


Hartwell Cabell. 
— & KOHL, 








J. Louis Kohl, 


Attorneys at Law, 
810 First Nat’! Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases. 








“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws. 


$200,000 Doposited with Insurance Commissiones 





Every Local Agent should study 
“THE STANDARD FIRE POLICY” 


By G. A. DEITCH 


It explains and gives Court 
decisions on every clause the 
policy contains. 


Sent Postpaid for $1.05 
THE WESTERN UNDERWRITER CO. 


145 La Salle Street, CHICAGO 
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ILLINOIS LIFE 


INSURANCE CQMPANY :: CHICAGO 
JAMES W. STEVENS, President 


to reliable and who who 
Ae - ange en are experienced in or would like 


Address the HOME OFFICE; 
FORT DEARBORN BUILDING 


Offers ptional indu 





134 MONROE STREET 

















48th Year 1908 


HOME LIFE INSURANCE CO, of New Yor 


GEORGE E. IDB, President 
ER Re ere eas $20,004,853.63 The 48th Annual Report shows a gain in the 
PINOT cces cccnnete ches cece devece 19,235,418.20 


(Including Dividend-Endowment Fund.) amount of insurance in force; that assets were 


Dividend-Endowment Fund increased nearly $1,000,000, and that over 


(Deferred Dividends)............ 1,795,020.00 
ey IN ins 055 cb 00 550006000008 769,435.43 $300,000 was paid to policy-holders in dividends. 
Insurance in Force.... 2... sss sees 86,193,296.87 





Notes on Life Insurance 


The Theory of Life Insurance Practically Explained 


ELEMENTARY TREATISE ON THE PRINCIPLES GOVERNING LIFE 
INSURANCE, AND THEIR TECHNICAL APPLICATION 


Designed Especially for the use of Colleges, Students and all persons interested in the 
subject. 


By EDWARD B. FACKLER, A.B., LL.B. 
Fellow of the Actuarial Society of America. 


In this work the author has attempted to describe clearly, and at length, the general 
principles underlying life insurance, and then to indicate to some extent their practical 
application in the business. The treatment of the subject isin general the same as in 
Gustavus W. Smith’s “ Notes on Life Insurance,’”’ now out of print, the first edition of 
which was printed in 1870, and which became a standard life insurance text-book. 

A knowledge of arithmetic and only the most elementary algebra will be founa 
sufficient to the life underwriter or agent student for an understanding of all the 
explanations and formulas in this book. 

Notes on Life Insurance is printed from new type, best quality paper, and handsomely 
bound in cloth. 


AN 


Price, $3.00 per copy 
THE SPECTATOR COMPANY, 135 William Street, New York 


































MARYLAND CASUALTY COMPANY’S 
ABC SERIES 


ICK REPLACEMENTS is the winning card in the competition for Plate 
Glass Insurance, and the Maryland Casualty Company has a reputation 
in that particular of which it is justly proud. Our patrons in the Plate 
Glass Department know that their show windows (Such an important 
adjunct to modern business methods!) will never be 
out of commission thru breakage a single hour beyond 

the shortest possible time to get the new 
plate set. And our rates are. always down to hard pan. 


BALTIMORE, MARYLAND or 


—_ 





Vessel Liability, 
Disability, 
Sprinkler Leakage, 

Automobile Liability, 

Burglary and Theft, 

Fly Wheel, 
Public Liability, 

General Liability, 








Plate Glass, 
Health, 
Steam Boiler, 
General Water Damage, 





Physician's Defense, 
Personal Accident, 
Employer's Liability, 
Teams Liability, 
Elevator and all other classes 
of Casualty Insurance. 
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ARYLAND f/ASUALTY/ OMPANY 
ERITS \OMPLETE\ONFIDENCE 

































NOTEWORTHY ADVANCE 


The Berkshire Life Insurance Company 


takes an advanced step in the interest of the policyholder by the adoption of th 
following liberal features in its new policy cuntebet: J _ . 


LOW PREMIUM RATES 
LARGE SURRENDER VALUES 


Dividends at the end of each policy year. 

Thirty-one days of grace in payment of all premiums after the first year. 

Paid-up insurance, or cash surrender value or extended insurance after two years’ premiums have 
been paid. 

Loans for the full cash surrender value. 

Policy payable in one sum or in instalments for term of years. ° 

Policy incontestable and no restrictions upon residence, travel and occupation, after the first policy 
year, except as to military or naval service in time of war. 

ht of the insured to —- the beneficiary. 

Liberal re-instatement privileges. 

Every effort n made to make this new policy the very perfection in a life insurance contract. 

For further information, apply to 
A. K. HANNEN, General Agent Northern Ohio ° 

OHN A. RINGOLD, Genera! Agent Southern Ohio 


319-320 Waigmeee, Building, Cleveland 
ILLIAM D. WYMAN, General Agent for Illinois 4 


Carew Building, Cincinnati 
100 Washington Street, Chicago 








MUTUAL LIFE POLICIES 


ARE EASIEST TO SELL, BECAUSE 


Yearly dividends have been increased for the last three years 1906-7-8 at a rate equalled by no 
other company. Cash values guaranteed in the new life and endowment policics, are equalled 
by few companies. 


Attractive features have been added to standard policy forms. Liberal terms offered pro- 
ducing agents under the 1908 contracts. 





For Information Address, GEO. T. DEXTER, 2nd Vice Pres. 
The Mutual Life Insurance Co. of New York 
34 NASSAU STREET, NEW YORK, N. Y. 
The Company OF the People, BY the People, FOR the People 


The Metropolitan Lite Tnsurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 





PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had mere New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jer. 
$1,239,393.45 per day in New Insurance Placed aud Paid for. $162,489.27 per day in payments to Policy: 
holders and addition te Reserve. $73,011.34 per day in Increase of Assets. 





WM. D. FAIRBANKS, 
President 


LORISTON M. FAIRBANKS, 
Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








Capital fully paid...... dlanabibliaaeuivte iciian ptt tale dati . ...£100,000.00 
PR icitedainsianasedea ee ee re seeee 272,293.28 
Total Liabilities Except Capital................ d 109,499.61 
Pe iddcccnnernvintebesscoses pene Fete ree 62,793.67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 
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Casualty and Surety Supplement 


i 








To Aid Agents in Their Work and Help Them Make Money 








HE modern insurance agent is dif- 
T ferent from the old style salesman 

who was a hale-fellow-well-met, 
an entertaining story teller and a “‘jol- 
lier.” Now he is an adviser. He gives 
reliable information and counsel. Jokes 
are but a side issue. When a man 
enters into a contract he feels serious 
and wants full information about it. 
The agent must be an authority. He 
must be in a position to give accurate 
information and advise his policyhold- 
ers wisely. 





Don’t mix business and politics—lf 
you want to make a success of your 
business. 

The presidential campaign coming 
on this year will give you many op- 
portunities to talk politics. Don’t do 
it—except among friends. 

Never let yourself be drawn into a 
political argument by a prospect; tell 
him frankly that politics is a subject 
that you do not discuss during business 
hours. 

Some men are so narrow that no 
matter how good a proposition you 
may have, they will refuse to consider 
it on some pretext or other on finding 
that you belong to the opposite political 
party. 


This, however, is not the chief dis- | 


advantage of discussing the subject— 
the main thing to guard against is the 
loss of time incident to discussions of 
this nature. When feeling runs high 
and the arguments fly back and forth, 
time slips away at a surprisinely rapid 
rate; before you know it, an hour or 
more is gone and the prospect is still 
a prospect, 

Time, your chief asset, must be con- 
served religiously. The product of a 
mixture of politics and business will 
not be dollars —Pennsylvania Casualty 
Fieldman. 





One of the liability company man- 
agers in talking on the subject of rates 
the other day showed how foolish it is 
to attempt to cut on a rate to lift the 
business from another company. His 
remarks apply equally to some other 
lines. He said: 

“An agent may be able to twist the 
business by a cut in the rate. The as- 
sured will feel that the former com- 
pany has been charging too much and 
hence taking advantage of him. Later 
on the agent of another company will 
figure on the business and make a 
lower rate than No. 2. So agent No. 
2 is put in the same class of robbers as 
agent No. 1, and loses the friendship 
of the assured. 

“It does not pay to cut rates merely 
to get the business for a year and per- 
haps see some other agent cut under 
you at expiration. You are sure to 
forfeit the respect of the assured and 


lose any thing in the future he has to 
offer.” 





At the convention of agents of the 
Pennsylvania Casualty, Col. Charles T. 
Leviness of Baltimore said: 

“T have had an excellent opportunity 
of testing results under both a straight 
salary and a straight commission, some 
of our men working on salary and 
some on commission. While the salary 
arrangement gives a manager greater 
control over his representative and the 
plans of the manager are given at least 
a trial, nevertheless by far the most sat- 
isfactory results have been obtained by 
men working on commission. The in- 
centive of added commission for added 
effort is a force not offset by the cer- 
tainty of salary and a commission basis 
develops selfreliance and an enthusiasm 
which I have found lacking in salaried 





employes. For men of ambition a com- 
mission basis is the only one. Possibly 
the ideal arrangement would be a small 
salary and commission, but we have 
never tried this plan.” 

It is the experience of all managers 
that there are any number of men who 
are ready to work on salary, but not so 
many who will accept a commission 
contract. As a general rule a desire for 
a salaried position in insurance shows 
a preference for a reduced income, cer- 
tain and steady, to a larger one con- 
tingent upon the ability of the employe 
to make good. Anybody has a poor 
opinion of the business sagacity of an- 
other if he imagines that he will long 
pay any man more salary than he is 
worth. Ordinarily he will pay him 
somewhat less than he earns, if his 
earnings were computed upon a com- 
mission basis, because the employer is 
taking the chances. If the employe 
has enough confidence in himself to 
take the chance on his own ability, the 
employer, if he be manager of an in- 
surance company, is generally very 
willing to give him the additional com- 
pensation on a commission basis over 
what he would give him on a salary 
basis. 





An agent’s first duty is to his com- 
pany, remarks one of the officials. He 
takes the ground there can be no divid- 
ed interest. A company licenses an 
agent for the sole purpose of conduct- 
ing its business and looking after its 
affairs. The agent is the only repre- 
sentative of the company a com- 
munity knows. An agent can make 
or mar a company’s reputation. In 
handling business or looking after a 
loss, this official contends there can be 
no divided interest. 

A broker who represents no com- 
pany is the representative of the as- 
sured. He places the business to the 
best advantage of the customer. It is 
plain to be seen that the company needs 
some one to guard its interest. 


One of the companies urges its 
agents to avoid the “and” habit. By 
that is meant the use of long expres- 
sions joined by the conjunction “and.” 
Short sentences are more effective. 
People can more readily understand 
them, and they are harder to forget. 
The long string of concatenated state- 
ments is bewildering. Explain a policy 
clearly and fully, but omit superfluous 
matter. 








The value of cooperation between 
home office and field force is so well 
understood that it needs no discussion, 
but true cooperation is impossible with- 
out an intimate knowledge of the plans 
and difficulties of both the home office 
and field force, a deep rooted confidence 
in the honesty of purpose and ability of 
each other, and a sympathetic response 
to our mutual needs.—M. G. Nichols. 





What a man pays for disability in- 
surance should be regarded a fixed ex- 
pense, the same as rent. A man should 
provide a home for his family and fur- 
nish it. While he is in health he main- 
tains it. It is just as necessary that 
he protect himself and that home in 
case of accident or illness. Expenses 
go on whether he is sick or well. While 
he is sound he is really setting aside a 
fund to pay expenses when he is laid 
up. 





“Live for something! Write your 
name in kindness, in love, and in mercy 
on the hearts of thousands you come 
into contact with, year by year; you 
will never be forgotten.” 





Liability Insurance 


A liability manager states that agents 
and brokers could render a great service 
to the companies and indirectly to the 
assured if they would impress more 
strongly upon the minds of their cus- 
tomers the need of making prompt, full 
and accurate reports of accidents. On 
an average every report of an accident 
costs the liability company upwards of 
$20, the amount varying with different 
companies. Much of this expense is 
made necessary by the incomplete re- 
ports. As all the expense connected 
with every risk is charged up against 
it, the assured eventually is the sufferer 
either through an advance in rate or 
failure to secure a reduction which he 
could secure if his risk had a better 
record. 

What is wanted in an accident report 
is the exact facts, not the assured’s con- 
clusions of law. It is not uncommon 
for reports to give as the description 
of the accident, “Accident trivial. No 
liability.” Here are two conclusions, 
neither of which the assured ‘is com- 
petent to draw, in many cases. It is for 
the liability claims man to decide both 
these points. A scratch on the hand, 
which might amount to nothing to a 
carpenter, might easily develop into a 
very serious accident if it happened to 
an employe in a dye house or a fertil- 
izer works. Where such reports are 
made the careful company has to in- 
vestigate at once. If on the other hand, 
the assured had given all particulars 
as to the nature and cause of the acci- 
dent and the conditions surrounding it, 
the company’s claims man in many 
cases could readily see that there was 
no occasion for him to investigate fur- 
ther. 








-_ 


Some of the features of the report of 
the secretary of the Illinois Coal Op- 
erators Mutual Liability are of inter- 
est. The cost of first aid is 3.7 percent 
of its revenue. The volume of work of 
its legal department has greatly in- 
creased. Rates were advanced last 
March in the Danville district, Spring- 
field district and on Donk Bros. Coal & 
Coke Company. The actual premiums 
earned for 1907 were $105,847. 

The company declares the cost of in- 
surance is increasing due to the growth 
of the litigious element, stricter enforce- 
ment of the laws and the more technical 
attitude of the courts. 

The secretary says that its rates are 
not adequate to provide for proper sur- 





plus or to atone for the insufficiency of | 


certain rates on extra hazardous risks 
during the first thirteen months of its 
life. Hence it advances the standard 
rate from 70 to 80 cents Oct. 1. 


ed 


When an employer is insured in a 


produced when one unknown to the em- 
ployes enters a plant and begins asking 
questions about an accident. 

The loss of time resulting from in- 
vestigations is a considerable item to 
the assured if the attention of all the 
men in sight is attracted to the pres- 
ence of a stranger. Furthermore, the 
effect on the loss ratio and on the 
spirit of the establishment is bad if the 
men get an idea that the employer is 
scared about the result of an accident 
and has secured an outsider to look 
into it. If, on the other hand, every 
accident is investigated by somebody 
that they are accustomed to see in the 
establishment, the novelty soon wears 
off and there is neither much loss of 
time nor the idea that a considerable 
sum can be obtained by standing firm 
and making a large demand. 





Every liability proposition is individ- 
ualistic. The gamut of occupation is 
as diverse as life itself, and a single 
factory turning out one kind of goods 
presents among its working men di- 
verse classes of hazards; nor in two 
factories devoted to the manufacture of 
a similar article will hazards be found 
exactly alike. There will be diversities, 
seemingly unimportant in many re- 
spects, but all contributing to establish 
a difference in the number of accidents 
that occur, and consequently a differ- 
ence in hazards among manufacturers 
of similar goods. 

The liability of the constructor put- 
ting up one building will be different 
in some degree from that of a con- 
structor putting up some other build- 
ing which seems to be entirely out of 
the same description. 

It is this difference that makes the 
writing of liability risks as an insur- 
ance problem so different from any 
other kind of insurance. Each risk has 
to be figured as an individual unit in- 
stead of being taken as an undistin- 
guishable unit of a class. Hence the 
underwriter faces a condition that in 
volves not only actuarial knowledge of 
the whole business, the widest knowl- 
edge of the machinery used, and char- 
acter of the product and manufacturing 
methods, but knowledge of the individ- 
ual risk in all its details. 

The inspection department, too, must 
face the fact that every risk requires 
different treatment and different sug- 
gestions, demanding of the inspectors 
and of the organization that directs 
their work, an accuracy of observation 
and the exercise of ingenuity and ex- 
perience. 

Risks may not remain the same one 
year as another; the law one year may 
not remain the law of the next, but 
varying in different states, constantly 
broadening the responsibility of the 


| employer of labor, makes the business 


liability company which is giving him | 


satisfactory service, it ordinarily is un- 
wise for him to change even though 
there does appear to be some advantage 
in the rate. It is worth something to an 
employer to have the same man 
handling the claims in his establishment 
all the time. An experienced manager 
who has a number of very large risks 
on his books says that he makes it a 
practice to have certain claims men for 
certain plants and not to change them. 
Most of the employes do not know that 
these men are connected with a liability 
company at all. They speak of the one 
in their establishment as the “claim 


agent,” many of them suppose him to| ing business. 
be connected with the firm. On that ac-| backbone. 
count an investigation by him does not|insurance business is 
is | soliciting. 


cause the commotion which often 


one of flux and change. 

We cannot impress upon you too 
strongly the fact that every risk has an 
individual hazard different from every 
other risk, and that it is a very im- 
portant duty of every agent to furnish 
that local color and the individual pecu- 
liarities of the risk which cannot be 


| judged by any classification.—Travelers 


Agents Record. 





Energy, application, determination, 
tact—these constitute the only neces- 
sary capital stock of the successful 
agent, and such stock is always above 
par in the open market. 





Backbone builds business by boom- 
Business is boosted by 
And the backbone of the 
actual, active 
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Surety and Fidelity 


The opinion is growing among 
thoughtful surety men that one of the 
developments of the not distant future 
is to be the organization of departments 
by the principal companies at Chicago 
to handle the business of the upper 
Mississippi valley. Reference of im- 
portant matters to New York or Balti- 
more is too slow. If a vice-president 
of a company would be competent to 
pass upon them there, he would be just 
as competent to do so in Chicago, with 
a saving of twenty-four hours’ time. 

Another change which it is believed 
will come with the foregoing is the ap- 
pointment of more special agents, some 
with headquarters at the western de- 
partment, who will supervise the field 
somewhat as the special agents of fire 
insurance companies do. A man of 
large field experience said recently that 
if he were put in charge of four or five 
states convenient to Chicago for one 
of the medium sized companies he 
could double its business in that terri- 
tory in a year or two. General agents 
and others who have given the subject 
attention are becoming convinced that 
the smaller cities and towns can not be 
developed satisfactorily on the present 
plan. few of the old companies 
which have been working on their 
agency plants for ten years or more 
have fairly good ones outside as well as 
inside the large cities, but the country 
plants of the younger companies are 
for the most part a joke. The small 
city agent seldom has enough business 
to warrant the study of surety under- 
writing necessary to make him compe- 
tent to execute bonds, other than com- 
mon forms. The general agent can not 
afford to take time to teach him and 
assist him, as he can make more money 
developing the local business in his 
own city. 

The companies want the business not 
only of the large cities, but of the small 
ones also. If they are to get it they 
will have to develop it, and the only 
way to do this effectually is by means 
of special agents. An experienced un- 
derwriter said recently, “What we need 
is a department at Chicago in charge 
of a man with home office authority. If 
an agent in Kalamazoo runs against a 
peculiar proposition which he does not 
know how to handle, we ought to have 
a competent man here to send there 
immediately.” 

There is little doubt that this is what 
is coming. Instead of one or two spe- 
cial agents traveling from Maine to 
California, companies will have a spe- 
cial for each compact group of states, 
who will work with the agents, be 
ready to respond to their calls when 
they need assistance and to take care of 
losses. The question is what company 
will gain the advantage of adopting the 
plan first. 





The United States Fidelity & Guar- 
anty says: 

“Joint control is an excellent thing 
and should afford proper protection to 
the company, but if an agent reports a 
bond under joint control and then neg- 
lects to exercise it, our position is much 
worse than if he never had secured it. 

“The judicial department, relying on 
the agent’s report, is lulled into a false 
security, and when a loss occurs it is 
absolutely inexcusable. We have had 
some cases of this recently, and can 
not protest too strongly against this 
practice of regarding the joint-control 
stipulation in the application as a mere- 
ly formal thing. It is placed in the 
application so that the company may 
be able to write a bond that, without 
this protection, it would not consider a 
desirable risk. So far from being a 
matter of form, it is, when filled out, 
the most important provision in the 
application. 

“Agents must therefore understand 
that when they execute a risk and pro- 
vide for joint control the home office 
relies on them absolutely to see that it 
is exercised. Losses we must have in 
the due course of business, but a loss 
brought about through this kind of 





neglect is especially irritating, and we 
trust our representatives will join with 
us in an effort to prevent leakages of 
this character.” 


IDEAS WHICH MAY BE OF 
VALUE TO THE FIELD MAN 


L. Frank Siegler, in American Assurance 


The object of life is to grow. There- 
fore, don’t fear to outgrow old thoughts 
and ways. Don’t hesitate to change 
your methods if you are sure of a better 
way. Search out the things that may 
be done better. No method is so per- 
fect in every detail that there is no 
room for improvement. The success- 
ful man never waits for the throng, 
but strikes out for himself, knowing 
work is always the price of progress. 

Success is often due less to ability 
than to enthusiasm, which has been de- 
fined to be the “yeast of progress.” 
Carry a full supply and don’t be afraid 
to mix it in everywhere. 

Much depends upon the man himself. 
He must study the art of commending 
himself to his friends and the public 
generally. If you are diffident, lacking 
in aggressiveness, or deficient in tact, 
you will never prosper until these dis- 
advantages are overcome. 

Be cheerful. It is surprising how 
much cheerfulness contributes to suc- 
cess. Remember that failure is only en- 
deavor temporarily off the track. Be in- 
dustrious, for industry is the parent of 
content. 

When you are on a wrong lead, shift 
quickly, but always go ahead. Halt 
only just enough to get your second 
wind and then push all the harder. 

ok x * 


Read over your manual every day 
until you have mastered its contents, 
and study thoroughly the table of class- 
ification, circulars, sample policies, ap- 
plication blanks, and all other literature 
issued by your company. In other 
words, aim to have on your tongue’s 
end a clear, concise answer to any ques- 
tion that may be put to you. Aim to 
have the points touching the different 
contracts issued by your company at 
your fingers’ ends and stick to these 
points and keep sticking to them and 
impressing them on the prospect. Se- 
lect the contract you feel sure suits best 
the person you desire to insure, and 
stick to it. Don’t talk but the one plan 
to the same person unless you are 
asked for something else. 

Study also the plans and policies of 
other companies so that you are not 
only able to overcome objections and 
obstacles when they present them- 
selves, but to show the decided advan- 
tages of your company’s contracts over 
all others. 








* * 


Use circular matter sparingly. The 
agent who makes it his business to do 
nothing but distribute circulars only in- 
vites every possible opposition imagin- 
able from competing agents of rival 
companies. 

When soliciting business let the very 
ignorant alone; they are readily prej- 
udiced by the unscrupulous and hardly 
appreciate anything to their advantage. 
Argument with them is wasted and 
your time is lost trying such business 
where much other might be written. 

Make it a standing rule to solicit only 
people of some intelligence and sense, 
and who can readily pay their premi- 
ums when due. In other words, try to 
write business that “stays and pays.” 

When canvassing if you find your 
man busy do not press your business 
upon his attention unless you want to 
lose him altogether. Excuse yourself 
at such times, with the promise to call 
again. 

Make no misrepresentations of any 
kind to any one at any time, and do not 
allow misrepresentations or conceal- 
ment of any facts as to the occupation 
or physical condition of the applicant. 
Protect the interests of the policyhold- 
ers in your district as well as the inter- 
ests of the company you represent. 





Miscellaneous Lines 


=—_ 


The Maryland Casualty thinks a co- 
insurance clause should be adopted in 
the residence burglary policy. People 
who are well-to-do and have large 
values in their homes take out a $1,000 
policy, which is but a fraction of the 
value of their property. However, they 
figure that will cover any burglary loss. 
The company is getting a premium on 





$1,000, whereas it should be much more. 


The Maryland Casualty holds that 40 
or 50 percent of the goods in a house 
are stealable. An assured, therefore, 
should carry at least burglary insur- 
ance equal to 40 percent of the total 
value of his goods. If a coinsurance 
clause were required making it imper- 
ative that 40 percent insurance be re- 
quired or the assured become a coin- 
surer for the deficit, it would result in 
more adequate protection being se- 
cured. Companies might agree to a 
reduction in rate as do the fire compa- 
nies if a coinsurance clause is used. 

In the larger cities residence burg- 
lary has not been profitable. It is a 
question now whether rates are high 
enough under the condition under 
which policies are written. 





Small burglary claims present a hard 
problem. The losses in themselves are 
comparatively insignificant, but the time 
required to handle them makes them 
expensive. One agent in Chicago re- 
cently received a report of the loss of 
an ice coupon book. It cost $3.50 orig- 
inally and the coupons remaining in it 
were worth $1.80. If he had sent the 
assured a check for $1.80 she would 
not have been satisfied. What she 
wanted was to have the case looked 
into. The agent finally recovered the 
book after spending about ten dollars’ 
worth of time on the case. Shortly af- 
terward he received notice of the theft 
of an alarm clock, which cost $1.50, on 
whose recovery he had prospects of 
the expenditure of another $10 or $15 in 
time. 





The Locomotive, published by the 
Hartford Steam Boiler, in its July is- 
sue gives accounts of 80 steam boiler 
or steam pipe accidents, which resulted 
in the death of thirty-nine persons and 
the injury of fifty-nine others, besides 
the total wrecking of several locomo- 
tives and much other property damage. 
A stronger argument for boiler insur- 
ance is scarcely needed. 





Are you giving enough attention to 
the allied lines in connection with your 
liability policies? Boiler insurance pre- 
sents an especially attractive field. The 
statement that the larger part of the 
boiler insurance written in the United 
States is not controlled by agents and 
brokers, controlling the fire and liabil- 
ity insurance on the same plants, can- 
not be successfully disputed. This is 
the result of an old-time situation, when 
boiler insurance was considered a spe- 
cialty and was written direct by spe- 
cial representatives. 

Steam boiler insurance is less com- 
plicated than almost any liability line 
that can be named and no reason exists 
why it should not be controlled and 
placed through the same channels as 
liability insurance.—Travelers’ Agents’ 
Record. 





The Fidelity & Casualty calls atten- 
tion to the fact that agents in their de- 
sire for large premiums frequently over- 
look small steam boiler risks entirely. 
In many cases it ought to be easier to 
convince the owner of a small concern 
of the need of boiler insurance than to 
convince the owner of a large plant. 
A large establishment generally em- 
ploys at least one competent engineer 
—or thinks it does—and has consider- 
able of an opinion of his ability to 
look after boilers. The owner of the 
small plant or single engine often 
knows that neither he nor any of his 
employes is capable of inspecting the 
boiler. If he fails to get the service of 
a boiler insurance company he merely 





a! trusting to luck to keep out of trou- 
e. 





The Pennsylvania Casualty publishes 
the following plate glass notes: 

“A plate glass policy only covers on 
a new building from the date it is 
turned over to the insured owner and 
accepted by him in good condition, and 
this is true whether the policy bears an 
earlier date or not. Until the assured 
has an insurable interest, no liability 
can accrue to the company. This is a 
fact not fully understood by many 
agents. 

“A plate glass policy issued to the 
owner or tenant of a building does not 
cover a contractor who may be work- 
ing in or about the building. He is al- 
ways responsible for any damage which 
may result from his work through the 
negligence, carelessness or misfortune 
of himself or any of his employes. 

“A policy for the insurance of plate 
glass never should be issued to any con- 
tractor without being first submitted 
to the home office for approval. Such 
a risk is extra hazardous and if ac- 
cepted at all, should bear a very much 
higher rate than the ordinary one. 

“No person other than the assured 
is relieved of responsibility for loss or 
damage caused by him or her in any 
way whatever, because of the fact that 
the owner or tenant carries a policy 
covering the plate glass. The party to 
whom the policy is issued is the only 
person protected by it. 

“Every agent should exercise the 
greatest care in the making out of 
daily reports or applications for plate 
glass insurance. Where glass is set 
with clamps, the name of the patentee 
of the clamp used should be stated. 
When glass is beveled, cut or bent, in 
fact, any departure from the ordinary 
plain plate glass set in frames should 
be fully noted on the application or 
daily report. 

“The attention of agents is particu- 
larly called to the conditions of the pol- 
icy and especially to the fact that the 
policy automatically suspends itself 
from the moment of the commencement 
of any work by workmen engaged in 
the construction, alteration of or re- 
pairs to the building or frames.” 





About this time in the year many city 
residents return from their summer 
vacations and find that their houses 
have been entered by burglars during 
their absence. Often the newspapers 
contain numerous accounts of such 
burglaries, and agents can use them to 
good effect in soliciting residence 
burglary insurance, provided they get 
busy while the facts are still fresh in 
the public mind. 





DANGER IN GIVING CREDIT 


This granting of credit is probably as 
detrimental to the interests of the agent 
as it is to that of the company. The 
assured, when he requests the issue of 
a policy, is generally prepared to pay 
for it, and if not, he will have an un- 
derstanding with the agent as to the 
payment. If he has no such un- 
derstanding, the agent should request 
him to pay the premium upon presenta- 
tion of the policy, because he is more 
likely to do it then with good grace 
than he is at any other time. If the 
agent extends to him a credit of fifteen 
days, he will want thirty, and if ex- 
tended a credit of thirty days, he will 
expect sixty and with the result that if 
no loss takes place within the sixty 
days, his desire for the policy has, to a 
great extent, lessened, and in nine cases 
out of ten he will return it for cancella- 
tion. He then, naturally ashamed of his 
repudiation, becomes cool if not posi- 
tively unfriendly in his relations with 
the agent and assumes an injured atti- 
tude, all of which could have been pre- 
vented had the agent acted upon strict 
business principles and made it under- 
stood that no credit is given for the 
payment of premiums.—The Metropoli- 
tan. ¥ 





Even impossibilities are possible. 
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Accident and Health 


During 1907 the accident premiums 
were $18,774,167, exclusive of health. 
During the last ten years the accident 
premiums amounted to $92,843,015. The 
average loss ratio for ten years was 
43.3 percent. Last year it was 43 per- 
cent. So 43 percent can be taken as 
the average and it includes the ex- 
pense of settling claims. 








The American Anti-Accident Asso- 
ciation has been organized with head- 
quarters at Sharpsville, Pa. It has re- 
quested the newspapers to chronicle all 
accidents and to feature them so that 


the attention of the public may be, 


called to the hazards of modern life and 
guard against them. The association 
is endeavoring to instill greater caution 
on part of the people . 





The Indiana bureau of statistics has 
compiled some interesting figures with 
regard to deaths by accident on steam 
and electric roads in that state. The 
total number of passengers carried by 
steam roads in Indiana in 1907 was 126,- 
825,950 and by interurban roads 28,082,- 
487, a little less than one-fourth the 
number by the steam roads. The mile- 
age of steam roads is 7,204 and of the 
interurbans 1,539, a little less than one- 
fourth that of the steam roads. The 
deaths on the interurbans were 45; on 
the steam roads 346, or over seven 
times as many. ‘ Of passengers, five 
were killed on the interurban and ten 
on the steam roads. Number killed on 
highways by interurbans, 23; by steam 
roads, 70; employees killéd on inter- 
urbans, 5; on steam roads, 105; tres- 
passers killed by interurbans, 12; by 
steam roads, 161. The number of per- 
sons injured on interurbans, 229; on 
steam roads, 1,407. 





In making their rates for accident in- 
surance the companies engaged in that 
line of business have always been gov- 
erned by the greater possibility of ac- 
cident in one occupation than another, 
and made the rate of premium corre- 
spond with the risk. By the same rule 
men have calculated their own liability 
to meet with an accident and upon this 
based their supposed need of accident 
insurance. 

The history of accident insurance in 
the United States may be said to have 
had its beginning in the year 1867. 
During this year was made the first 
determined attempt to place this branch 
of underwriting upon a firm and scien- 
tific basis. That the result was success- 
ful, and that the demand for the protec- 
tion was real, is shown by the fact that 
at the end of the year named the com- 
pany in question had in force 22,800 
policies, insuring $69,256,950. The ex- 
perience gained through this business 
resulted in five classifications, termed, 
respectively, preferred, ordinary, medi- 
um, hazardous and extra hazardous. 
There were classified at the beginning 
of 1868, 50 preferred occupations; 169 
ordinary; 79 medium; 38 hazardous, and 
9 extra hazardous, but certain occupa- 
tons were required to pay a larger 
premium than that quoted by the nine 
extra hazardous occupations, so as a 
matter of fact there were really six 
classifications. 

The probability of an accident hap- 
pening to one engaged in any of the 
preferred occupations had been figured 
out so small that there was scant need 
of insurance, and such need was sup- 
posed to arise only when there was an 
unusual exposure to an unusual danger. 
Hence, many men were found, just as 
there are today, who religiously pro- 
vide themselves with accident insur- 
ance when traveling, but who could not 
be persuaded to do so while engaged 
in their ordinary and regular vocations. 
To their way of thinking it is an un- 
necessary precaution under the latter 
circumstances, and yet as a matter of 
record the danger of accidents is an 
omnipresent one. It is, of course, 
greater under some conditions than 





others, but it exists everywhere, and, 
as has heretofore been set forth in 
these columns, the hazard common to 
all men in civilized communities, re- 
gardless of occupations, increases as 
civilization advances, and has increased 
manifold since accident insurance was 
first written. 

Some years ago one of our American 
humorists wrote an amusing article on 
this subject in which, in inimitable style, 
he portrayed the danger which lurks 
about one’s home and daily vocations 
and avocations as contrasted with that 
of traveling and reached the con- 
clusion that a railroad train is a safer 
place than one’s own home. It was a 
humorous presentation of the question, 
and yet it contained a large element of 
truth. Nor yet had the humorist heard 
of the man who, the first night after his 
return to his home from a 3,000-mile 
railway journey, lost the sight of one 
eye by plaster falling from the ceiling 
of his bedroom, in the dead of night! 
A man may travel every day of his life 
for years and never meet a scratch, to 
be finally killed while engaged in the 
most harmless occupation possible— 
witness the authentic case recently 
cited, of the locomotive engineer, on 
the rail for twenty years, whose death 
resulted from the scratch of a collar 
button. - 

The moral which these facts point is 
that danger to life and limb exists 
everywhere, and no man, whatever his 
occupation or surroundings, can claim 
exemption therefrom. Hence, the need 
of accident insurance is universal and 
common to all. It is, of course, greater 
in some cases than in others, because 
of a greater risk, but it is not absent 
in any case. To recognize this truth 
and provide against possible accident 
to life and limb is the part of wisdom. 
The risk exists and always will, and it 
is far better to let an accident com- 
pany carry it than to attempt to carry 
it yourself. — Continental Casualty 
Record. 





The Preferred gives the following 
as a list of eligible occupations which 
contain the best risks for accident com- 
panies: 

Accountant, actuary, adjuster (insur- 
ance), apothecary, attorney-at-law, auc- 
tion,* auditor. 

Bank inspector or officer, bank clerk, 
banker, bookkeeper (office duty only), 
broker (stocks, grain or cotton). 

Cashier (office duty only), clergy- 
man,* clerk (bank, custom house or 
office), coal dealer,* custom house of- 
ficer. 

Dentist,* draughtsman, druggist. 

Editor,* express agent (office duties 
only.)* 

Freight agent 
duties only).* 

General manager of corporation, gen- 
eral passenger agent. 

Insurance official, insurance special 
agent. 

Lawyer. 

Manufacturer (office duties), merch- 
ant (dry goods, boots and shoes, jewel- 
ry, stationery, books or cigars), min- 
ister.* 

_ Optician.* 

Paymaster (office duty), photogra- 
pher,* physician,* postmaster,* post- 
office clerk,* president of corporation, 
publisher. 

Railroad: General manager, general 
freight agent, general passenger and 
general ticket agent. 

Secretary of corporation, surgeon.* 

Teacher (male), traveling salesman 
(representing firms commercially rated 
over $50,000), treasurer of corporation. 


(traveling or office 





*Residing in cities of over 10,000 pop- 
ulation. 





We think that the average accident 
insurance agent is a decent fellow and 
the main thing necessary to better the 
business and have its representatives 
get on well together in clean competi- 
tion is to have each remember that the 
other is a decent fellow and to try to 
get a glimpse of things from the other’s 
standpoint.—North American Bulletin. 





Industrial Disability 


“The time te do business is when 
business is coming your way,” says an 
agency leader. “There should be no 
waste motion. When you have landed 
an application, force it to pull more. 
Make your ‘apps.’ do business for you. 

“You gather momentum that way. It 
is like rolling a snowball. Don’t let 
the iron cool. Button up the cases 
tight. Keep moving when you get 
things going. Turn every point to 
your advantage.” 











One of our managers, whose record 
for personal production has always 
been high, while at the home office re- 
cently related an incident that came up 
in his work which shows that no mat- 
ter how thoroughly the ground is cov- 
ered there is always something left and 
a territory is never entirely worked 
out. Having occasion to visit a local 
jewerly store he was waited upon by 
one of the clerks, a young man with 
whom he had been slightly acquainted 
for a long time and whom he had been 
accustomed to meet upon the street 
and speak with almost daily. During 
the conversation -the clerk made this 
inquiry, “May I ask what your busi- 
ness is, Mr. ?” Our manager was 
somewhat startled at this, as he had 
supposed that he had succeeded in ad- 
vertising himself and his business to 
the last individual in the town. The 
interesting part of the incident, how- 
ever, is that upon having his inquiry 
answered the young man expressed 
some surprise and stated that he had 
been thinking for some time of taking 
such a policy. Needless to say, his 
annlication now rests serenely in our 
files, and Mr. Manager has modified 
slightly any views which he might pre- 
viously have entertained as to his busi- 
ness having reached the limit.—Stand- 
ard Bulletin. 


SOME POINTS BROUGHT OUT AT 
DETROIT CONFERENCE MEETING 


President Koch of the American As- 
surance declares that his company has 
found out from experience that it does 
not pay to employ agents who have 
been with other companies. Their 
business, he says, is not profitable. His 
company will not lay an absolute em- 
bargo against other company agents, 
but he states it makes it the rule to 
hunt up men who have not been in the 
business and train them in its own 
way. If a company is satisfied with 
an agent, Mr. Koch says, it will pay 
him the limit in commissions for his 
services. Another company can scarce- 
ly make a profit by paying him more. 














President Fibel of the Great Eastern 
had tabulated by months up to Aug. 1 
the experience of his company per 
claim under the new Detroit Conference 
policy and the similar experience for 
the same period of last year under the 
old form. He finds that the average 
amount paid per claim last year was 
$16.66, while this year it is $16.11. 
President Fibel states he anticipated an 
increase of 2% percent in the loss ratio 
under the new form, but it seems so 
far to be lower. 

The new conference policy pays four 
weeks’ half benefits for nonconfining 
illness or convalesence. For rheumatism 
and other ailments for which one-fifth 
benefits were formerly paid, it now 
pays full benefits for a month. The 
new policy is considered more liberal. 
It must be remembered, however, that 
under the old form, adjustments were 
seldom made according to the letter of 
the contract as too much dissatisfac- 
tion arose. Adjusters under pressure 
from agents and claimants were forced 
to be liberal in order not to injure 
the existing business of the company. 

The loss ratio of the General Acci- 
dent up to Sept. 1 was 5 percent less 





than last year. It is thought the ad- 
justments made under the old policy 
were not made on a much less liberal 
basis than the present policy while 
under the new form, adjustments are 
made more nearly according to the 
contract stipulations. 





Can full benefits for nonconfining ill- 
ness be given with safety? 

President Chatfield of the Phoenix 
Preferred in explaining that company’s 
“Cadillac Policy” said it costs 35 per- 
cent more than the Detroit Conference 
policy on the lower class and higher 
than that on the “AA” and “A” classes. 
Its accident benefits are the same as 
the conference policy. The “Cadillac” 
pays eight weeks full benefits for rheu- 
matism and those diseases for which the 
usual $1 a month policy pays but a 
month’s benefit. For other diseases it 
pays full benefits for a year including 
the period of convalesence. 

Mr. Chatfield said the experience 
shows that contrary to the usual ex- 
perience on the $1 a month policy the 
health claim ratio was less than the 
accident. 

Mr. Boyer of the General presents 
Statistics on that’ company’s “AA” 
class up to Aug. 1 showing 11.6 loss 
ratio on accident and 12.8 percent on 
health. On class “A” the accident ratio 
was 16 percent and the health 12 per- 
cent. 

Mr. Chatfield admits that on the 
higher classes more premium must be 
collected to cover full benefits for non- 
confinement as a preferred risk policy- 
holder will likely go to a health resort 
on advice of his doctor and thus get 
the full benefits for a rather long 
period. 

Mr. Boyer of the General and Mr. 
Fibel of the Great Eastern expressed 
grave doubt as to the ability of a com- 
pany to earn a profit on full benefits 
for convalesence and two months’ ben- 
efits for rheumatism, etc. The moral 
hazard, they aver, is too great and can 
not be overcome. 

Mr. Behrens of the Pacific Mutual 
says that his company has found but 
little moral hazard in health insurance. 
The company issues a policy covering 
both life and health insurance, a strict 
medical examination being made. Com- 
paring this experience with its health 
policies where no medical examination 
is made, it finds but little difference so 
far as moral hazard is concerned. 

Mr. Behrens declares the Pacific Mu- 
tual has made a saving by paying for 
convalesence. 





This discussion opens the debate as 
to the desirability of a policy giving bet- 
ter protection for more premium. Can 
a company afford to issue a more wide 
open health policy and give a man full 
benefits for all diseases except rheu- 
matism and chronic diseases? Mr. 
Chatfield believes such a policy should 
be issued. If a man is sick, pay him. 

Mr. Fibel says the public will not 
buy such a policy. It is too expensive. 
He cited a case where one of his agents 
secured a $2,700 premium income from 
employes of a big concern. One of 
them was ordered to the Adirondacks 
for tuberculosis and made a claim. At 
the instance of the agent Mr. Fibel 
went to the head of the concern and 
explained that the policy did not cover 
nonconfining illness. “Give us a pol- 
icy covering any disease, whether a man 
is confined to the house or not. Charge 
a premium to cover it and we will all 
change our policies,” said the head of 
the concern. 

Mr. Fibel had such a policy prepared 
at a $65 premium and not a policy was 
transferred or ever written. 

He cited the case of a former Mary- 
land company that wrote only health 
insurance paying full benefits for all 
diseases, confining and nonconfining. 

“Our agents secured the representa- 
tion of this company at my suggestion,” 
said Mr. Fibel. “For every dollar of 
premium we turned over, it had to pay 
$2.50 in claims. The company soon 
closed up shop.” 
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MEYERGORD DEGALCOMANIA 
WOOD PANELS 


fill a long-felt want among Insurance 
Companies for a means of publicity that 


is at once tasteful, attractive and 
(A Meyercord Wood Panel Reproduced in Miniature) profita ble. 


“MEYERCORD WOOD PANELS” 


for Insurance Companies have proven to be the greatest 
advertisement ever issued for this purpose, and it és 
impossible to find any better method of keeping your 
name constantly before the public. 


They present the appearance of beautiful oil paintings on 
panels of the finest quality of highly polished natural wood. 
With daily calendar pad attached. 


“MEYERCORD WOOD PANELS” 


make the finest appearing and most serviceable 
calendars now on the market. 


Send in attached coupon at once for full in- 
formation and sample sketch FREE. 
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Meyer- 
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1108-1112 
Chamber of 
Commerce, Chicago 


The name of our Company is 


American Manufacturers of Guaranteed 
Decalcomania Transfers 
































